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The new Secretary of the National Retail Lumber Dealers 
Association, in response to request of the editor of the 
AMERICAN LUMBERMAN, sends this message to the trade: 


N MY JUDGMENT there has never been a time in the his- 
S tory of this country when there has been greater need on 
~~ the part of business men of every type and description for a 
strong central organization through which the interests of a 
Pine, group as a whole can find national expression. The National 
ber. Retail Lumber Dealers Association, constituting as it does a 
nade federation of the State and Regional associations of retail 
1. ¢. building materials distributors, should be strong and should 
have the support of every individual distributor in the United 
dry States if the best interests of the industry are to be served. 








lum- Likewise, every retail distributor of building materials should 
ible know and be acquainted with the activities and services avail- 
an. able through his State and Regional associations as well as 
“oe his National association. 
Will 
= HE NATIONAL Retail Lumber Dealers Association is in a 
” position, in my judgment, to render greater and more 
an. mpenhenst service to this industry than ever before, scingery H. R. NORTHUP, 
by reason of the fact that American methods of doing business : 
— are undergoing radical changes. Apparently more changes es Newly Appointed Secretary of the 
Route are to come—changes in the distribution system; great National Retail Lumber Dealers Association, 
meet changes in means and methods of merchandising of all the Washington, D. C. 
tract. materials handled by the distributors of building materials; 
ah changes in policies of the Federal Government affecting the 
inal American business man and his ability to continue to do e * * * 
rment business at a profit. All these are matters of national concern. 
lan. 
N THE FIELD of housing I have great hopes for the retail » Ha 

building material distributor. He should become an in- One of the slogans af this association 
—_ cr py nh era factor in this iy — he will a was tor years been z ae Maximum Dis- 
orp’n. this to the extent he can recognize the changes in merchan- o e © 
oo dising and selling technique. One of the most important serv- tribution Through Retail Lumber and 
i. ices that our National association con render to the industrv Building Material Yards.” I know of 
an. is to keep abreast of trends, to recognize them, to report them 
a cnd in fact to develop them. no better slogan. 
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Continued growth in building and mod- 
ernizing activity means increased demand 
for Spokane Pine Precision Frames. If 
you're not now handling these finer 
frames, now's a good time to start. 


Frames like these win friends for dealers. 
They help hold trade and build new trade. 
They help sell themselves. 


These frames are CABINET jobs. Not ordi- 
nary millwork. They have quality that can 
only be attained by specialized manu- 
facture in a modern factory 


Made of choicest Idaho White Pine (Gen- 
uine White Pine) and Ponderosa Pine 
they have every up-to-date refinement. 


Every joint is WEATHERTITE. Every frame 


Weathertite -- Shape-Keeping -- Long-Lasting 


Amemecanfiumberman 


when set up, is SQUARE. Weathertite 
special tongue and groove joints between 
pulley stiles, blind stops and casings. 
Our Permatol-Treated Frames bear the 
brand of NDMA, signifying approval of 
the National Door Mfrs. Assn. 


LONG LAKE LUMBER IS SMOOTH 
DOUBLE-END TRIMMED, END-STAMPED 


A full line of choice lumber 
—Idaho White Pine (Genu- 
ine White Pine) and Pon- 
derosa Pine. Mixed Cars— 
Frames, Package and 
Lineal Trim, Lath, Mould- 
ings, etc. Why not write 
us today? 
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Back in ‘21 we began the pioneer laboratory 
research that led to the WOODLIFE preservative 
treatment for wood. Today wood can be protected 
warping, checking, 
decay and blue stain. The pine paneling and all 
woodwork in this office (in “WOODLIFE HOUSE”) 
are but typical examples of pine that has been 
dipped 3 minutes in WOODLIFE. The doors click 
shut in this highly humid weather, yet in the dry, 
heated air of winter time they do not shrink. 
Same is true of the windows and the snug joints 
of the knotty pine. 


against swelling, shrinking, 


TOXIC 
WATER WOODLIFE 


REPELLENT treatment. 





Protection Products Mfc 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 


AMERICAN LUMBERMAN, Published by The America 


| PINE 
PANELS 
with a 


PAST! 





Kiln-Dried 
in Moore 
Modern 
Cross-Circu- 
lation Kilns 6 


the COMPLETE 
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Buy Western Pines from 


Miedford 





Sugar Pine Clears 


WIDE and THICK 


Increase your sales and make more money by 
handling Medford Lumber. It pays to buy ALL your 
Western woods from this one large modern mill. All 
your needs in California Ponderosa Pine, Sugar 
Pine, Douglas Fir. Yard Stock, Cut Stock, Lath. 
Mouldings, Factory Items. Complete planing mill 
and cut stock department. Why not write us today? 


MEDFORD CORPORATION, Medford, Oregon 


Member Wester Pine Association. West Coast Lumbermen’s Association 
—Established 1873—Office_of Publication, 431 South Dearborn 


Lumberman 
street, Chicago, ‘Il. Entered as second-class matter March "8. 1932, at the Post Office at Chicago, Illinois, under the Act of March 3, 1879 

















Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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lv’s the Same 


Andersen GUARANTEES 
you the same high quality 





























window... but now ata 


reduced price. 


@ WIDE BLIND STOP 
CONSTRUCTION 


TRUE COUNTERBALANCING 
WITH FLAT WEIGHTS 
AND CHAINS 


FAMOUS ANDERSEN 
LOCK-SILL JOINT 


CHAMFERED BLIND STOP 
STEEP SILL SLOPES 
NOISELESS, WEARLESS PULLEYS 


WOOD PARTS TOXIC-TREATED 
AGAINST TERMITES AND DECAY 


PRECISION-FITTED AT FACTORY 


GRADE “A” GLASS 
BEDDED IN PUTTY 


DOUBLE-ACTION 
WEATHER-STRIPPING 


EXTRA THICK (1!4-INCH) SASH 


RICH 
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PRICES REDUCED 


on 
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NARROLINE 


DOUBLE-HUNG WINDOW UNITS 


Andersen Passes On the Saving Made Possible by 
Increased Sales and Streamlined Production Methods 


Prices on all Andersen Narroline Double 
Hung Window Units have been reduced 
—effective August Ist. This reduction is 
substantial on every size unit. Be sure to 
look for new prices from your jobber. 

Now—every Andersen dealer can offer 
America’s Number One double hung win- 
dow unit—priced to sell in the competitive 
field. Be sure to carry a substantial stock 
at all times—to meet the new larger de- 
mand for this top quality window unit. 

This price reduction is Andersen’s 
reward to the thousands of dealers of 
America who have led the successful 
campaign for increased acceptance of 
fine-quality, precision-built standard 
stock size windows. 





Increased sales coupled with Andersen’s 
constantly improved production methods, 
make possible this startling price reduc- 
tion. It is especially noteworthy coming 
as it does in the face of a rising market. 

By this bold step, Andersen equips 
dealers with precisely the kind of ammu- 
nition they need to sell more Andersen 
windows—at a profit—and in the compet- 
itive field. The reduction adds the final, 
clinching reason why contractors, archi- 
tects and home-builders will use more 
Andersen NARROLINE Double Hung 
Window Units. 

Ask your jobber for the new price sched- 
ule, or write the Andersen Corporation, 
Bayport, Minnesota. 





SECTION THROUGH HEAD 














SECTION THROUGH JAMB 








The frame, sash, weatherstrip, 
counter-balancing equipment— 
in one complete unit. Precision- 
fitted at the factory. No fitting 
or cutting required. All ready 
for quick installation. 


Shows metal covered parting 
stop and special Andersen sash 
114 inches thick, glass bedded 
in putty, also Andersen noise- 
less pulley and steel sash chain. 
Exclusive Andersen features. 


BAY PORT MINNESOTA 


CAN AFFORD 





Shows double-action Silver 
Seal weatherstripping with 
both spring and rib contact. 
Sash slide smoothly always. 
They’re guided by ribsandcen- 
tered between weatherstrips. 





POOR WINDOW S” 
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This Country of Ours 


ATIONAL preparedness for de- 
N fense, as everybody knows, will cut 
into industry and commerce. 

For each man in uniform, there will be 
many men in the preparedness program 
working in production and transporta- 
tion. To shift a machinist from the making 
of plows to the making of gun car- 
riages will change the pattern of produc- 
tion quite as much as to take a farm boy 
from the quarter-deck of a plow and to 
put him in a gunner’s saddle. 


* * x 


Public officers agree that personal hard- 
ship and industrial disorganization must 
be kept at a minimum; so men with de- 
pendents will not be included in the early 
drafts. During the first world war the 
local exemption boards, composed of lo- 
cal business men, did excellent work in 
classifying those listed for conscription. 
The boards knew the local men and their 
home conditions. Similar boards should 
be created at this time; and no doubt will 
be. In that earlier emergency they proved 
themselves among the most useful and 
efficient of the civilian agencies. 


Public officers agree, too, that men 
should be assigned, in or out of the armed 
forces, to the kind of duties for which 
their experience has prepared them. 

Veterans tell us, with some amusement, 
that in the first war the classifying 
of skills was not done any too well. Your 
present correspondent can add a small 
nickel’s worth. Enrolled at an officer train- 
ing camp, we were investigated to find 
out what if anything we might be good 
for if we failed to win a commission. The 
investigator, an enlisted man, found a col- 
lege degree among our souvenirs; so he 
asked hopefully if we could play a saxo- 
phone. That was the non-college idea oi 
the Number One college accomplishment 
in those days. But we failed him. We 
couldn’t play a sax. He must have de- 
cided that education had been wasted on 
us; for he gave up that field as a blank. 
He found that we could drive four mules 
with four lines; one of the farm skills of 
our boyhood. No doubt this still stands 
in the records of the War Department as 
our one accomplishment. Since we didn't 
happen to get busted out of the school, 
we didn’t have to prove what we could 
do with four mules. 

This listing of skills and experience 
should be done by the civilian draft 
hoards at the time the men enroll. Again 
this is a place where local men know lo- 
cal men. 

x ok x 

One of the major reasons for the draft 

registration, though naturally not the 





Number One reason, is the need for a 
census of man power and usable skills. 
This is the real reason for an enrollment 
of men through a wide age band. Indus- 
try in the preparedness program is going 
to need immense numbers of men with 
many different kinds of trades and skills. 
And mechanized warfare does not call 
exclusively for men who can carry a sev- 
enty-pound pack all day through the mud. 
We still think that the infantryman is the 
backbone of the army; but he needs the 
help of a lot of machinists in collateral 





ECAUSE it is common sense 
B for every man and for every 
corporation and institution 
to be fitted into the program where 
skill and experience can render 
the best service, we hope and be- 
lieve that lumbermen will be en- 
listed into the new housing pro- 
gram made necessary by the times. 
It is possible that the army and 
navy may build their own bar- 
racks at cantonments and navy 
yards. But if industrial workers 
are moved about the country pro- 
vision must be made for them; 
and lumbermen are well equipped 
to handle this housing. 

They expect to be fair about 
these things. Lumbermen will 
not try to create artificial monop- 
olies. It is simple prudence to 
stick to the type of work they can 
do best and to take it on fair 
terms. Any other effort would be 
likely to create suspicion and im- 
patience and to lose for the in- 
dustry the work it is notably 
equipped to do. 

This journal is watching care- 
fully the development of these 
housing plans and will keep its 
readers fully and promptly in- 
formed. 





branches of the service. It has been said 
lately that to be a good refugee takes more 
physical fitness than to be a_ good 
front-line soldier. The latter gets car- 
ried around in trucks ; but the refugee has 
to provide his own transportation. A 
sixty-year-old locomotive engineer, with 
his tested coolness and his feel for 
mechanics, would fit more readily into the 
crew of a siege gun than a twenty-year- 
old athlete would be likely to do. 

This Page is sorry to see the opposition 
to the comprehensive draft registration. 
If we are to have that mechanization at 
all, and it is clear the country as a whole 


approves it, then we ought to have a reg- 
istration that would yield us the fullest 
information about the country’s man 
power. 

* = « 

This is no time to be making wistful 
mistakes ; no time to think that if we just 
pay no attention to external trouble it 
may go away. It is later than we think! 
This big surge toward national defense is 
no conventional gesture. Before many 
more issues of this journal reach you 
there will be a defense program compre- 
hensive enough to enlist every man and 
(note well) every woman in this country. 
There will be such a program because 
there must be. A middle-aged lumber- 
man friend expressed the sentiments of 
this Page. “I hate every aspect of war, 
active or passive,” he said. “But I’m for 
every effective defense preparation, in- 
cluding if necessary my own getting into 
uniform. I’m for it, because I’d rather 
be a soldier than a refugee. If we have 
soldiers, we may not need them. If we 
do need them and don’t have them, we 
may be another Norway or another Den- 
mark. I’m no alarmist; but this is not a 
summer storm. It is a world revolution 
that has been in the making for fifty 
years. The present crisis calls for more 
than summer soldiers, and for more than 
token services.” 

a. 

There are a good many indications, 
big and little, that American life is still 
the life we know and that American peo- 
ple still behave like Americans. 

It’s not so easy to understand foreign 
news. The dispatches this summer have 
been like Aunt Jane’s clock. When the 
clock struck ten and the hands pointed to 
a quarter of four, Aunt Jane knew it was 
Saturday. The clock didn’t help you 
much. You still had to ask Aunt Jane. 

Well, it’s been that way ever since the 
war changed its spots from phony to 
Blitz. It takes two newscasters to deal 
with one European event; the first to ex- 
plain that it just can’t happen, and the 
second to interrupt with the informa- 
tion that it just has happened. 

But despite the strange news, the 
American reactions to it are still Amer- 
ican. 

Americans have been listening, and 
they got the seriousness of the situation a 
long time ago. They got it in the grim 
days of the invasions of Poland, Norway 
and Holland. There’s been almost no 
objection to the preparedness program, 
in principle. We need military defensive 
power, so let's get it. Conscription? 
Okeh, if that’s the way. We didn’t want 
any part of this European mess; but if 
we’re in for it, why we’re in for it. So 
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how did Cincinnati make out with Brook- 
lyn today ? 
* * x 

Congressional hoppers are filled with 
some of the most spectacular legislation 
ever introduced in times of peace; a con- 
script army, a two-ocean navy, an air 
fleet to end air fleets. Congress, as 
might be expected, is in a dither, full of 
sound and fury, jittery as a rug cutter. 

* Ok Ok 

N THE EXCITEMENT of home 

events, you may have overlooked one 

of those things they do differently in 
continental Europe. 

It was a Blitz election. There was but 
one ticket entered, and this ticket had 
been drawn up by a foreign dictator 
whose troops watched the polls. Every 
voter was ordered to come and vote and 
to bring his passport to be stamped. If 
a voter stayed away, he was listed to be 
dealt with as an “enemy of the people.” 

This notable sporting event took place 
in the former republics of Estonia, Latvia 
and Lithuania, and it was conducted 
under the auspices of Russia. It’s hard 
to guess why Stalin should want to stage 
this cynical puppet show, since it couldn’t 
and didn’t fool anybody. But if Big Joe 
felt he had to do it, we’re glad he did it 
now when we've got an election of our 
own coming on. It’s so easy to use the 
term “dictator” as a casual cuss word in 
describing American political leaders that 
we need to be reminded what kind of 
show a real dictator puts on. 

Of course there’ll be something of a 
carnival and a variety show when our po- 
litical campaign gets going. That’s all 
right. It’s something like the auction- 
eer’s patter to keep things alive while the 
customers make up their minds. But 
political experts agree that the noise 
isn’t going to decide the election. Neither 
candidate has enough hard and fast party 
votes to elect him. The choice is going 
to be made by some millions of good na- 
tured people who are satisfied that both 
candidates are capable and patriotic men 
who can be trusted to defend the country 
and its principles. These voters who hold 
the balance of power will choose; but 
they'll not be seriously disturbed if the 
other man wins, because they’re sure he’s 
an able and patriotic man, too. The par- 
tisans will not take that easy attitude; at 
least not before the election. But they’ll 
join in helping make it Uncle Sam’s elec- 
tion after the votes are counted. 





INpusTRIALIST William S. Knudson, 
now in Washington, D. C., as head of the 
National Defense Advisory Council, in a 
recent interview illustrated a point by tell- 
ing about the president of a great manu- 
facturing concern who, irked by the delay 
in perfecting a certain improvement, 
asked his production manager: “Why 
don’t you put twice as many scientists 
at work on the problem?” He received 
the calm reply: “You can’t get anywhere 
by having two hens sitting on the same 


’9 


egg. 
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Unlarx a bit,” and Look About! 


this year. And how! The heat and 

its well-known accomplice, the hu- 
midity, have been working with a thor- 
oughness that marks a new high even for 
these hardened gangsters. 

Staff men report that many lumber- 
men are earnestly engaged in vacations. 
No doubt this walking out of the office 
can be overdone; as in the instance of the 
manager who comes to work at twelve 
and goes home at noon. 

But on the other hand it is quite as fre- 
quently underdone; for persistence on the 
treadmill can defeat its own purpose. A 
suitable time of refreshment can take that 
dark brown taste out of the mercantile 
mouth and can brighten the commercial 
eye. Absence, judiciously administered, 
makes the heart grow fonder of the job. 


De DAYS seemed to arrive early 


* * * 


So when the right time comes along, 
when houses in process of erection have 
reached the plastering stage, when farm- 





T’S GOOD to know our coun- 
try at first hand. Every 
section has its own special 

loveliness and gives its own special 
life to the spirit. The tides along 
the rocky coast of Maine; the green 
twilight sifting down through the 
California redwoods; the _ vast 
fields of Kansas and of Oregon, 
where the sunlight seems as yel- 
low and as grainy as the wheat; 
the mysterious and mirror-like 
black water of a cypress swamp; 
the upward thrust of the Sierras 
and the Rockies; the cotton fields 
of Dixie and the tall corn of Iowa; 
it’s all America, it’s all inspiring. 





ers are knee-deep in harvest, when con- 
tractors are not yet ready to figure on 
fall work, and especially when the admin- 
istrative eye is clouded with visions of 
white water and the executive ear is dis- 
turbed by unheard melodies in the bal- 
sams, well, it’s smart to walk out. 

You may find what you need on the 
shores of a bass lake. Or yours may be 
a bus man’s holiday, fixing up the build- 
ings on the farm. Your passion may be 
a camera, a country club, a cabin or a 
catboat. Be sure it’s something that is 
fun for you; not just a bill of goods sold 
you by a professional outing enthusiast. 
Then make the most of it. You'll come 
back a better lumberman and citizen. 


* * X 


The family vacation in the car is per- 
haps the most popular of all holidays. 
This is an especially good year for such 
exploration, It’s the year to see our own 


country, because we’ll see it in a new way 
and in a different spirit. What’s hap- 
pened overseas has brought home to us 
with a shock that a native land and a 
familiar way of life are not things just to 
be taken for granted. Many a tourist, 
looking at a village in the Berkshires or 
on the western plains, will see in imagi- 
nation something that isn’t there and 
that, please heaven, never will be there; 
refugees fleeing for their lives. 


* * X 


And take time to drop in at a few lum- 
ber yards. You'll find friendly people 
who speak your special language. After 
all, scenery is largely setting and back- 
ground for people. Of course you'll get 
a lift, looking at Niagara and Mount 
Hood and the Golden Gate. But this is 
a great country because it has a great 
people. To overlook them in your vaca- 
tion explorations is to miss the factor of 
first importance in this country of ours. 





IOD AND FOOD SUPPLIES 

have become of overwhelming im- 

portance in European politics and 
will have a corresponding importance in 
the war and the post-war settlements. 
Continental Europe, so correspondents 
tell us, is faced with a starving time too 
terrible to contemplate. 

Meanwhile the western world has sur- 
pluses with which it does not known how 
to deal. This is not, however, one of 
those sentimental situations that can be 
settled with a generous gesture. The 
warmakers knew that war produces 
starvation, and they took that into ac- 
count and are making use of its grim 
power. They are not persons who sud- 
denly go soft at sight of a hungry child. 
None the less, starvation is checked by 
food; and the surpluses in the western 
hemisphere may yet give to us on this 
side of the world a chance to help heal 
some of these unnecessary sorrows. 





figures indicate that at the close of 

1939 United States citizens had 
foreign investments amounting to $11,- 
365,000,000. This total had declined by 
$394,000,000 during the year. About one- 
tenth of these foreign holdings are in 
European securities. Our investments in 
Canada amount to about four billions; 
and those in Latin American countries 
total a somewhat larger amount. The 
largest percentage decline in United 
States foreign holdings occurred in the 
field of European securities. Apparently 
United States investment money is turn- 
ing to the western hemisphere. 
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Neo Room Gor Display 


The Calumet Sash & Door Co., Gary, Ind., had office space, but very 
little room for a dressed up display. So they dressed up the office and 
now display it. Or rather it displays itself to anyone who enters. For 
the Calumet Sash & Door Co. are in the business of selling millwork, 
interior finish and building material of all kinds and people don’t care 


what it looks like in the raw, they want to see what it looks like when 
’ it’s finished. 


























Take the counter, below, for example. It is made of wood veneered 
fiber board using contrasting shades of wood veneer. The wainscoting 
is pecky cypress paneling, above that, insulating wall planking, and 
the ceiling finished with insulating tile-board with sandblasted design. 
A hardboard floor was laid. Oak trim was used throughout 


Above: One of the two private offices, finished in 
character-marked oak paneling which has an exceed- 
ingly warm, soft appearance. This effect was produced 
by using a four-coat finish consisting of stain, shellac, 
gloss varnish and flat varnish. The other private office, 
seen through window, was finished in knotty pine which 
was given a coating of white shellac and flat varnish 


Below: In the corridor (left) insulating wainscoting and 
planking was used on the walls. A different shade and 
design of insulating tile-board was used to decorate the 
ceiling. In this corridor Charles A. Bublitz, president and 
treasurer of the company, plans to install a built-in kitchen 
of cabinet units. The pecky cypress in the foreground sold 
a lady, who happened in, on building a game room using 
pecky cypress for interior treatment 
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Aside from the actual finishes displayed in the offices and the con- 
templated built-in kitchen, the only actual displays featured are a 
relatively small paint stock and display, above, that takes up one 
wall and a "corner," and the enclosed display in the counter. The 
counter display is, however, extraordinarily attractive, and modern. 
The paint brushes and other items show to good advantage against 
the light-colored wood background. The relatively small paint 
stock on display ‘turns over, so states Mr. Bublitz, about seven or 
eight times a year—obviously paying for the space it occupies 
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MISSISSIPPIANS 


GET TOGETHER TO 
PROMOTE BUILDING 


31Lox1, Miss., Aug. 5.—The summer vaca- 
tion meeting of the Mississippi Retail Lumber 
Dealers’ Association (Inc.) was held at the 
Buena Vista Hotel here Wednesday “to Fri- 
day, July 24-26. It was convened for the pur- 
pose of bringing together all interests in the 
State concerned in building promotion, in prep- 
aration for the launching of a “build now” 
campaign, and in many respects was one of the 
most successful ever held by the association. 
Attendants included retailers of lumber and 
building materials and manfacturers’ represen- 
tatives, FHA officials, officers of mortgage and 
banking concerns, and the wives and women 
friends of all. 

Wednesday was devoted to registration, get- 
together parties and golf. Thursday’s enter- 
tainment included deep-sea fishing, motor rides, 
golf and bridge. Friday started off with deep- 
sea fishing parties, boat rides to Ship Island, 
bridge-luncheon for the women, and during the 
afternoon there was golf. 

The only business session was held Friday 
evening. At this, Secretary W. M. Lockhart 
urged the launching of a promotional cam- 
paign to secure new business, and expressed 
his belief that the volume of home construc- 
tion could be doubled. G. J. Gravlee, Tupelo, 
association president, who believes in adver- 
tising on a big scale, said that his company 
spends more on it than do all the gro- 
cers and drygoods stores in town. “If the FHA 
program is to go forward, we must advertise 
it,” he asserted. Jackson dealers told of their 
experiments with the use of advertising in Sun- 
day newspapers, saying that they felt that this 
stimulated business. E. H. McGill, of Elec- 
tric Mills, one of the State’s largest dealers, 
referred to large Government purchases of 
lumber, actual and prospective, and declared 
“Now is the best time to build; there is no rea- 
son for the family man to hesitate to build a 
home.” Other speakers supported his opinion 
that there may be a shortage of lumber, that 
costs of materials and labor are rising, and 
that those planning construction would do well 
to get it under way within ninety days. F. H. 
Cannon, Clarksdale, feels that if building is de- 
layed, it will cost more money. A. L. Dixon, 
of Jackson, said that brick stocks throughout 





At banquet of Missis- 
sippi Retail Lumber 
Dealers' Association 
(Inc.) in Buena Vista 
Hotel, Biloxi: W. T. 
Pate (left), State FHA 
director; W. M. 
Lockhart (right), sec- 
retary-manager of 
the association 
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the State were inadequate, because production 
had been curtailed by long-continued rains, and 
that it would be 45 days before the nine brick 
plants in the State would meet the present 
demand. 

Maj. Allison Hallifield, Jackson, manager of 
the mortgage loan department of the Lamar 
Life Insurance Co., drew attention to the fact 
that the defense program called for the con- 
struction of $30,000,000 worth of cantonments. 
Dr. J. O. Segura, vice president of Lamar, 
said that it desired to place more FHA loans, 
and J. C. McGee, president of Reid-McGee 
& Co., Jackson, indicated that his company 
was ready to assist in any building program. 
E. A. Amar, assistant cashier, R. E. Neibling 
and John A. Bandi, of the National Bank of 
Commerce, New Orleans, promised the co- 
operation of that institution. 

W. T. Pate, State director, spoke on the 
program and problems of FHA, and talks were 
made by W. R. McGraw, chief underwriter, 
and Howell Hall, chief architect. The Louisi- 
ana FHA organization was represented by 
Wade H. Sutton, chief underwriter, and he 
expressed the hope that meetings like this suc- 
cessful one in Mississippi would be held in 
his State. 

Attendants at the meeting were guests, Sat- 
urday morning and afternoon, of Reid-McGee 
& Co., mortgage bankers, Jackson, on boat 
rides on the Mary Ellen II to Ship Island; 
and golf and bridge were also included in the 
Saturday entertainment program. 

The convention was climaxed Saturday eve- 
ning by a banquet in the sun parlor of the 





oe eT a 








Boat trips on the "Mary Ellen Il" to Ship Island were a highly enjoyable feature of the 
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entertainment program of the Mississippi summer vacation meeting at Biloxi 
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Buena Vista Hotel, at which the principal 
speaker was W. T. Pate, State FHA director. 
Following the banquet, there was dancing on 
tthe “Sun Deck” of the hotel. 





Announce Dates for Annual 
Mountain State Forest Festival 


ELkins, W. Va., Aug. 6—G. H. Dornblazer, 
president, West Virginia Lumber Co., of this 
city, told an AMERICAN LUMBERMAN represen- 
tative recently that the dates of the eleventh 
annual Mountain State Forest Festival would 
be Oct. 3, 4 and 5 this year. Dedicated to the 
out of doors and the conservation of natural re- 
sources, this Festival has become nationally 
known and now attracts approximately 125,000 
people during these three days. The program 
planned for the 1940 Festival contains many 
unique events, including the selection and 
crowning of the Festival Queen, to be known 
this year as Queen Silvia XI, according to Mr. 
Dornblazer, who undertook the management of 
the first Festival in 1929 and continues as Di- 
rector General this year. 





Yellow Birch Being Used for 
Airplane Plywood 


Orrawa, Ont., Aug. 5.—Yellow birch is 
finding increasing use in the construction ol 
aircraft, according to the Dominion Forest 
Service. Radical changes in airplane design 
in the past few years, have included the adopt- 
tion of plywood coverings for wings and fusel- 
age. Yellow birch is of uniform texture and 
works well under tools, qualities which con- 
tribute to its suitability for the production of 
the thinnest of veneers. The wood is classed 
among the heavy hardwoods, weighing about 
44 pounds per cubic foot in an air-dry condi- 
tion. In hardness and other mechanical prop- 
erties it is generally similar to white oak, 
although it is not quite so tough. The 
expanded rate of aircraft production has re- 
sulted in an increased demand, based on a great 
need, for yellow birch veneer logs. For so 
exacting a form of utilization only logs of the 
highest quality can be used. 


RHINELANDER, Wis., Aug. 5.—Cutting of 
yellow birch logs to be used in the manufac- 
ture of airplane fuselage parts for the Brit- 
ish Government, has been started near here 
by the Lullaby Furniture Co., Stevens Point, 
owner of a 3,000 acre tract. 
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Trade Given 
Constructive 
Ideas in New 
Texas Office 


A view of a portion of the office interior d2picting its uncluttered arrangement 


ie 


When visitors pass through Tyler, 
Tex., they talk for many moons after- 
wards about the distinctive buildings 
composing the Carlton Lumber Co., Inc. 
The recently completed plant pictured on 
this page is at 314 South Spring Street. 
A full line of building materials, lumber, 
wall paper, paint, glass, insulation, build- 
ers hardware and other items is sold. 

The new Carlton structures are built 
of native stone from surrounding coun- 
ties and are of New England Colonial 
architecture. Even the compartments 
containing the neatly stored lumber and 





The Carlton Lumber Co. made use of native 
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stone when building a new business place 


other materials are of stone. Inside the 
building housing the display room and 
general offices the walls are paneled with 
wood in many places, and decorated in 
red and white in others. There is a large 
reception room on the first floor where 
samples of paint and other materials and 
miniature houses are displayed. Offices of 
company executives are likewise down- 
stairs, while on the second level is a huge 
space devoted to showing wallpaper and 
built-in fixtures. 

The company was established by EI- 
wood E. Carlton and J. Sidney Carlton 
in 1895. The new location is the fourth 
occupied by the concern since its found- 
ing. E. E. Carlton died in 1914, and J. 
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Neat sheds, neat bins, and neat stacks of lumber are characteristics of the: yard 


This space upstairs draws favorable comment from persons who inspect the items 





Sidney Carlton took over the presidency 
and held it until his death in 1934. In 
1913, P. K. Birdwell, who had been with 
the firm many years, was sold a fourth 
interest and remained with the company 
until 1934 when H. C. Cross bought his 
interest and assumed the presidency and 
managership. W. Gordon Kilfoyle is 
secretary-treasurer. The oldest employee 
of the company is Jack Jones, 71, who 
began his service in 1896. 

In 1938, the company organized the 
Carlton Mirror & Glass Co. which is 
equipped to do all kinds of glass proc- 
essing and installation. The new office 
and display room have on the walls many 
mirrors which serve as salesmen as well 


as decoration. 
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One hundred carloads of asphalt roof- 
ing is the normal annual volume of whole- 
sale and retail sales at the Rockford Lum- 


ber & Fuel Co., Rockford, Ill. That 
enviable record has been achieved by alert 
use of modern merchandising methods 
under the direction of J. H. Thomas, who 
is in charge of new building, and repair 
and remodeling work. 

The company maintains its own roofing 
applicator crews, thus having direct con- 
trol of all the factors that are necessary 
for a guarantee to the customer. The 
number of crews employed at any given 
times varies somewhat with sales. Year 
around work is given to one roofer and 
his helper, and there has never been a 
time when there was not enough business 





to keep them busy. In addition to this 
crew one other man is employed steadily 
as a combination roofing applicator and 
yard man. Primarily he is a roofer, but 
in comparatively dull seasons he is kept 
on as a yard helper. During peak periods 
additional crews are taken on tempo- 
rarily. 


Full stock of roofing ‘is key to whole sales 
plan that results in big volume 


Selling with this company begins with 
a full stock of all types of roofing that 
can be sold in Rockford. The largest 
seller is asphalt shingle roofing. A large 
warehouse several hundred feet from the 
main salesroom is used for storage of this 
and other types of roofing as well as roof- 
ing compounds and felts used on built-up 
types. The company does no flat deck or 
built-up installing. 

Bundles of asphalt shingles are stored 
to a height of about three feet. In sea- 
sons when the stock is heaviest, warehouse 
floor space is not adequate to take it, and 
it becomes necessary to make use of 
height. To eliminate increasing the load 
on the lower bundles through higher 
piling, a wood rack is placed at each end 
of the nine-high piles, and on top of the 
racks two 2x10 planks are laid. Thus, 
on this second deck, another stack of bun- 
dles can be placed to a height limited only 
by convenience in handling. Generally, 
this will be about the height that a man 
can reach conveniently from the floor. 
Roll roofing is piled three high on end, a 
height that can be reached without undue 
difficulty by a man working from the floor 
level. 

The floor of the warehouse is at truck 
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Left to right: — J. H. Thomas in 
charge of new building and repair 
and remodeling work at the Rock- 
ford Lumber & Fuel Co., Rockford; 
packaged asphalt shingles stored 
double-deck by means of racks sup- 
porting 2x10 planks; rolled roofing 
stored three high on end; loading 
truck with asphalt shingles for de- 
livery to one of several roofing jobs 
under way 


THE PHOTOGRAPHS ON 
TRATE THE PROGRESS 
STORAGE SHED AT THE 
STALLATION ON ROOFS 
CLUDE THE HEAD OF 
TION PROCESSES IN AN 














height, and bundles of shingles taken 
from the stacks one by one are loaded on 
stake body trucks for delivery to the jobs. 
The company is just considering stacking 
the piles of shingles on wood ledgers on 
the floor of the warehouse, spacing the 
ledgers to leave room for the end of a 
hand truck to be placed between them 
and under the shingles. It is thought that 
in this way an entire stack can be placed 
on the hand truck, wheeled to the delivery 
truck, and unloaded on similar ledgers 
placed on the deck of the delivery truck. 
If this proves practical, loading time can 
be cut down very materially. 

At the job site shingles are piled in 
about the same way as in the warehouse. 
On the job, Rockford Lumber & Fuel 
Co. roofers carry a bundle up the ladder, 
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in Left to right:—Asphalt shingles un- 
air loaded and stacked in back yard at 
ck- home to be re-roofed; nailing first 
rd; few courses of asphalt shingles over 
red old roofing on well kept Rockford 
up- home; Mr. Thomas and painter at 
ing one of new homes built by the com- 
ing pany on a package basis; asphalt 
de- roofing job just completed and 
obs wood shingles being applied to 
sidewalls of home being remodeled 
ken cut the binding, and if the roof has a 


on particularly steep pitch, fan the shingles 
dbs. out, and depend on friction to keep them 
ing from sliding to the ground. On low 
on pitch roofs the fanning is not necessary, 


the and after the bundle is opened, it is either 
fa left in place or the shingles are distributed 
nem to the approximate positions at which 
that they will be used. Roofers in this dis- 
uced trict wear soft rubber sole shoes and use 
very no other protective measures except on 
gers fairly steep pitches. On such roofs pro- 
uck. tection is in the form of a 2x4 held in 
can place by two steel toe cleats spaced eight 

or ten feet apart. Sometimes the roofer 
1 in secures this near the eave as a stop in 
use. case he slides to the edge. Others advance 
Fuel the toe cleats and the 2x4 in them as they 
ider, rise on the roof toward the peak. 


pany is advertised in the newspapers and 
by means of direct mail pieces. These 
together with telephone inquiries and 
other leads are given to a salesman who 
devotes all of his time to roofing work. 
Every time a roofing job is started this 
salesman makes a canvass of the neigh- 
borhood in which the job is located, and 
either calls on owners of adjoining homes 
or telephones to them. In either case he 
tells owners about the job that is under 
way near them, and invites them to inspect 
it, and let him look at their roofs. Some- 
times he sends a letter, but in all cases, 
his principal objective is to get permission 
to submit an estimate on a re-roofing. 
This is time and effort well spent, and 
more than compensates the salesman in 
plus business. 


1939 was remarkably successful year for 
sale of homes on package basis. 


“The outlook for Rockford this year,” 
said Mr. Thomas, “is good. We had a 
remarkably successful year in 1939, espe- 
cially in our package home selling pro- 
gram, and up to date this year we have 
sold more homes than during the entire 
year of 1939. Last year, most of our new 
home sales were in the bracket from 
$3,000 to $6,000. It looks about the same 
for 1940 with probably a few more houses 
in the upper brackets. 

“Unit selling is the only answer to the 
retail lumber and building material busi- 
ness. It keeps sales away from the 
chisel basis, and enables you to gain the 
confidence of people. When you can do 
that you find that most people really have 
considerations other than price, and you 
are able to give them a whole lot more 


The roofing service offered by the com- 
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real value for their money than if you 
were competing against just another 
figure. Most of our last year sales never 
got into the field of competition at all.” 

The Rockford Lumber & Fuel Co. has 
been engaged in supplying a complete 
building service for home builders for 
several years. In Mr. Thomas’ office is 
an architectural draftsman fully compe- 
tent to create complete new plans or re- 
draw stock plans in such a way that they 
incorporate changes required by the 
prospect. Actual construction is done by 
selected contractors who have proved 
their abilities to do good work at reason- 
able costs, and thus enable the lumber 
company to take full responsibility for 
customer satisfaction. 
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Contractor Purchases For Consumer Are Retail 


Clarification of the opinon on_ the 
status of lumber dealers under the Wage 
and Hour Law, was contained in a letter 
made public recently by the Wage and 
Hour Division, U. S. Department of La- 
bor. The letter explains the position of 
the Division on the classification of cer- 
tain sales of building material to contrac- 
tors when they are acting for individuals 
whose houses they are building. This 
question is particularly important in con- 
nection with the retail establishment ex- 
emption contained in the law. The let- 
ter follows: 

“T should like to take this opportunity 
to discuss one question raised by our 
building and lumber material dealer’s 
opinion, which seems to have been the 
subject of some misunderstanding. Many 
of the inquiries which we have received 
assume that sales to contractors for the 
construction, repair or maintenance of a 


single private dwelling are automatically 
retail sales, and that sales for more than 
one private dwelling are automatically 
non-retail sales. both constructions rest 
upon a misunderstanding of the opinion. 

“In the opinion, we indicated that sales 
to building contractors or other business 
concerns for the construction, mainte- 
nance or repair of buildings, railroads, 
highways, bridges, and other structures 
are not retail sales, except where the sale 
is made to a contractor who purchases 
materials on behalf of an individual pri- 
vate consumer. In an explanatory foot- 
note to this provision, we indicated that 
a sale to a contractor would be consid- 
ered to be a sale ‘on behalf of an individ- 
ual private consumer’ where the materi- 
als are purchased for the construction, 
maintenance or repair of a single private 
dwelling (garage or fence, etc.) ordered 
by the individual home owner. Such a 
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Timely Tip jor Dealers 


The Cronin Lumber Co. of Van Nuys, Cal., has a display building that 
utilizes not only the interior, but also the exterior of the building for 
display purposes. As can be seen from the photograph, there is a great 
variety of roofing and siding materials, and this building has been espe- 





cially valuable in selling the half round and the white siding. Matching 
millwork and roofing are also used so that effective package selling can 
be done from this display. For the convenience of customers, entrance is 
available from the front as well as the side next to the office. 








sale, we pointed out, would be considered 
as a transaction essentially similar to a 
sale to the home owner directly. 

“Our correspondence’ reveals _ that 
many persons have considered the crite- 
rion for determining whether a sale is 
‘retail’ to be the ‘single private dwelling’ 
referred to in the explanatory footnote, 
and ignored the principle which the ‘sin- 
gle private dwelling’ example was de- 
signed to illustrate. The footnote was 
not intended as an independent principle. 
A sale of lumber and building materials 
to a contractor is considered to be a ‘re- 
tail sale,’ if the contractor in making the 
purchase acts directly on behalf of the in- 
dividual private consumer or consumers 
of the materials purchased. Thus, the 
division recognizes that a sale of lumber 
and building materials to a contractor for 
the construction of more than one private 
dwelling may be retail, provided that 
such sale is made ‘on behalf of an indi- 
vidual private consumer, or consumers.’ 
For example, if A, B and C, three indi- 
vidual property owners, simultaneously 
contract with a contractor for the con- 
struction of their private homes, sales of 
lumber and building materials to the 
contractor for the construction of such 
homes would be sales ‘on behalf of an 
individual private consumer.’ 

“You will note that this letter is con- 
fined to one question raised by our ear- 
lier opinion on this matter, and should 
not be considered in any way to relax the 
other requirements of ‘retail’ sales.” 





Dealer Aids 4-H Projects by 
Giving Lumber to Boys 


Several years ago T. R. Ward, head of 
the Allegan Lumber Co., Allegan, Mich., 
visited a rural school in company with 
one of the board members. At one of the 
stops out in the county, boys in the upper 
grades were found trying to learn some- 
thing about wood working. Mr. Ward 
noted the pitiful efforts and the even more 
pitiful results, and observed that the boys 
were trying to work with native hard 
maple. In addition to that handicap, the 
tools they were using were too dull to 
permit good work even with softer 
species. 

Mr. Ward knows all of the reasons 
why boys should be encouraged to work 
with wood—the social reasons, the eco- 
nomic reasons, and the reasons which 
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eventually help to bring more business to 
a lumber yard. When he returned to 
Allegan late that afternoon he decided 
that he could help the situation to the ex- 
tent at least of providing the boys with 
the right kind of wood for their work. 

“Even an artist,” said Mr. Ward, 
“could have done nothing with the stuff 
those kids were working with.” 

From that time on every carload of 
lumber received at the Allegan yard is 
filled up to the door with trimmings. Any 
registered 4-H club boy in his second or 


third year can have all of this lumber he 


needs for any given project, absolutely 
free of charge. All he has to do is get an 
order from his club leader, present it to 
Mr. Ward, and cart the lumber away. 

The total cost of the lumber to the 
dealer is about fifty dollars a year. It 
pays a two-way dividend. The first is in 
satisfaction with the work the 4-H club 
boys are doing with wood in the various 
clubs throughout the country. The sec- 
ond is in the business that quite naturally 
comes from 4-H club leaders, the parents 
of the boys who are being helped, and in 
the long run, from the boys themselves. 
It is not uncommon for a young farmer to 
come to the lumber yard to buy “some of 
the kind of lumber you used to give me 
when I was a 4-H youngster.” 





Colored Ends Show Lengths of 
Moulding in Storage Bins 


When the facilities of a yard do not 
permit vertical storage of moulding, and 
provide only small closed bins for hori- 
zontal storage, it becomes necessary to 
have some system of marking that en- 
ables the yardman to know what lengths 
are in the various bins. The Wonewoc 





Lumber Co., Wonewoc, Wis., has a sys- 
tem that provides a double check on 
lengths so that the yardman knows ex- 
actly what length of moulding he is 
pulling out of the rack. In addition to 
placing small cardboard tabs over each 
bin, the longer stock lengths are end- 
chalked with characteristic colors. Green 
crayon is applied to the ends of the 16- 
foot stock; red to the ends of the 14-foot 
stock ; and yellow to the ends of the 12- 
foot stock. 


Amemcanfiumberman 


Indiana Firm's Mill Produces 
Variety of Articles 


The mill of the O. H. Keller Lumber 
Yard in Winamac, Ind., is kept busy fill- 
ing orders for kitchen cabinet units, hog 
feeders, hog houses, store counters, 
Earl Heater 


brooders and other items. 





This hog feeder with lid advertises the 
company 


is in charge of the work and is proud 
of each individual article his tools pro- 
duce. 

Probably the kitchen cabinets which 
Mr. Heater makes receive his greatest 
artistry and best workmanship. He had 
built and installed six in the four months 
previous to the writer’s call. He is shown 
in an accompanying picture at one end 


John Keller, son of 

the lumber dealer, 

and Earl Heater had 

their picture taken 

with one of the_kit- 

chen units made in 
the mill 


of a unit he was putting the finishing 
touches on. The one shown has a 
splash back six inches high, whereas the 
majority of cabinets sold have backs 14 
inches high. They are delivered com- 
plete with hardware, and after they have 
been given two coats of flat paint and 
one of enamel. All drawer sides are 
shellacked to prevent penetration of 
moisture and consequent sticking. The 
sugar drawer is divided and has a top. 

For the past three years, the mill has 
been making brooders in three sizes: 
10x12, 10x14 and 10x16. They sell for 
$80 to $100, are insulated, have lumber 
sides and steel roofs. They are built on 
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4x4-inch skids for easy moving. Twenty- 
five hog houses, 6x7 feet, had been sold, 
and a number of 16-bushel hog feeders 
like the one pictured. The feeders with 
lids sell for $21, while others cost $16. 
Mr. Heater said that 55 store counters 
had been produced by the mill since Feb- 
ruary. They are made in sections eight 
feet by thirty inches, and are purchased 
for grocery and notion stores primarily. 





Wisconsin Dealers Promote 
Sales with Co-operative Ads 


SHEBOYGAN, Wis., Aug. 5.—The local build- 
ing supply industry, including retail lumber 
dealers, glass, plumbing, heating, insulation, 
and other allied firms, banks, and building and 
loan association, has been joining in a co- 
operative advertising campaign directed at 
prospective new home builders and established 
home owners who might be interested in mod- 
ernization, remodeling or other building work. 

Full - page, two-color advertisements have 
been appearing frequently in a local paper, each 
featuring some one of the numerous phases of 
home comfort, as well as laying stress on home 
ownership. 

Recently one such advertisement advised the 
reader to “Sing In Your Own Bath Tub in 
Your Own Home,” suggesting that the reader 
“Go Modern!” In addition to discussing the 
plumbing end of the home, copy went on to 
say: “Don’t hesitate. Home ownership is as 
much for the family with limited means as for 
those with a large sum to spend. Attractive 
homes can be built on easy monthly payment 
plans by those with even the most modest in- 
comes.” This included a coupon to be sent 
to the Sheboygan Press Building Editor for a 
“Suburban Home Plan Book.” The slogan 
at the foot of each advertisement reads “Build 
or Remodel your Home in 1940.” 

Another recent advertisement stressed the 





heating and air conditioning angle in the home, 
pointing out that: “Modern homes with their 


refreshing showers, air conditioning, better 
ventilation, and efficient insulation have taken 
most of the sizzle out of summer.” As in other 
ads, this copy went on to point out that “those 
of even modest means” can own a home. 

A somewhat similar promotional campaign 
is also being staged by the Manitowoc Master 
Builders, “Craftsmen of the Building Indus- 
try.” As noted recently in AMERICAN LuUM- 
BERMAN, these firms conducted an essay con- 
test on “Why I Want To Own My Own 
Home,” offering cash awards to the winners. 
Two-color full-page advertisements are also 
being used in a Manitowoc newspaper which 
is making available literature to interested per- 
sons on services for building and modernizing. 

In one of the recent full-page advertisements 
these firms pointed out in the head _ that 








34 
“There's A World of Difference! Compare 
Today’s Home with the Home of 30 Years 


Ago .. . Compare Comfort, Beauty, Conven- 
ience and Livability.”. Lumber and materials 
firms co-operating were, the Gerl-Drumm Lum- 
ber Co., Guse Lumber Co., Manitowoc Lumber 
Co., and the Schmitt Lumber Co. 





Shows, Sells Picnic Table 


Exhibition of a cedar picnic table in 
front of its yard has brought a spurt of 
interest in such specialties to Northern 
Lumber & Fuel Co., Ferndale, Mich., 
Detroit suburb. 





Modernizing Program Is 
Complete 


The Canadian Lumber Co., at El Reno, 
Okla., has recently completed a remodel- 
ing program which has been engaging the 
attention of Manager Earl P. Botts for 
some time. This lumber yard, it is inter- 
esting to note, was opened in 1929 by the 
late O. K. Botts, father of the present 
manager. The recent modernizing will 
greatly facilitate the display of materials. 
Included in the remodeling is a new wall- 
paper display department, and a new 
combination office and paint show-room, 
all executed in attractive, modernistic 
design. 





Roller Conveyor Unloads 
Lumber from Cars 


In the yard of the Middendorf Lumber 
Co., Quincy, Ill., is a railroad sidetrack 
running parallel to a long open-side shed, 
and at right angles to shorter closed 
sheds. All material is unloaded directly 
from the cars to bins. For unloading to 
the shorter sheds and storehouses the 
company has a roller conveyor which can 
be extended to a length that reaches the 
most remote point from the car at which 
storage bins are located. With this con- 
veyor, any car of lumber can be unloaded 
and the contents stacked in the bins by 
two men, one in the car, and the other at 
the low end of the conveyor. The ac- 
companying photograph illustrates the 
use of the conveyor unloading a car of 
siding for piling in bins about 60 feet 








away from the car. A piece of siding is 
on its way down the roller, and will be 
taken off by the man at the end, and put 
in place in the bins. 
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Yard in Wisconsin Town of 
500 is Outstanding 


A. H. Voight, retail lumber and fuel 
dealer of Valders, Wis., remodeled his 
plant recently in order to give better serv- 
ice to the little town of 500 hundred peo- 
ple in which he is located, and to the farm 





trade which surrounds the town. Among 
the distinctive features of the attractive 
plant is the sign above the entrance to 
the lumber shed. Mounted on a stand 
firmly anchored to the roof, the sign is 


Front view of A. H. 
Voight yard showing 
twin gables con- 
nected by entrance 
to lumber storage 


shed. Yard is in 
Valders, Wis. 


basically a large piece of hard fibre board 
with sweeping curves at the ends to lend 
a modernistic appearance. The letters 
are two thicknesses of insulation board 
screwed together, and mounted on wood 
strips in a manner which projects them 
about two inches in front of the fibre 
board. Letters of the same type spelling 
the word, “OFFICE” are fixed above the 
door to the office and display room. 

The structure, as shown in an accom- 
panying photograph, is balanced archi- 
tecturally, with twin gables connected by 
entrance to storage shed. The entry is 
through a large overhead garage door. 
Several types of window are used, and 
the interior makes use of many of the 
materials the company sells. Mr. Voight 
and his son designed the plant them- 
selves. With a wide approach at the 
front, and modest but effective landscap- 
ing, it is one of the most attractive small 
town yards in the country. 
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Opens New Lumber Yard 


The Sandusky (Ohio) Lumber & Sup- 
ply Co. had its new lumber yard ready 
for business July 15, but postponed a 
formal opening until later. The concern 
is headed by Merle Stahl. 

The building to house the new lumber 
firm is on Perkins Avenue, and is re- 
garded as one of the most attractive 
structures in the territory. 


High Class Architect Service 
and Plans at Low Cost 


Bass & Co., Bowling Green, Ky., has 
an arrangement that enables them to fur- 
nish architects plans for their customers. 
They do not hire an architect in their 
office, but employ a recognized architect 
in the town on a flat rate basis. 

The architect has several young men 
in his establishment who are coming up 
in the business. The young men do the 
detail work on the plans, but the archi- 
tect oversees the work, instructs them and 
corrects the drawings. 

Thus the arrangement works out like 
this: Bass & Co. obtain plans at low cost 
from a recognized architect ; the architect 
makes some money on the transaction as 
he does not have to put so much of his 








own time on the plans drawn by his 
junior helpers ; and the younger men have 
a chance to enlarge their experience and 
abilities, thus making them more valuable 
to themselves and the architect who is 
training them. 

Last year, Bass & Co. built around 50 
houses from just such plans. 





Avoids City Penalties for 
Backing Over Curbs 


The Braun Lumber Co., Detroit, 
Mich., has posted a notice on its bulletin 
board asking drivers to refrain from 
backing over curbs without using a tri- 
angular piece of wood, or a block of 
lumber. Several communities around 
Detroit have ordinances against backing 
a truck over a curb. Since the notice 
was posted, a drop has been noted in 
fines the company is required to pay. 
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REALM OF THE RETAILER 


In the South, More Yards Are Taking Control of Jobs by Means 
of Unit Selling--But a Big City Yard Has a Special Problem 
in Dealing With Established Trade 


The Madison Lumber Co., of New Or- 
leans, is one the country’s big retail 
yards; carries some five million feet of 
lumber in stock. That’s a real piece of 
forest products in any man’s language. 
The offices and the big display rooms 
stretch along South Claiborne. At one 
side of the yard is a canal, where the 
company has its own docks; and parallel 
to the canal are the company’s long rail- 
road sidings. Extending back from Clai- 
borne for a long distance are warehouses 





Sales and display rooms of Madison 
Lumber Co., New Orleans, La. 





and open yards, where practically every 
kind of American construction lumber is 
carried in quantity. Naturally a yard 
of this size, carries imported stock, too. 


BOATS BRING LUMBER FROM 
COMPANY'S SAWMILL 


The Madison company is a retail yard; 
but it is a unit, and incidentally the 
largest unit, of Deninger (Inc.). This 
larger corporation not only retails lum- 
ber but also manufactures and re-manu- 
factures it, handles sash and doors on a 
large scale and does exporting. It has 
a sawmill up State, with a capacity of 
some 40,000 feet per 8-hour day; and 
the company’s own boats bring this cut 
to the canal docks beside the Madison 
yard. Like a good many other concerns 
of long history in timber areas, the com- 
pany had its beginning as a sawmill. The 





Part of main sales floor—viewed from 
galley in front of special display rooms 





export stock is shortleaf pine; going 
chiefly to Latin America. New Orleans 
in former years was almost exclusively 
a longleaf market and still uses this spe- 
cies; but shortleaf seems to be gaining 
steadily in local popularity. 

Ben L. Johnston, one of the widely 
known men in southern lumber and asso- 
ciation circles, is manager of the Madison 
Lumber Co. and is also secretary of 
Deninger (Inc.). The big yard does 





selling ; believes that in time all retailing 
in the house-building field will be han- 
dled in that way; is impressed by the 
Johns-Manville plan. But he does not 
agree with dealers in smaller cities who 
hold that package selling is easiest man- 
aged in metropolitan areas. Package 
selling is an exacting business, calling for 
minute care in detail as well as in general 
policy. Mixing it with exporting and 
with industrial trade complicates the pic- 





general retailing, handles collateral items 
such as paint, and is equipped with ex- 
tensive displays for the benefit of home 
owners and prospective home builders. 
Because of its size and resources it is also 
active in other fields, such as industrial 
sales. It has a staff of twelve outside 
salesmen. When Mr. Johnston says the 
company’s house-building trade does not 
loom so large, this must be understood in 
a relative sense ; since the footage sold for 
that purpose is impressive. 

Mr. Johnston is interested in package 





iene neal 


ture; and union labor and established 
contractors in a big city are a little hard 
to bring into the arrangement. 

One way of going into package selling, 
of course, is for the company to do its 
own contracting. Another is to deal 
only with selected contractors who are 
sold on the idea and prepared to carry it 
through in a responsible way. The first 





Part of paint department of Madison 
Lumber Co., New Orleans 
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Sales desk built with slot in center provides 
for keeping selling helps at hand 





way would involve forming a big archi- 
tectural and construction department 
and employing enough outside salesmen 
to deal personally with home-building 
prospects. The second would involve 
dropping all contractors who did not want 
to work on a unit basis or who were 
not equipped to do it or were not finan- 
cially strong enough to guarantee prices 
and performance. 


SUITS VARIED TRADE BY FLEXIBLE 
POLICY 


In every city there are many types of 
contractors; and it isn’t very exact to 
say that some are good and some are 
not. It’s necessary to know just what is 
meant by a “good” builder. He may 
turn out sound construction but not be 
exact in making bids. He may dislike 
the turnkey idea and want to bid only 
on lumber and building labor; leaving 
the owner to manage his own loans and 
collateral materials. Many of these have 
their own customers who are content 
with older methods. Naturally the com- 
pany does not want to lose this trade. 

If all contractors followed the same 
methods and were equally good or equally 
poor, the Madison problem wouldn't be 
solved but it would be fairly clear. Tak- 
ing things as they are, however, it isn’t 
“asy to set up policies flexible enough 
to deal on a package basis with all kinds 
of builders. With some it can’t be done 
at all. With those who understand and 
like unit selling, the company is in effect 
offering a package-selling method now. 

If the Madison company made a hard 
and fast rule that all house sales must be 
on a unit basis, it would have to drop the 
builders who follow older methods ; prob- 
ably replacing this trade by forming a 
construction company for that part of the 
business. But such a move would create 


= 





General offices of Madison Lumber 
Co. are next sales and displays rooms 
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uneasiness among able and co-operating 
contractors by raising the fear that even- 
tually the company would do all its own 
building. Mr. Johnston and his asso- 
ciates do not think New Orleans is ready 
just now to change over completely to 
the new methods. So the company is 
moving slowly. Without much doubt, 
package sales are growing in popularity. 
The company, through its salesmen and 
its office and display equipment, is mov- 
ing along with the tide. It is set to go 
along as fast as the customers want to 
travel. 

The general office is in a building sepa- 
rate from the retail offices and displays, 
Mr. Johnston has his desk out in the big 
retail office, with displays all about— 
show cases, display panels and the like. 
Facing the front door is a handsome stair 
leading to a gallery, off which are many 
show rooms. These rooms show kitchen 
equipment, millwork of all kinds, special 
sales items. The company handles much 
wallboard of various brands; distributes 
it to other dealers. So it happens often 
that New Orleans retailers bring their 
own customers to the Madison displays 
to show them how some special kind 
looks in place. The Madison people han- 
dle much Curtis millwork. Not only are 
the movable items in the displays changed 
often, but the show rooms themselves are 
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Room for display of Curtis millwork 
is also used for customer conferences 





refinished about once a year to bring new 
built-in articles on display. Many kinds 
of wall finishes, sample doors, stairs and 
stair rails, kitchen cabinets, paint and 
varnish panels, finished flooring, hard- 
ware, wallpaper, paint brushes, panels of 
pictures, brochures and other sales helps 
make up a selling equipment that fits 
every part of the big trade. 


TUSCALOOSA YARD IS CONTRACT- 
ING COMPLETE JOBS 


The Bridgers Lumber & Building 
Material Co. of Tuscaloosa, Ala., located 
in the university town long known as the 
‘football capital of the United States,” 
has frankly gone into contracting on a 
complete basis. Eugene Bridgers, Sr., 
told us briefly how it had happened. 

“For quite a while we sold lumber in 
the usual way,” he said; “sold it about 
any way we could. This is a residence 


city, account of the university, so we had 
quite a large percentage of house jobs. 
Our customers wanted unit prices and 
complete jobs; so we began making the 
sales that way, doing all the work and 
turning the jobs over to contractors. 
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Whether contractors are not so good as 
they used to be, I'll not say; but they’re 
not so financially responsible. Anyway 
they didn’t seem to appreciate what we 
were doing for them; and they wouldn’t 
play the game. They’d take these ready- 
made sales, but when they had a chance 





EUGENE 
BRIDGERS, 
SR. 


Tuscaloosa, 
Ala. 





they’d make a sale on their own at a low 
price and then resort to the old devices 
to force us down to the point where they 
could make a profit at our expense. That 
was hard to take and equally hard to ex- 
plain. The thing that’s hard to take 
is the fact that contractors don’t have to 
cut prices to make sales. 

“Some time ago we put in our own 
construction company. It’s separately or- 
ganized and is operated by my _ son, 
Eugene Bridges, Jr. He hires his own 
mechanics and sees the job through to 
completion. We still keep repair and in- 
cidental work on the old basis, but we 
handle all new construction through our 
own company in package units. 

“Last year there was an unusual 
amount of public building in this area, 
especially at the university. That is a 
kind of building that doesn’t come the 
local dealer’s way; and there isn’t so 
much of it this year. But there’s an in- 
crease in.residence building.” 

Yard contracting is growing rapidly 
in this area. E. G. Prosser, of the Flo- 
rence Lumber Co., Florence, Ala., said 
he had been contracting for a number of 
vears. “We discovered,” he said, “that 
the little contractors held that if they 





In the main sales 

room are seen 

table tennis table 
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color panels on 
wall 
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made money, it was their profit; but if 
they didn’t, it was our loss. Since they 
did the figuring, we didn’t have a chance 
to be sure there wouldn’t be a loss. Then 
it seems reasonable to suspect that a con- 
tractor who can’t tell in advance what a 
job is going to cost, probably can’t tell 
much better in advance what the cus- 
tomer is going to get in terms of satis- 
factory design and construction. So we 
contract.” 

W. M. Richardson, of the Richardson 
Lumber Co., said that while he didn’t 
like to do contracting, any of his four 
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yards, located at Florence, Sheffield, Rus- 
sellville and Columbia, would do it to in- 
sure a customer of a satisfactory job. 

P. W. Hendricks, Jr., of the Athens 
Lumber Co. (Ltd.), Athens, Ala., said 
that contracting was the backbone of his 
business. Practically half the sales last 
year, measured in dollars, were sold 
through yard contracts. 

So this phase of the business seems to 
depend upon local conditions. If they 
get to be seriously unsatisfactory on the 
old basis, dealers find some method or 
other of controlling them. 


Inventory Values Freed for New Enter- 
prises by Field Warehousing 


A hundred thousand feet of lumber were put 
into the safe keeping of a bank in Portland, 
Ore.—all without moving a single plank. <A 
lumber yard was transported to a local bank, 
and an excess inventory became active capital. 
These and many other seeming “miracles” 
which make possible the speedy and complete 
transfer of merchandise from storage to the 
bank are due to the modern method of financ- 
ing in action—field warehousing. As stated by 
E. A. Baker, vice president, Douglas-Guardian 
Warehouse Corp., the moving that takes place 
is one of values, not of materials. 

Strictly a branch of the warehouse industry, 
field warehousing has in recent years estab- 
lished itself as a sound and timely complement 
to modern financing. All the advantages offered 
lenders by warehouse receipts are present, with 
additional advantages, such as savings in han- 
dling, transportation and storage charges. Un- 
der ordinary warehouse procedure, the important 
and most valuable function of the ware- 
house receipt is the creation of a bona fide 
pledge by the borrower or pledger, in favor 
of the lender or pledgee. 

The advantages of borrowing under such 
conditions are made available to the own- 
ers of considerable inventories, through field 
warehousing, with no interference to normal 
business operations. To pledge the inventory 
offered as collateral for the proposed loan, ac- 
cording to Douglas-Guardian Warehouse 
Corp., the method of the field warehouseman 
reverses that of general merchandising ware- 
housing, by creating a public bonded ware- 
house at the spot occupied by the inventory. The 
procedure followed in securing this type of 
loan consists in creating a publicly bonded 
warehouse at the spot occupied by the inven- 
tory. First a warehousing contract is con- 
ceived. The physical site occupied by the in- 





ventory is leased to the field warehouse 
company (it may be part of a warehouse, a lum- 
ber yard or any number of other locations). 
With possession legally established, proper 
legal notice is given to the public of the ex- 
istence of the field warehouse. A competent 
custodian is engaged by the warehouse com- 
pany to act as local warehouse manager un- 
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Percentage figures show increased amounts which 
can be obtained on warehouse receipts as com- 
pared with open accounts 


der adequate bond. This representative is paid 
by the field warehouseman. As the pledged 
inventory is needed by the borrower and he is 
able to take up the loan, settlement is made 
with the bank, and the bank authorizes the 
warehousing company to release the quantity 
represented by the part of the loan repaid. 


This type of financing provides several de- 
sirable elements of credit for bankers. The 
loans are sound because they are thoroughly 
protected; they are self-liquidating, and they 
meet the eligibility requirement of the Federal 
Reserve banks, and are therefore discountable. 
The borrower finds the system convenient be- 
cause inventories need not be moved, and the 
loan may be paid off as the goods are sold. 


Through this simple transition, inventory 
which represents idle money is harnessed and 
put to work at a nominal cost to the customer. 
By utilizing the storage space of his customer 
and, in most cases, taking over the services of 
a custodian in the employ of the customer, the 
field warehouseman obtains a low cost of opera- 
tion, of which the customer gets the benefit. 


The borrower is well served by field ware- 
housing because it enables him to obtain maxi- 
mum credit facilities at reasonable interest 
rates. It allows him to pay his loan in an 
orderly manner as he sells his inventory and 
funds become available. 

There are only 10 states which do not have 
laws allowing additional loans when inventory 
is warehoused. Some of these states are more 
liberal on open line of credit, but the other 38 
states all provide for additional lines as pro- 
vided in the table herewith. 








If your lumber yard serves a rural community—look into the 
possibilities of developing business through your local F.F.A. 
J. H. Patrick, Stamping Ground, Ky., lumber dealer since 
1926, did, and he is of the opinion that the Future Farmers of 
America not only made business for him but for other business 


men in the town. What cooperation with the F.F.A. has meant 
to Mr. Patrick can best be told by relating some of the achieve- 
ments of the Stamping Ground Chapter, operating in a town 
with a population of only 341. 

In general, the Future Farmers of America are over 200,000 
strong and they are organized in 47 States. They do things. 
And although this is the story of the champion of champion 
F.F.A. chapters, the only difference between the Stamping 
Ground, Ky., chapter and others, is a man. That man is Ivan 
Jett. He doesn’t look to be unusual, but he is, because he ac- 
complishes things! For example: 

“In May, 1935,” states a Stamping Ground Chapter F.F.A. 
report, “we approached the City Council of Stamping Ground 
and discussed the possibility of obtaining Federal aid for install- 
ing a water system in the city. Most of them were not in favor 
of it because of some unpleasant experiences they had with a 
previous pre-water project under CWA.” 

That ought to have stopped the Stamping Ground Chapter 
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Above, left, top to bottom: The Stamping Ground, Ky., F.F.A. 

chapter house; center, scene taken while the boys were building 

their chapter house; bottom, the boys building the addition on 

their farm shop. Top, above: a view of the living room in the 

chapter house and, just below it, the chapter kitchen in the recrea- 
tion room 


GGA. Promotes 


right in their tracks. But it didn’t. That’s where they began. 

They began to talk the advantages of a water system—re- 
ducing fire insurance rates, running water in the house, bath- 
rooms. They took samples of the well and cistern water the 
people had been drinking and proved it was contaminated. They 
also pointed out that the wells and cisterns sometimes dried up 
in the summer. Then they got the Buffalo Springs Distillery Co. 
to agree to furnish water to the city for the cost of pumping. 
This water had to be treated because it was river water, so 
the chapter obtained the services of a good engineer to draw 
up plans for a standpipe and filter plant; they printed signs and 
sent letters to every citizen in the town asking them to come 
to a school meeting. They needed sixty customers for the 
water plant and only twenty signed that night. The next month 
they got thirty-five more. Then all of a sudden they found 
they had eighty customers signed. 

By that time the engineer’s plans had been approved by the 
WPA and $15,000 dollars was allotted by the government. The 
chapter took options on prospective sites for the standpipe and 
filter plant. The city was supposed to furnish an additional 


$15,000 for the project, but everyone said the town was too 
small; there was no guarantee the work would be finished. So 
the chapter undertook to sell the bonds. They sold the bonds 
and on Sept., 1936 work on the project was started. Just be- 
fore the bonds were sold, the Buffalo Springs Distilling Co., in 
order to help the F.F.A., signed a contract giving the water to 
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the city, which amounted to giving the city $18,000 over a 
period of 20 years. 

On the water works plant, Mr. Patrick recalls that he sold 
one carload of lumber just for forms; sold the sash and doors, 
millwork, roofing and builders hardware; and on the standpipe 
he sold the cement. Ivan Jett’s records show that project used 
over three carloads of cement. 

When their high school, where Ivan Jett is Agricultural De- 
partment instructor, burned down, classes were held in the 
farm shop. It didn’t burn down and the Chapter House, built 
right next to the school didn’t burn down either. The farm shop 
and the Chapter House also didn’t blow down when the cy- 
clone struck the nearly completed new school house, tore off 
the roof, twisted the steel girders into broken wreckage and 
crumbled the brick walls. Yet the boys of the F.F.A. had built 
the shop and the Chapter House under Ivan Jett’s direction. 
With the exception of the stone chimney, they had done all the 
work including the stone masonry, painting, wiring, carpentry 
and plumbing. It was their house and shop. 

On the Chapter House, Mr. Patrick found a market for lum- 
ber, sash and doors, etc., and the farm shop furnished a market 
for cement, sand, roofing and lumber. 

But one of the most interesting things about the Chapter 
House was that it was built to provide a basis for the F.F.A. 
Home Beautification Contest, which last year resulted in $30,- 
000 worth of improvements in the homes around Stamping 
Ground. 

Although Mr. Patrick, himself won one of the prizes in the 
Home Beautification contest, he doesn’t recall that the contest 
last year made him any great amount of money. Possibly some 
of the remodeling was done through contractors and therefore 
not identified with the F.F.A. activities. Most of the improve- 
ment was made through the use of paint and it happens that 
Mr. Patrick does not handle paint; that commodity is sold by 
the local hardware dealer ; but Mr. Patrick states that undoubt- 
edly “community spirit and consciousness had been affected by 
the Chapter’s activities.” Furthermore, the 32 boys in the 
Chapter completed 132 work projects, and Mr. Patrick recalls 
very definitely that lumber for chicken houses, hog houses and 
brooder houses was sold for these projects. 

In regard to community consciousness, however, Ivan Jett 


Rural Business 


has a philosophy. He states it like this. 

“Did you ever stop to think that when one thing in a com- 
munity is very very good, everything else in the community 
can’t be very bad? Why do you suppose we put storm win- 
dows on the outside and venetian blinds on the inside all around 
our Chapter House? First we wanted to prove to the farmers 
that storm windows would pay their way by saving on fuel. 
Then we wanted the farmers to see the best of everything so 
they could improve their own homes. Nobody tells the farmer 
what he needs and why he needs it. He doesn’t believe the 
advertising he sees—he actually has to see the things he’s going 
to buy. 

“Why—can you believe it?—The farmers around here hadn’t 
thought about using fir plywood until we put it in the recrea- 
tion room. Then when one would come in he would say: 

“What is this stuff, Ivan? Is it any good?’ 

“Well, there it is,’ I’d tell him. 

“‘Hmmm!’ He'd feel of it, look it over. “You know, I’ve 
got a room I’ve been wondering what to do with. Think I'll try 
this.’ 

“Now, we didn’t want to just put in plywood. We wanted 
to put in several kinds of wallboard, wall-tile, and plywood. 
We wanted to put in sections of different kinds of things so 
that the farmer could see it and buy it. But the manufacturers 
turned us down on some of the things we wanted. We could 
advertise it for them here and sell it. The farmer has the 
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money to buy with, but he won’t part with his money unless 
he can see exactly what he’s going to get for it. 

“Take the roofing on the house, for instance. A dealer gave 
it to us, and before our roof was completed, four other roofing 
jobs were sold. In all, this roof sold 27 other roofing jobs in 
this town, all roofed with the same material. 

“A lighting company gave us some indirect lighting fixtures. 
They sold so many of those fixtures from our display that they 
came back voluntarily and equipped us completely. 

“T doubt if there’s a thing in here that hasn’t sold for the 
company that gave it to us. Now we want to put hardwood 
flooring on the recreation room floor. But no hardwood floor- 
ing company has listened to us yet. Someday, one of them will 
and then they'll sell hardwood flooring in this community. 
Every firm that has put anything in here once has always after 
that given us anything we asked for.” 

Aside from stirring up the citizenry to spend $30,000 on 
home improvements last year, the chapter sponsored their an- 
nual Community Fair with $1,000 in premium prizes. There 
used to be a county fair. But not any more. Stamping Ground 
holds a Community Fair instead, and attracts to this little town 
of 341 people, some five or six thousand visitors from the 
county, adjoining counties and States to take part in the two 
days of festivities. 

But besides this, the Future Farmers of America in Stamp- 
ing Ground, take an annual tour somewhere. Last year they 
took a 6,000 mile trip through the West at a cost of only $35 
for each boy. 

It looks like the Future Farmers of Stamping Ground are 
going to know their way around. It looks like leaders are being 
developed under leadership. 

Is there another lumber dealer who wants to cooperate with 
such a civic-building minded group? There is a F.F.A. Chap- 
ter somewhere in your locality. All it takes is leadership and a 
little cooperation on the part of the lumber dealer to set this 
force to work with him. Ask Ivan Jett. Ask J. H. Patrick, 
lumber dealer in Stamping Ground, Ky. They’ll tell you. 


Before and after views of a remodeling that took place during 
the Home Beautification Contest 
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Defense Program Spurs Nation- 


Changed Styles in Small Homes 
Noted in Current Designs 


San Francisco, Cauir., Aug. 5.—Fashions in 
design of small homes are changing, it is re- 
vealed in the current crop of plans and specifica- 
tions submitted to the northern California 
district office of the Federal Housing Adminis- 
tration. While dining rooms are shrinking into 
dinettes, living rooms are growing larger in 
modern home design. The trend definitely is 
away from two-story structures and even ele- 
vated bedrooms, popular in recent years, are 
being frowned upon by modern home stylists. 

The average small home now being built in 
this district for financing under the [ederal 
Housing plan was found to be what builders 


term a four and one-half room house. It con- 
tains living room, two bedrooms, bath, dinette, 


kitchen, tubs and laundry facilities on rear 
porch, and detached garage. Both stall shower 
and tub are found in many modern bathrooms. 

In practically all cases of small homes built 
under FHA inspection, exteriors are shorn of 
fancy filigree, unnecessary corners and gables 
are eliminated, and dimensions are arranged to 
utilize mill-length timbers and materials with- 
out waste. 

Outside of metropolitan areas, the average 
FHA appraised value of homes of this type is 
$3,500. They are being bought with down-pay- 
ment averaging $400, and financed by insured 
mortgages approximating $3,100. In metropoli- 
tan areas where land values are higher, the 
appraised value runs between $5,000 and $6,000, 
with average down payment of $600 and insured 
mortgages average slightly less than $5,400. 





Streamlined Procedure Gets 
Defense Housing Under Way 
in One-Third Usual Time 


Wasuincton, D. C., Aug. 5.—President 
Roosevelt added_ impetus to the speed-up drive 
to meet urgent housing needs occasioned by 
the expanding national defense program, when 
he approved loan contracts for six projects to 
be developed with the aid of the United States 
Housing Authority. The contracts, initiating 
USHA action under the new National Defense 
Housing Amendment, provide for four loans to- 
taling $5,670,000 to build 1,550 homes for fami- 
lies of enlisted and civilian personnel at three 
Naval reservations and civilian workers en- 
gaged in the Navy’s great shipbuilding program 
in a fourth city. Additional USHA contracts 
to be rushed to the President shortly will pro- 
vide for housing projects to meet Army as well 
as Navy needs. 

The approved loans to local housing authori- 
ties are as follows: 


Corpus Christi, Tex.—$989,000 to provide 
250 homes for workers and their families 
connected with the new Naval Station being 
developed. 

Newport News, Va.—-$1,806,000 to 
500 homes for families of workers to be em- 
ployed in the Newport News Shipyards as a 
result of expansion in shipbuilding activities. 

Portsmouth, Va.—$2,160,000 to provide 600 
homes for families of workers attached to 
the expanding Portsmouth Navy Yard. 
Fla.—$715,000 to provide 200 
homes for families of enlisted personnel and 
civilian employees connected with the ex- 
tension of aviation training operations at 
the Naval Air Station. This contract is a 
substitute for one approved before enact- 
ment of the National Defense Housing 
Amendment. 


provide 


Pensacola, 


As evidence of the speed with which defense 


housing applications are being handled, only 
about three weeks elapsed between the time the 
USHA advised the local authorities to get 
projects ready for submission to the President, 
and the date of approval. Through further 
streamlined procedure, actual construction work 
will be under way in one-third the time ordi- 
narily required. 


USHA "Tooled Up" for Quick Job 


“USHA is ‘tooled up’ to do the biggest and 
quickest housing job America has ever seen,” 
said Administrator Nathan Straus, of the 





Dealer Reports Building 
Boom Under Way 


Manchester, Conn., Aug. 6, 1940 
AMERICAN LUMBERMAN, 

Chicago, II. 

Gentlemen: 

We are glad to report that war 
orders in and near our community 
have increased building to near 
boom proportions. 

The Pratt & Whitney Aircraft 
Co., of East Hartford, which is 
only six miles from us, has brought 
a great influx of labor. It has 
already added hundreds to its pay- 
roll, and is now building to in- 
crease its workers by nearly 4,000. 

This will be the biggest year we 
have ever had in Manchester. Al- 
ready there is one development of 
63 houses under way, another of 
80 is to start at once, and yet an- 
other of 87 lots is ready to be 
developed. All of the above, with 
the exception of the last named, 
are for homes ranging from $4,000 
to $5,000. The exception noted is 
for homes ranging from $8,000 to 
$10,000, with restrictions. 

In addition to these develop- 
ments, at least 150 small homes 
are being erected by contractors— 
not speculative. And still the pros- 
pects come pouring in. We are 
surely in the midst of a building 
boom here. 

If we had 500 rents today, they 
would all be grabbed up before 
night. 

Yours truly, 
MANCHESTER LuMBER & FuEL Co. 
By R. J. PauL, Manager. 





United States Housing Authority, in discussing 
the dwelling needs for the thousands of defense 
workers involved in the national program. “The 
USHA organization, with its 500 local authori- 
ties located in nearly every strategic community 
in the country, is producing, and will continue 
to produce, homes for defense workers when 
and where they are needed. The defense hous- 
ing program does not need to wait for surveys 
to determine the facts. It has them. Every 


one of the 500 local authorities in the country 
is an experienced body of five men represent- 
ing the varied social, economic, and _ political 
interests of their community. Under them is a 
staff of architects, construction experts, and 
management specialists who constitute the larg- 
est body of experienced housing technicians in 
the United States. Given adequate funds to 
keep the production line in motion, we need fear 
no lack of homes for defense workers.” 





Repairing Gained While Home 
Building Declined 


Total building construction, as measured by 
permits issued, showed a decline of 12 percent 
from May to June, Secretary of Labor Frances 
Perkins reported today (Saturday). “This de- 
crease was caused wholly by a decline in resi- 
dential construction,” she said. “Permit valua- 
tions for this type of structure showed a de- 
crease of 23 percent. However, in interpreting 
these figures it should be borne in mind that 
the dollar volume of residential construction 
for which permits were issued in the two 
months, April and May, was higher than for 
any other 2-month period since 1929. Increases 
over May were shown in indicated expenditures 
for both new nonresidential construction and 
additions, alterations, and repairs. The in- 
crease in new. nonresidential construction 
amounted to 1 percent, while additions, altera- 
tions, and repairs showed a gain of 11 percent. 

“A's compared with June, 1939, the indicated 
volume of total building construction in June, 
1940, showed a decline of 11 percent. New 
residential construction, comparing the same 
months, showed a decrease of 7 percent, while 
the volume of new _ nonresidential building 
showed a decrease of 26 percent. In contrast, 
there was an increase of 9 percent in the ad- 
ditions, alterations, and repairs to existing 
structures. These data are based on reports re- 
ceived by the Bureau of Labor Statistics from 
2,096 cities having an aggregate population of 
60,100,000.” 





Defense Program Boosts Far 
Western Building 


San Francisco, Cauir., Aug. 5.—Far western 
building in June was stimulated considerably 
by the awarding of several large contracts in 
connection with the national defense program, 
by the issuance of an unusually large single 
permit valued at $3,000,000 for a new industrial 
plant in the Pacific Northwest, and by further 
expansion in the rapidly growing aviation indus- 
try, according to current business review of 
Bank of America. In addition, there were 
several rather large permits issued for the 
construction of buildings for private enterprises, 
and the important residential building program, 


which has accounted for nearly 65 percent 
of all western building during the past six 
months, was maintained at levels well above a 


year ago, and declined by only the expected 
seasonal amount from May. 

The value of all construction in 311 western 
cities and in nine zoned unincorporated areas 
during June has been estimated at $40,300,000 
by the research division of the San Francisco 
Federal Reserve Bank. This is an increase of 
8 percent over the previous month’s figure of 
$37,434,000 and a gain of 11 percent over the 
June, 1939, amount of $36,337,000. 

\ sharp spurt in new nonresidential building, 
which has been lagging considerably behind 
last year’s level, occurred in June when sev- 


eral large projects were started for the national 
defense program and for private enterprise. 
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Wide Construction of Housing 


The preliminary estimate of new nonresidential 
construction begun in June was $14,100,000, 
which represents a gain of 70 percent over the 
$8,282,000 in May and 32 percent over the $10,- 
716,000 in June, 1939. 

The value of the new residential building 
permits issued in 311 western cities and nine 
zoned unincorporated areas in June was esti- 
mated at $21,900,000, a gain of 6 percent over 
the same month a year ago, but 13 percent less 
than in May. However, the decline from May 
was in line with the usual seasonal decrease. 





NSHD Home Near Capital 
Opened for Inspection 


WasHInNGcTON, D. C., Aug. 5.—The first Na- 
tional Small Homes Demonstration 1940 low- 
cost home to be erected near W ashington, has 
just been opened for public inspection by the 
Iisinger Mill & Lumber Co., of Bethesda, Md., 
builders. This house is one of more than 1200 
NSHD homes built throughout the country 
this year. 

The house, 


reflecting economies in construc- 
tion and 


presenting a compact, though not 


Architects Want Facts on Fed- 


eral Building Experience 


New York, Aug. 5.—All governmental 
building agencies should freely put their experi- 
ence at the service of the building industry 
as a whole, declares a report of the Commit- 
tee on Structural Service of the American 
Institute of Architects, of which Prof. Charles 
W. Killam, of Harvard University, is chairman. 

“Federal bureaus with experience gained from 
constructing and maintaining great numbers of 
buildings ought to publish far more information 
than they do as the results of their experience,” 
the report says. “They ought to publicize their 
failures as well as their successes, not only in 
matters of design, but the failures and successes 
of materials, mentioning the materials by name. 

“In spite of some attempts to exchange ex- 
periences between the agencies themselves, there 
seems to be less co-operation in Washington 
than there should be. There is still less co- 
operation with the building industry as a whole 
in supplying information. 

“The rapid development of new materials and 
construction methods has centered attention on 
the inadequacy of building codes in general to 


Wal Sell Hone Denon 





























This National Small Homes Demonstration 
the Eisinger Mill & Lumber Co., of Bethesda, Md. 
bath, with an unfinished attic that may be used 


hy 


design has been built near Washington, D. C., by 
Containing two bedrooms, living room, kitchen and 
for additional bedroom or storage area, this home 


has been offered for sale at $4,350 


crowded appearance, is the story-and-a-half 
“40-2” design. The home contains two bed- 


rooms, living room, kitchen-dinette and bath, 
and has been paneled throughout in knotty pine. 
Exposed beam ceilings and the plank floor sys- 
tem of construction are also featured. The 
attic, extending the entire length of the house, 
has been left unfinished and may be used either 
for storage or additional bedroom area. Air 
conditioned oil heat, insulated side walls and 
roof, and electric kitchen complete the home. 

The selling price of this Nationa! Small 
Homes Demonstration design, including the lot 
of more than one-half acre, is $4,350. 





Ft. Wayne Home Sales Boom 


Fr. Wayne, Inp., Aug. 5.—Building expendi- 
tures in this city for July reached a new high, 
$717,458, largely as a result of new home con- 
struction. The figure is half a million dollars 
greater than for July of last year. 


provide for the application of new inventions 
to building construction. A re-study of the 
building codes of the country with a view to 
the adoption of basic codes that would be 
applicable not only to individual States but 
which might be extended beyond their boundary 
lines, is urgently needed.” 





Building Activities Rapidly Ex- 
panding in Baltimore 


BattimorE, Mp., Aug. 6.—This city’s build- 
ing program is rapidly expanding the demand 
for lumber, largely Southern pine. Last month 


the activities in this direction called for an 
outay of $3,258,536, nearly three times the 
record for the corresponding month of last 


year, when permits issued were estimated to 
entail an outlay of $1,132,536. But at that, 
July fell short of the total expenditures of $3,- 
641,238 for June. Home building during July 


accounted for 188 houses, of an estimated cost 
of $643,500, against only 113 dwellings, while 
June held the lead with 249 homes. The aggre- 
gate for the last month was swelled largely by 
a slum clearance project in the colored section 
involving an outlay of $1,156,000, with $225,000 
as the estimated investment for an apartment 
project. 

During the first seven months of 1940 all 
building operations in the city increased the 
outlay for such work to $20,528,168, more than 
double the aggregate for the same period of 
last year. 





Lumber Dealers and Builders 
Charged with Violating NHA 


Aug. 5.—Charges of alleged 
violation of the National Housing Act were 
filed with James Van Hook, U. S. Commis- 
sioner at Shreveport, La., against three Monroe 
and West Monroe retail lumber yards and seven 
individuals associated in the construction of 
dwellings on which FHA loans were obtained. 
The complaints were authorized by the U. S. 
Attorney General’s Office, and charge conspir- 
acy to inflate values of property on applications 
for Federal housing loans. 

The allegations contend that those charged 
with the violations in assisting applicants for 
housing loans “conspired” to inflate the value 
of the property on which housing loans were 
sought. It was also charged that false claims 
as to actual ownership were also made by de- 
fendants. By inflating the property values, it 
was alleged, increased loans could be obtained. 

The investigation was initiated upon com- 
plaints made by real estate dealers and union 
leaders. Federal District Attorney Harvey G. 
Fields stated investigations are also under way 
in Lake Charles, Alexandria and Shreveport. 


Monroe, La., 





B & L Executives Take 2-Weeks 
Graduate Training 


The streamlining of the nation’s savings and 
loan business was a step nearer its goal last 
week as association executives from 24 States 
started two weeks’ training at the graduate 
school of Savings and Loan in Chicago. Her- 
bert N. Faulkner, Boston, president of the 
American Savings and Loan Institute, which 
is sponsoring the school, said that the attend- 
ance is 60 percent larger than last year when 
the summer educational program started. Stu- 
dents represent institutions which have the 
funds of 318,000 investors loaned out to 101,000 
home-owners. 

Recommendations in the courses look toward 
the preparedness of these community private 
capital institutions to accept greater responsi- 
bilities in the nation’s financing system. They 
were urged to seek long term and permanent 
types of money such as trust funds and endow- 
ments, in addition to the regular investments 
of individuals. At the same time an increase 
in the multiplicity of services offered to bor- 
rowers was cited as necessary today. 

Managers were urged to plan their programs 
and policies with the possible effect of a war 
economy in the United States in mind. Possi- 
bilities of government control of productive en- 
ergy, and of housing—particularly in industrial 
areas—were cited. The necessity for managers 
to be awake to the problems occasioned by 
large scale housing developments in the defense 


program or in so-called slum clearance was 
pointed out. Aggressive expansion of their 


mortgage lending programs was seen as the 
most logical step to forestall government 
competition. 
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How Wage Law Affects Plans 
for Steady Pay, Truck Drivers 


ADMINISTRATOR DISCUSSES 
"CONSTANT WAGE" PLANS 
UNDER WAGE-HOUR LAW 


WasuHincton, D. C., Aug. 5.—In response to 
requests for information concerning the extent 
to which a “constant wage” may be maintained 
by firms subject to the provisions of the Fair 
Labor Standards Act, Col. Philip B. Fleming, 
administrator, Wage and Hour Division, re- 
leased details of methods which would allow 
their users to maintain a constant wage and 
satisfy the strict requirement of the law. One 
method may be called the ‘time off’ plan, de- 
scribed fully in the amended bulletin No. 4. 
The second method, also described in the bul- 
letin, calls for ‘prepayment’ of overtime wages. 

“Using the ‘time off’ method, where an em- 
ployer wishes to set an employee’s pay at a 
$42 limit for a two-week period-and that same 
employee puts in overtime in the first week 
enough to make that week’s pay total more than 
$21, the employer may cut the second week’s 
working hours enough to keep the employee’s 
salary or wage for the whole period at $42. The 
time-off plan cannot be followed when workers 
are paid each week. It can be used with bi- 
weekly, semi-monthly, or monthly pay periods. 

“Under the ‘pre-payment’ system, the em- 
ployee is paid a little more each payday than he 
actually has earned. The advance payments 
build up a reserve of ‘overtime due.’ And then 
comes a rush job, and so the extra hours that 
the employee must now work overtime are 
charged off at time and half the regular rate. 
In other words, the employee is guaranteed a 
basic wage each week.” 


BULLETIN ON TRUCKING EMPLOYEES 
REVISED 


WasuinectTon, D. C., Aug. 5.—All employees 
of common and contract motor carriers engaged 
in interstate or foreign commerce, except those 
drivers over whom the Interstate Commerce 
Commission has taken jurisdiction, are entitled 
to both the minimum wage and maximum hour 
benefits of the Fair Labor Standards Act, Col. 
Philip B. Fleming, administrator of the Wage 
and Hour Division, declared in commenting on 
a recently issued revision of Interpretative 
Bulletin No. 9. 

Dealing with the exemption of certain em- 
ployees of motor carriers from the maximum 
hour provisions of the Act under Section 13(b) 
(1), the revised bulletin cites the recent ruling 
of the United States Supreme Court in the case 
of the United States, et al v. The American 
Trucking Associations (Inc.). The decision 
sustained the position of the Interstate Com- 
merce Commission and the Wage and Hour 
Division that the Commission is limited, in 
fixing maximum hours, to only those employees 
of common and contract motor carriers whose 
activities affect the safety of operation. It is 
pointed out in the bulletin that up until now, 
the Commission has put onlv drivers in the 
category of those employees affecting the safety 
of operation. 

Thus, all other employees of common and 
contract motor carriers engaged in interstate 
or foreign commerce are entitled to 30 cents 
an hour and time and one-half after 42 hours. 
The exempt drivers, while they are not entitled 
to overtime compensation, must nevertheless be 
paid the minimum of 30 cents an hour. 

Drivers of private carriers engaged in inter- 
state or foreign commerce will be exempt from 
the maximum hour provisions of the Fair Labor 
Standards Act starting Aug. 1, 1940, when ICC 


regulations governing their maximum hours of 
service become effective, it is stated. As in the 
case of drivers for common and contract car- 
riers, they are entitled to the minimum wage 
of 30 cents an hour. 

The revised bulletin asserts that since the ICC 
expressly declined to take jurisdiction over 
drivers employed by wholesalers operating 
wholly within the State, drivers employed by 
such wholesalers do not come within the exemp- 
tion. Attention is called to the fact that the 
exemption becomes operative in any workweek 
in which the drivers for such wholesalers en- 
gage in any transportation over which the Com- 
mission has asserted jurisdiction, such as trans- 
portation across State lines. 

The revised bulletin lists the following as not 
being within the exemption: 

Drivers transporting goods in and about a 
plant producing goods for commerce, chauffeurs, 
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and air base construction. 
power was attributed mainly to heavy Federal 
expenditures for relief and national defense and 
to temporarily increased employment in the 
sugar industry, resulting from the four-month 
suspension of sugar quotas last fall. 


The greater buying 


LUMBER IS AN EXPORT COMMODITY, 
DECLARES FOREIGN TRADE 
CONVENTION 


WasHiIncTon, D. C., Aug. 5.—Forest prod- 
ucts have again been designated as basic export- 
able commodities by the National Foreign Trade 
Association, which urges the fostering of world 
trade in these products as a part of the forestry 
policy of the United States. A resolution to 
that effect has been passed as one of the dec- 
larations of the National Foreign Trade Con- 
vention in San Francisco, July 29, 30 and 31. 
Other declarations of interest to lumbermen, 
include a request that the U. S. Government 
assist associations of exporters operating under 
the Export Trade Act, and a commendation of 
the manner in which the Government has han- 
dled recent relationships between the United 
States and countries of the Far East, with 
particular emphasis on improvement of trade 
through the preservation of peace in the Pacific 





The launching of a $200,- 
000 advertising campaign 
last year in behalf of 
AT-FA gum spirits and 
turpentine is the cause 
of increased demand for 
that product, according 
to the American Turpen- 
tine Farmers Association. 
The promotion was pri- 
marily for dehydrated 
gum turpentine in sealed 
containers of six ounce 
to five gallon capacity. 
Harley Langdale, presi- 
dent of the American 
Turpentine Farmers Asso- 
ciation Cooperative, is 
shown admiring a display 
of the AT-FA product. 




















or drivers of company cars or busses transport- 
ing officers or employees in the course of their 
employment in an establishment producing goods 
for interstate commerce, drivers who transport 
goods from a producer’s plant to the plant 
of a processor who sells goods in interstate 
commerce, and drivers who transport goods from 
a factory to the plant of an independent con- 
tractor who performs operations on the goods 
and returns them by truck to the factory which 
further processes such goods. 


PUERTO RICO PURCHASES BREAK 
RECORDS 


Wasuincton, D. C., Aug. 5.—Sales of build- 
ing materials to Puerto Rico from continental 
United States broke all records during the 
fiscal year just ended, totaling $9,140,000, or 
59 percent more than in the preceding year, 
according to a statement by the Puerto Rican 
Trade Council, based on U. S. Department of 
Commerce figures. The territory’s purchases 
were more than double the total for 1936, 
the Council said. Sales of Douglas fir, totaling 
18,980,000 board feet, gained 15 percent, while 
southern pine shipments amounted to 63,750,000 
board feet, or 41 percent more than in the year 
before. Building materials shipments to the 
island are expected to continue heavy during 
the next year in view of current slum clearance 


region. Wm. B. Greeley, secretary-manager 
West Coast Lumbermen’s Association,~ was 
chairman of the convention’s lumber and timber 
products group, and Wilson Compton, secre- 
tary and manager’ of, the Nationa!’ Lumber 
Manufacturers’ -Associdtion, attended the dec- 
laratiohs committee meeting. 





REPORT ON STUDY OF BLUE STAIN 
PREVENTION ISSUED 


A comprehensive report, of 124 pages, on an 
investigation of “Stains of Sapwood and Sap- 
wood Products and Their Control” has been 
issued by the Department of Agriculture. The 
study was conducted by T. C. Scheffer and R. 
M. Lindgren, of the Division of Forest Path- 
ology, in co-operation with. Southern Forest 
Experiment Station, New Orleans, La., and the 
Forest Products Laboratory, Madison, Wis., as 
well as numerous lumber companies and asso- 
ciations. New methods of control recommended 
require only a cold water solution of chemicals, 
and are therefore easily usable by smaller mills. 
It is estimated that about four billion feet of 
lumber is now treated annually for blue stain 
prevention. Technical Bulletin No. 714 is pro- 
curable from the Superintendent of Documents, 
Washington, D. C., for 20 cents a copy. 
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Industry to Aid in Defense Plans 


Defense Housing Should Be 
Done by Private Business, 
Says Co-ordinator 


WasHincTon D. C., Aug. 5.—The newly 
appointed Defense Housing Co-ordinator, 
Charles F. Palmer, on assuming his duties 


issued a brief statement as to his conception 
of the office, in which he emphasizes that pri- 
vate business should have first chance to pro- 
vide every type of housing needed: 

“The job of Defense Housing Co-ordinator 
under the direction of the National Defense 
Advisory Commission is to supplement, not to 
supplant, any existing agency or service. It is 
for the period of the emergency only. 

“General principles have been outlined by 
unanimous and friendly action of the Central 
Housing Committee, which includes the heads 
of all Federal departments affected. The De- 
fense Commission concurs. 

“In doing the job, the primary objective 
will be to encourage the use of private capital. 
It is believed adequate safeguards can be added 
to the many already provided, and that even 
during these uncertain times it will be good 
business for private capital to handle the re- 
quirements in most instances. Where it is 
not available, fails to respond, or finds it im- 
practicable to act with the promptness required 
by the emergency, then the Government will 
have to do the job. 

“The duty of the Co-ordinator and his staff 
as outlined to me is to see that sufficient hous- 
ing—private preferably, but if not, then public 
-—is made available to meet emergency needs 
with such dispatch that national defense does 
not suffer.” 


Teamwork With Business Expected 


Commenting on Mr. Palmer’s statement, 
Herbert U. Nelson, executive vice president, 
National Association of Real Estate Boards, 
says: 

“Charles F. Palmer has a task before him 
that is important in shaping the physical future 
of every city in which defense industries are 
located. The very creation of the new office 
is recognition of this importance. From cer- 
tain quarters comes the suggestion that there 
is already a gigantic housing emergency in 
relation to defense, one that can be met only 
through public construction. Such misconcep- 
tions only fog the field and obstruct rational 
action. What we need is accurate information 
in each locality as to what industrial expansion 
is in prospect, and then full draft upon the 
facilities of the community to meet that need. 
It will be the function of the new housing 
co-ordinator to act as the contact man through 
which the merit of this or that line of action 
in differing local situations can be fairly deter- 
mined. 

“From his own direct personal experience, 
the néw co-ordinator has a detailed understand- 
ing both of considerations that affect private 
enterprise in the field of housing, and consid- 
erations that govern public housing effort. With 
years of real estate experience in at least three 
States (northern and southern, eastern and 
western), owner and manager of a number of 
large properties, he served twice as president 
of the National Association of Building Own- 
ers and Managers, is an affiliate of the Atlanta 
Real Estate Board, and was a member of the 
Santa Barbara Realty Board. Chairman of the 
Atlanta Housing Authority, he was, until his 
recent resignation, head of the National Asso- 
ciation of Housing Officials. We may hope 
with confidence that under his direction we shall 
have not only co-ordination as between gov- 
ernmental agencies, but wholehearted and in- 
telligent teamwork between public effort and 
Private effort in defense housing provision. 


“Defense efforts must not be hampered or 
delayed. But the heavier the program for re- 
armament, the more important it will become 
to see that, in providing the incidental housing 
needs, we disrupt our normal economic struc- 
ture as little as possible and as aftermath leave 
as few ugly scars as possible on the physical 
nody of our cities.” 


SPA Plans Industry Co-operation 
for Defense 


NEw ORLEANS, La., Aug. 5.—Fullest co-oper- 
ation with national authorities in matters per- 
taining to defense measures, is being extended 
by the Southern Pine Association, which is 
already taking steps to place producers in a 
position to meet every demand for lumber. 
These activities include guidance of specifica- 
tion writing, and in the compilation of a com- 
plete industry-wide itemized list of stocks avail- 
able at both member mills and others. The 
ability of the mills in any given area, or the 
entire South, to meet the demand for lumber 
for a defense project, will be known, and 
prompt shipment of needed lumber will thereby 
be assured. Staff experts offer guidance in 
specifying for projects requiring large quan- 
tities, so that demands will coincide with prac- 
tical industry operation, being directed to stand- 
ard sizes and grades. Preparation of such 
specifications is contributory to prompt delivery, 
for in many cases mills within a service area 
are being advised of prospective demand and 
are taking steps to supply the required mate- 
rial. 

Among the national defense projects already 
well to the forefront are the U. S. Navy avia- 
tion field at Corpus Christi, Tex., a $20,000,000 
project, and an equally important base in 
Florida. Other projects include expansion of 
Army accommodations in a number of southern 
States. Increased sales of southern pines are 
shown by the Southern Pine Association barom- 
eter. Many mills have terminated previously 
proffered price concessions. Some mills are 
watching their stock sheets closely, and sitting 
tight on items that-show a tendency to run 
short. 


Looks as if Lumber Will Be 
Scarcer and Higher as De- 
fense Program Expands 


SEATTLE, WasuH., Aug. 3.—Over at the 
Puget Sound Navy Yard, just across the 
Sound from here, $9,000,000 is going into ex- 
pansion. Workmen can’t find any place to 
live. Plans are under way for the Govern- 
ment to build 600 small homes, and private 
industry has 400 projected. There is a big 
expansion at the Sandpoint air base in the 
north part of the city. Expansion of the 
Boeing air plant here has one thousand men 
working in three shifts. There is not a stick 
of lumber going into this plant building, but 
the lumber bill for temporary work in con- 
struction is over three million feet. 

The expansion down at Camp Ord in Cali- 
fornia, it is estimated, will take from twenty 
to forty million feet of lumber. The footage 
hasn’t been taken off yet. For this project, 
about 13 million feet of “D” grade drop siding 
alone has been inquired for. One plant is quot- 
ing on a million feet of small octagon tent 
poles for the Government. There are in- 
quiries for many million feet of lumber for air 
training fields in California. Wherever there 
is plant expansion, there has also to be housing. 

Lumbermen say the industry will take care 
of this big market, but a wise distributor cer- 


tainly would be buying lumber now. There is 
not the mill capacity in the fir district that 
there was a few years ago; neither are there 
available logging shows that can be opened 
up quickly or inexpensively. The plywood in- 
dustry has been very busy for the entire year, 
with the result that labor is demanding more 
wages. With a strong lumber demand, saw- 
mill workers are going to demand as much 
as the plywood workers get. Up go the costs; 
prices must follow. Not only that, but de- 
liveries will be slowed up. When buyers are 
yelling for delivery and bidding for lumber, 
there is nothing can stop price advances. Deal- 
ers who are going to need lumber during the 
next few months, had better get it shipped. 
In Canada the mills were loaded up with 
business weeks ahead of here; so there won't 
be any lumber coming down from there. 


Gets Army Hospital Contract 


Tacoma, WAsH., Aug. 3.—The Macdonald 
Building Co., operated by L. B. Macdonald, 
of Tacoma, who also operates the Builders 
Lumber & Millwork Co., of this city, has been 
awarded a contract aggregating $273,040 for 
alterations to the United States Army Hospital 
at Fort Lewis, near here. The contract is 
one of a number being awarded by the War 
Department in the process of developing Fort 
Lewis into one of the nation’s largest military 
cantonments. 


Asks Citizens to Aid Aliens to 
Register 


WasuHuincTon, D. C., Aug. 5.—As part of the 
National Defense program, a nationwide regis- 
tration of aliens will be conducted from Aug. 27 
through Dec. 26, by the Alien Registration Di- 
vision, Immigration and Naturalization Service 
of the Department of Justice. Registration will 
take place in the post offices of the nation. It 
is made compulsory by the Alien Registration 
Act of 1940. The law requires that all aliens 14 
years or older are to be registered and finger- 
printed. Alien children under 14 years of age 
will be registered by their parents or guardians. 
When alien children reach their fourteenth 
birthday, they will be required to register in 
person and be fingerprinted. A fine of $1,000 
and imprisonment of six months is prescribed 
for failure to register, for refusal to be finger- 
printed, or for making registration statements 
known to be false. 

As part of its education program to acquaint 
non-citizens with the registration requirements, 
the Division is distributing more than five mil- 
lion specimen forms listing the questions that 
will be asked at registration time. Aliens are 
being asked to fill out these sample forms, which 
will be available prior to registration, and take 
them to post offices where they will be regis- 
tered and fingerprinted. Every registered alien 
will receive by mail a receipt card which 
serves as evidence of his registration. Follow- 
ing registration, the Act requires all aliens, as 
well as parents or guardians of alien children, 
to report changes of residence address within 
five days of the change. The Act provides that 
all records be kept secret and confidential. 

The Immigration and Naturalization Service 
asks for the co-operation of all citizens in car- 
rying out the Alien Registration program in a 
friendly manner, so that our large foreign popu- 
lation is not antagonized. It is suggested that 


citizens may be of great help to their non-citi- 
zen neighbors or relatives by explaining, to 
those who do not speak English well, what the 
registration is, where aliens go to register, and 
what information they must give. 
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Northern Mills Adopt Pine Rules; 
Stress Grades for Hemlock 


MILWAUKEE, Wis., Aug. 6.—At its meeting 
here Aug. 2, the Northern Hemlock & Hard- 
wood Manufacturers’ Association adopted, as 
additions to the current grading rules, three 
new hemlock stress grades; for 1000, 900 and 
300 pounds. These grades will not be num- 
bered. Hemlock dimension graded under these 
rules has a strength rating as indicated. The 
Federal Housing Administration plans to re- 
quire stress rated grades in its minimum re- 
quirements dealing with softwood construction 
lumber. The grade mark will be determined 
by the bureau of grades, and will probably 
be the present mark with, for example, the 
designation “1,000 SG,” in the center of the 
diamond where the grade is designated in the 
association brand. 


Adopts Rules for White and Norway Pines 


It was voted that the association adopt the 
standard grading rules for northern white pine, 
Norway pine, jack pine, eastern spruce, balsam 
and aspen lumber as published by the Northern 
Pine Manufacturers’ Association, Minneapolis, 
Minn., effective May 1, 1939, and to be effective 
in NH&H practice at once; and that the bureau 
of grades be authorized to make such changes 
as seem desirable in the text, or in the examples, 
submitting such suggested changes to the asso- 
ciation for action. The NH&HMA is checking 
the grading under the rules at member mills, 
and its inspectors will make reinspections. Mem- 
bers having association inspection service with 
competent graders can obtain a license to use 
the grade mark and brand covering northern 
white pine and Norway pine. This brand has 
been registered with Government procurement 
agencies. 

There was a discussion of the softwood grades 
in Army specifications, and the errors which 
seem to exist in the specifying of hardwoods 
for structural use. 

It was pointed out that considerable special 
trade extension can be done in behalf of white 
pine, and that it should be possible to realize 
hetter values for the local output. There is an 
increasing production of this wood in the area 
covered by NH&HMA. Plans are under way 
for another white pine grading clinic, to be 
held probably in October. 

H. S. Crosby, who has spent considerable 
time in Washington, and with the industrial 
trade, and local Government purchasing agents, 
discussed Government specifications and the rep- 
resentation of northern woods in these specifica- 
tions, especia!ly in Army and Navy buying. 


Support of New Cuttings Rule Urged 


Members were urged to be present at the Na- 
tional Hardwood Lumber Association meeting in 
September at Chicago, to vote in favor of the 
proposal which the NH&HMA committee suc- 
ceeded in having set up for action: “In addition 
to the cuttings now described in the rules, it is 
proposed to add a cutting 4-foot or longer, 
by 6-inch or wider. No change in maximum 
numbker of cuttings is proposed.” It was sug- 
gested that it would be helpful if some tests, 
especially on maple and birch, can be made 
to show what changes take place in the grading 
of common and selects if the new rule is used. 


Free Enterprise Is Part of Heritage 


G. N. Harder gave an address on “Freedom 
in America,” and the developments which are 
threatening it. 

“Today we're being rudely awakened to the 
fact that Freedom is no longer something we 
can take for granted,” said Mr. Harder. “Our 





Freedom must be cherished by us as it was by 
our forefathers, and protected with all of our 
skill and with all of our might. Freedom in- 
cludes a representative democracy, civil rights, 
and free ‘private enterprise. In dictatorships, 
the dictator has taken control of the economic 
life of the people. The dictator has risen at a 
time of economic difficulty and confusion, when 
people are filled with fear. He has asked for 
certain powers and privileges, so as to restore 
order and bring back prosperity. Through our 
American system of free enterprise, we had 
been able to achieve the highest standard of 
living the world has ever known; and it has 
brought within reach of the average family 
countless goods and services that were once 
luxuries, or were not known, some years ago. 
Alarmed by the progress of events abroad, the 
Congress and the President of the United States 
have undertaken a program of armament de- 
signed to enable us to defend ourselves from 
any possible attack from without. 

‘But there is another enemy to our freedom 
against which 50,000 planes and a navy second 





GEO. N. HARDER, O. T. SWAN, 
Wells, Mich.; Oshkosh, Wis.; 


Free Enterprise Honored With Other 
Must Be Defended Veterans of Staff 


to none cannot defend us. For this enemy works 
steadily from within. It is a movement of un- 
fair criticism and skepticism of private enter- 
prise, largely formless and intangible, but there- 
by no less dangerous. Millions of good citi- 
zens have acquired various resentments, doubts, 
and fears in ten years of depression and con- 
fusion. Others have allowed themselves to as- 
sume that the exposure of an occasional abuse 
must indicate a general rottenness, or that some 
betrayal of trust meant universal untrustworthi- 
ness—forgetting that it is the uncommon that 
makes news. This widely prevalent public at- 
titude has been reflected in government, where 
it found expression in more concrete forms— 
especially in hastily drawn and often unfairly 
administered legislation which has tended to 
shackle private enterprise and to threaten our 
heritage of freedom. There is in this move- 
ment, far more of honest misunderstanding than 
of subversive intent. We must be more than 
ever intent to check it—through spreading under- 
standing of what freedom of private enterprise 
means in our American life, and how our other 
liberties are involved with it. In public opinion 
we must build up a bulwark against any undem- 
ocratic movement.” 

F. M. Ducker reviewed the current freight 
rate cases of the asscciation, and especially the 


conclusions of the recent Escanaba meeting, 
which adopted recommendations for this asso- 
ciation meeting. A _ resolution was adopted, 
recommending that the proposal of the Official 
Lines, as modified July 12, be approved, it being 
understood that acceptance in no way binds any 
member with respect to his present group 
adjustment. Following is the formula for rate 
reduction as modified by the Official Lines’ 
General Committee at Wawasee, Ind., July 12: 
“That the Western Lines be accorded a reduc- 
tion in their lumber rates of 8 percent with a 
maxima of 4 cents per 100 pounds, but that in 
no instance are the lumber rates to be reduced 
below 22% percent of ICC Docket 15879, Ap- 
pendix ‘E’ first class rate for the short line 
distance from the lumber origin key point in 
each group to the lumber destination key point 
in each group, and such minima applied from 
and to the entire lumber group.” 

Mr. Ducker gave a report discussing recent 
developments affecting the status of lumber 
company truck drivers. 


Small-Mill Competition Discussed 


Don Montgomery, secretary Wisconsin Re- 
tail Lumbermen’s Association, told how increas- 
ing quantities of lumber are being merchandised 
by small mills in competition with retailers. 
This means a diversion of business from larger 
mill to small mill. 

The association is co-operating with public 
agencies in making a more detailed survey of 
the relationship of operations of different size 
to the merchandising problems of the industry, 
and as to how the association may be helpful in 
the grading and merchandising of the products 
of wood lots. 


Operating Under Wage-Hour Law 


A discussion of operating problems under the 
Wage and Hour Act after October 23 when 
the maximum limit of hours without overtime 
is reduced to 40, brought out the following 
suggestions: That it may be more efficient to 
operate with a certain amount of overtime, be- 
cause three or four hours overtime saves enough 
in overhead to justify itself. Reduction of the 
weekly income of employes should ke avoided if 
feasible. Operators should consider what mav 
be done to spread employment, especially if 
there are eligible unemployed in their com- 
munity. 

While a member may not grade mark any 
lumber at any point except at his mill, or plan- 
ing mill, and then only through the use of the 
inspectors who have been examined and checked 
by the association inspector, the directors voted 
that the association office may enter into an 
agreement with member mill so that it may 
grade mark lumber manufactured for a non- 
member, paying association dues on it at 25 
cents a thousand. 


Veteran Association Officials Honored 


A feature of the meeting was a_ surprise 
presentation of handsome silver pieces to Frank 
M. Ducker, association traffic manager; Marian 
Cottrill, in charge of association statistics; and 
O. T. Swan, secretary-manager. These three 
opened the association offices in 1915, and are 
now celebrating their twenty-fifth year with the 
organization. The presentation was made by 
President John Landon, at luncheon. 

Discussion indicated a desire to meet in north- 
ern Michigan at least once each year, and it 
was suggested that perhaps the regular October 
meeting can be held in the North. The matter 
was left to the president and secretary. 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Aug. 13—Roofer Manufacturers’ Association, Ral- 
ston Hotel, Columbus, Ga. Monthly. 

Aug. 29-31—Pacific Coast Hardwood Dealers As- 

sociation, Jasper Lodge, Jasper National Park, 

Alberta, Canada. Annual. 


Sept. 9-10—International Concatenated 
Hoo-Hoo, Stevens Hotel, Chicago. 


Order of 
Annual. 


Sept. 24-25—National Association of Woodwork 
Jobbers, Edgewater Beach Hotel, Chicago. 
Annual. 


Sept. 26-27—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


Oct. 7-14—National Safety Congress, Chicago. 


Nov. 11-15—United States Savings & Loan League, 
Chicago. Annual. 





Association Announces Dates for 
1941 Convention 

RicHMOND, Va., Aug. 6.—The West Virginia 
Lumber and Builders’ Supply Dealers’ Associa- 
tion will hold its 1941 convention in Bluefield, 
W. Va., February 10, 11 and 12, Robert T. 
Peters, chairman of the convention bureau of 
the Bluefield Chamber of Commerce, an- 
nounced. 

Bluefield’s invitation was extended at the as- 
sociation’s last State meeting in Charleston by 
C. W. Pierce, of the Keys Planing Mill, of 
Bluefield, Va. 

It was seconded by Walter Perkins, of the 
Georgia Lumber Co., and C. I. Cheyner, of the 
Bailey Lumber Co., who is a director of the 
State organization. 

President of the State association, which has 
not met in Bluefield in more than a decade, is 
C. L. Lantz, of Logan. Samuel H. Diemer, of 
Fairmont, is secretary. 





90 Foresters at Appalachian Outing 


Satispury, N. C., Aug. 5.—A_ registration 
of 90 was recorded for the summer meeting of 
the Appalachian Section, Society of American 
Foresters, held at Georgetown, S. C. Mem- 
bers of the. Appalachian Section reside in the 
Carolinas and eastern Tennessee. 

Following lunch, the group visited the South 
Carolina State forest nursery properties of the 
Southern Kraft Corp., and the West Virginia 
Pulp & Paper Co. The business session was 
in charge of N. D. Canterbury, the section 
chairman. 

A highlight of the meeting was an inspection 
of Hampton, the historic estate of Arthur R-vt- 
ledge, South Carolina’s poet laureate. 





Carolina Association Convenes for 
Semi-annual Meeting 


Satispury, N. C., Aug. 6.—The midsummer 
meeting of the Carolina Lumber and Building 
Supply Association was held at Wrightsville 
Beach August 3. E. M. Garner, Charlotte, 
N. C., is secretary of the organization. 

Headquarters was at the Ocean Terrace ho- 
tel. Alex S. Watkins of Henderson, N. C., 
president of the association, presided and Ma- 
jor A. L. Fletcher of Raleigh, regional direc- 
tor of the wage and hour division, spoke and 
led a discussion on the wage and hour law and 
Its relation to the lumber and building industry. 
_ Secretary Garner said that while this meet- 
Ing was not a convention officials extended a 
cordial invitation to all lumber and_ supply 
dealers to meet with them and join the discus- 
sions on the wage and hour law and other 
subjects. 


Mr. Garner presented a semi-annual report 
of activities of the association and preliminary 


plans were made for the organization's 
eighteenth annual convention which will be 


held in Charlotte, N. C., next winter. 





Association Secretary to Preside 
Over Institute 


Harris Mitchell, secretary of the Virginia 
Building Material Association, Richmond, Va., 
will preside over the sessions of the student 
body of the National Institute for Commercial 
and Trade Organization Executives, North- 
western University, Evanston. Ill., Aug. 18 to 
24, 1940. This year marks the eighteenth an- 
nual training institute at Northwestern. Mr. 
Mitchell, who is a graduate of the Institute, 
was elected president in August, 1939. 





Plywood Association Appoints 
Agricultural Field Man 
Kansas City, Kan., Aug. 5.—Continuing 
its policy of service to lumber dealers and 
distributors, the Douglas Fir Plywood Asso- 
ciation has just announced the appointment of 
J. D. Long as its agricultural field represen- 
tative, with headquarters at Kansas City, Kan. 
Mr. Long’s primary work will be directed to- 
ward research in the use of plywood on the 
farm to produce better 
and more economical 
housing of all types. 
In this connection he 
will visit farming dis- 
tricts throughout the 
country, consulting with 





J. D. LONG, 
Kansas City, Kan.; 
Boosts Plywood 
to Farmers 





farmers and lumber 
dealers alike. 

Mr. Long is particu- 
larly well qualified to 
assist in solving build- 
ing problems on_ the 
farm. For the past 18 
years he has been as- 
sistant professor of agricultural engineering at 
the University of California College of Agri- 
culture at Davis, Calif. During that period 
he gave special attention to teaching and re- 
search in farm structures of all types, includ- 
ing dairy barns, fruit drying equipment, farm 
houses and grain storage. ; 

He is a member of the American Society ot 
Agricultural Engineers and has served on sev- 
eral of their national technical committees. He 
is also chairman of the A.S.A.E.’s Division of 
Farm Structures. He wrote several technical 
bulletins for the University of California and 
had several other articles published by farm 
papers. 

Besides having engineering degrees from 
both Iowa State College and the University 
of California, Mr. Long’s early experiences as 
a “hired hand,” and later ones as a farm 
owner, will enable him to give intelligent serv- 
ice in demonstrating the correct use of Doxg- 
las fir plywood on the farm. 

In addition to Mr. Long, the Plywood asso- 
ciation is also represented in the field by the 
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following men who are co-operating daily with 
dealers and builders in demonstrating accepted 
uses for fir plywood: David S. Betcone, Chi- 
cago; Joseph Weston, Los Angeles; Alfred 
Sherman, New York City; and Harry Steidle, 
Washington, D. C. 


Detroit Stag to Aid Red Cross 


Detroit, Micnu., Aug. 5—Plans for the 
largest lumber dealers’ party in Michigan, for 
the benefit of the Red Cross, are being made 
by the Detroit District Retail Lumber Deal- 
ers’ Association. The event will be held Sept. 
17 at Northwood Inn, just outside of Detroit. 
In addition to lumber dealers, all allied indus- 
tries and wholesalers salesmen are being in- 
vited. It is expected that more than $1,000 will 
be raised for the Red Cross through the event. 
Robert Weber, of J. F. Weber Co., is general 
chairman of the event. A program of enter- 
tainment, including an elaborate floor show, is 
being planned. As is customary, the party will 
be stag. 








Employees Enjoy Pig Roast 
and Picnic 


MartTINSVILLE, INp., Aug. 7.—A large num- 
ber of people enjoyed the pig roast which was 
given recently by the W. J. Steele Lumber 
Co. for its employees and their families. Soft 
ball, sack races and other contests were held for 
the children during the afternoon. John 
Scales, an employee of the company, won a 
prize as the best jig dancer. About 100 people 
attended. 








CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 


ners and Openings around Windows 
and Doors in order to provide a re 


ally 
Waterproof Job—U CALB 
COMPOUND. ™ AR CAULKING 


Asbestos Shingle Siding usually requires « 
Brilliant White color or Brilliant Light Gray 
other colors can also be furnished. Made it 
several Grades, easily applied with Calba 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
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Correctly Designed Parts for 


TAIRWAYS 


Complete stocks for prompt shipment in OAK, 





RED GUM, BIRCH, YELLOW PINE. 
woods niso available. 


Other 


With our modern equipment, we invite in- 
quiries to take care of your CIRCULAK and 
ODD STAIRWAY JOBS. Send us your prob- 
lems in special or difficult millwork, 


Write for Stair Folder “G.” 


Corbett Cabinet Mfg. Co., * rx"* 


Change Your Saws to Simonds 


expense, and no saw trouble Saw 


inserted tooth. Cut more lumber at less 
mualiniiotmeeilemer emer 
a new one, at about '» the cost of new SAVI 


edger saws, also on solid and trimmer sa 


J. H. MINER SAW MFG. CO., Meridian, Miss. 
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There is no Substitute 
for 





Bathroom Fixtures 


See the advent of SNO-WITE more \ 


than 25 years ago, no substitute has 
found consistent favor among dealers, 
builders and architects who constantly 
seek the most practical, quality mate- 
rials. With nation-wide patronage, 
SNO-WITE is found in countless homes 
and apartments and in famous hotels 
where prime quality is a first essential. 
King 

Edward 

Hotel 


Toronto, 
Canada 








SNO-WITE fame and favor is due solely 
to its intrinsic values—its unchanging 
durability and smooth, cleanly surfaces; 
its practical forms and solidity. Made 
of ageless iron—cast and welded to 
suitable bathroom needs 
and decoration, its smooth, lustrous fin- 
ish is fused (vitrified) at high heat to 
become an indestructible part of the 
iron. 


styles for 

















XY 
SNO-WITE MEDICINE 
CABINETS and MIRRORS 


co attention is directed to our cab- 
inets and mirrors equipped with 18 inch 
inside frost lumiline lights that diffuse 
a soft and shadowless radiance. Some 
with frames of stainless steel. 
are copper-backed (non-electrolytic), 
and guaranteed against silver spoilage 
for five years. Superior in every detail. 


Mirrors 


Write for current low prices and de- 
scriptive matter, and for interesting 
dealer proposition. 


ADDRESS -- 
AMERICAN ENAMELED PRODUCTS CO. 
WAUKESHA, WIS. DEPT. 2 
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If you believe that you would benefit by 
knowing in advance what the weather is going 
to be 





because as a manufacturer you would be 
able to plan woods operations more efficiently ; 
because as a retailer you could estimate 
farm income and buying power 
because as a conductor of building opera- 
tions you would be able to start them at the 
best time 
THEN you should take this summary of 
weather predictions, plotted out more than a 
month in advance and check them with what 
actually occurs in your locality in September, 
letting the AMERICAN LUMBERMAN know the 
results. The full service includes State maps, 
and these are a more daring expression of con- 
fidence in the accuracy of the forecasts. If the 
samples do check out to your satisfaction, would 
you be interested in having summaries of them 
appear as a regular feature in the AMERICAN 
LUMBERMAN? 











SEPT. 3-9 
Heavy rainfall over New York, Ontario, 
Pennsylvania, eastern Ohio, West Virginia, 


Delaware, Virginia, North and South Carolina, 
George and Florida, Illinois, Missouri, Arkansas 





eaten, 











SEPT.| 
1QHO | 


Rain and dry air for September, 1940. Fire hazards 
in areas marked “Dry.” Less danger in areas 
marked "Wet." Fire hazards increase in areas 
marked “Dry,” and decrease in places marked 
"Wet." These forecasts tell the movements of 
September rains by weeks. Dry areas will be places 
of heightened fire danger; wet regions will be 
safer from fire. 














and Texas. Dry air covers western Ohio, In- 
diana, Kentucky, Tennessee, Mississippi, Wis- 
consin, Iowa and eastern Oklahoma. The Pa- 
cific and Plateau states will be dry except for 
light rains in Nevada, Montana, eastern New 
Mexico, southern California, and Washington 
State. 


SEPT. 10-16 


Moderate rain over eastern New York, the 
New England States, Florida, the Mississippi 
Valley and Plains States; light in west Ohio, 
east Kentucky, Tennessee. Heavier rain in Ala- 
bama, Mississippi and Louisiana. Dry air 
covers western New York, Pennsylvania, east 
Ohio, West Virginia, Richmond, North Caro- 
lina, Georgia, Michigan, Indiana, west Ken- 
tucky and Tennessee. The Plateau and Pacific 
States will be dry, except for moderate rain 
in New Mexico and Colorado, lighter in Ari- 
zona, eastern Utah, and central Wyoming. 
Central Idaho, West Montana and south Cali- 
fornia. 


DOUBLE CHECK THIS 
WEATHER PREDICTION 


[By Prof. Selby Maxwell] 


August 10, 1940 


SEPT. 17-23 


Good rainfall covers the New England states, 
Quebec, and Florida, North and South Carolina, 
east Pennsylvania, Ohio, West Virginia, eastern 
Indiana, most of Kentucky and Tennessee, also 
Alabama, Mississippi, Louisiana, Arkansas, 
Missouri, northwestern Wisconsin, Iowa, east 
Kansas and central Oklahoma. Dry air covers 
New York, east Pennsylvania, Georgia, Illinois, 
and reaches from central Texas to Minnesota, 
east South Dakota and east Nebraska. Mod- 
erate rains fall in west Texas, and New Mexico, 
Colorado, Wyoming, most of Montana, Utah, 
east Idaho, Arizona, south California, the coast 
of Oregon and Washington. 


SEPT. 24-30 


Moderate rains cover central New York, east 
Pennsylvania, tidewater Virginia, North and 
South Carolina, Georgia, the peninsula of 
Florida, Alabama, western Michigan, eastern 
Wisconsin, Illinois, Indiana, west Kentucky, 
Missouri, west Tennessee, the delta of Louisiana, 
west Arkansas, east Oklahoma, both east and 
west Texas. Dry air covers eastern New 
York, New England, Ohio, east Kentucky, cen- 
tral Tennessee, upland Mississippi, west Louisi- ~ 
ana, central Arkansas, eastern Michigan, western 
Wisconsin, Minnesota, eastern Kansas, Oregon, 
and Washington. The Plateau and Pacific ~ 
States will be dry except for rains over central 
North and South Dakota, central Colorado, 
western New Mexico, Arizona, Idaho, central 
Nevada, and central California. 





Manufacturer Announces Re- 
sumption of Flooring Mill 
Operation 


MEMPHIS, TENN., Aug. 5.—In a recent tele- 
gram, together with two letters, to its sales — 
representatives, Nickey Brothers, Inc., an-— 
nounced the resumption of operation of its 
flooring mill. The letters said, in part: “Since 
the announcement that our flooring mill has re- 
sumed operation, many letters have been re- 
ceived from friends and customers inquiring 
about the improvements in milling we have 
made with our new machinery. 

“Our experience in manufacturing oak floor- 
ing—and we continued to employ our regular 
trained crew through the six months construc- 
tion period—proved helpful in accomplishing” 
improvements. For the complete destruction of 
our flooring factory by fire presented an oppor=- 
tunity of rebuilding modernly, to accord with 
plans to incorporate advancement for ourselves” 
and customers. More than before, we now | 
realize the advantages we can pass along to our 
customers from one of our carried forward vir-" 
tues, ‘experience.’ : 

“Our policy of furnishing superior quality” 
stock made from medium textured Tennessee” 
hill oak is another ‘carryover.’ Its uniformity” 
of texture and bright, life-like color are inde 
important factors in the popularity of out? 
product. ‘ 


“Our band mill, operated in conjunction with) 
our veneer factory, will continue to cut only) 
choice white oak logs of the forked leaf variF) 
ety. And from this stock will be produced, as” 
heretofore, exceptionally highly figured quaf-" 
tered oak flooring. a 


“Our more than double actually needed kilt 
capacity has been restored. This means a com] 
tinuation of slow, accurate, careful drying” 
methods, insuring stock remarkably flat, straight” 
free of checks, stains and honeycomb.” : 
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American Lumberman Aouse Plan Ne. 25 


BILL OF MATERIAL 
CONCRETE AND BRICK WORK: 


13 yards concrete 

824 8-inch concrete blocks 
864 common brick 

26 lin. ft. 8x12 flue lining 
| thimble 

! cleanout door 


Mortar for above 
LUMBER: 


6 pes. 2x8—I4 No. | girders 

2 pes. 6x6—7 No. | posts 

4 pes. 2x8—14 No. | plates 

4 pes. 2x8—I2 No. | plates 

44 pes. 2x8—I2 No. | joists 

4 pes. 2x8—14 No. | headers 

84 pes. cut bridging 

1000 ft. 1x6 No. 2 D&M 

10 pes. 2x6—8 No. | studs 

250 pes. 2x4—8 No. | studs 

600 lin. ft. 2x4 No. 1 plates 

44 pes. 2x6—12 No. | ceiling joists 
28 pes. 2x4—8 No. | gable studs 
1300 ft. Ix8 No. 2 shiplap 
30 pes. 2x6—16 No. | rafters 

3 pes. 2x6—12 No. | rafters 

900 ft. 1x4 No. 2 roof boards 

2 pes. 1x8—I6 No. 2 ridge 

2 pes. 2x8—12 No. | porch beam 
100 ft. t-inch clear finish 

64 lin. ft. 1x2 clear finish 

3 pr. elliptic rafters 

{| pediment board 

30 ft. 5¢x4 M&B ceiling 

4 pes. 6x6—8 clear posts 
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1300 ft. 2x6 bevel siding 

4 pes. 4 ft. by 8 ft. Y%4-inch plywood 
600 ft. %xlY2 flooring 

80 lin. ft. 234-inch crown 


ROOF, WALLS, CEILING: 


{1 squares roofing 
4 rolls waterproof paper 
300 sq. yds. interior wall and ceiling to 


nis’ 

MILLWORK, WINDOWS, DOORS: 
bsmt. sash frames 10x16, 3 Its. 
bsmt. sash 10x16, 3-It: glazed 
bsmt. stair and platform 
grade stair 
outside door frame 3-0x6-8 
outside door frame 2-8x6-8 
window frames 30x24, 2-It. 

5 window frames 26x24 
window frame 24x20 
window frame 24x14 
louver frames 
wds. 30x24 2-It. top 6-It. gla. 
wds. 26x24 2-It. top 6-It. gla. 
wd. 24x20 2-It. top 6-It. gla. 
wd. 24x14 2-It. top 6-It. gla. 
door 3-0x6-8—134 2 pan. 6-It. 
door 2-8x6-8—I34 1I-It. gla. 
doors 2-6x6-8—I%, 2 pan. 
door 2-4x6-8—I% 2 pan. 
doors 2-0x6-8—I%, 2 pan. 
inside jambs with stops 


10 ft. pole 
thresholds 
plumbing panel 
linen case 
medicine case 
set kitchen cabinets 
scuttle panel 

12 ft. shelving 


HARDWARE: 
18 sides door trim 2 hanks sash cord 
100 Ibs. sash weights 
1 mortise lock, 3T 
9 mortise locks, (T 


3 prs. 4x4 butt hinges 


9 sides window trim 
225 ft. 5Y2-in. base 
235 ft. shoe 

30 ft. hook strip 


Complete Blueprints, Specifications and List of Materials, $3.50 


8 prs. 32x32 butt hinges 
9 sash locks 

9 sash lifts 

5 bsmt. sash sets 

{1 prs. offset hinges 
11 spring catches 

13 pulls 

400 Ibs. nails 
SUBCONTRACTS: 
Plumbing 

Heating 

Electrical 

Painting 

Sheet Metal 
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32 ocs. 2x6—18 No. | rafters 200 lin. ft. picture molding 
4 pes. 2x4—I14 No. | rafters 40 lin. ft. chair rail 
2 pes. 2xi2—10 No. | circle rafters 40 lin. ft. hook strip 
1400 ft. Ix8 No. 2 S4S 16 lin, ft. pole 
220 lin. ft. x6 clear finish 50 lin. ft. txt2 No. 1 shelving 
150 lin. ft. tx2 clear finish 2 thresholds 
| pe. txlt2—6 clear finish | medicine case 
24 lin, ft. 4-in. crown moulding | set kitchen cases | 
60 lin. ft. 34-in. quarter round | shelf for fireplace 
1070 ft. %xt'¥ elear flooring | grade stair 
6 pes. 4-0x7-0 %4-in. 3-ply wallboard | attic stair 
| plank basement stair ROOF, WALLS, CEILING 
| door 2-8x6-8—I% 5X 5 rolls waterproof paper 
2 doors 2-6x6-8—I% 5X 12 squares composition shingles 
2 plank door frames 2x8 10 squares 18-in. stained shingles 
6 cellar sash frames 10x12, 3 Its. | roll 3-ply roofing 
6 cellar sash 10x12, 3 Its. 1% gla. 460 Sq. yds. eeiling and inside wall to | 
1 o. s. dr. fr. 3-0x7-0—134 circ. top finish 
1 o. s. dr. fr 2-8x6-8—1% HARDWARE, ETC.: 
| twin wdw. fr. 24x24, 2 Its. 320 Ibs. nails 
3 twin wdw. frs. 24x20, 2 Its. 2 cast iron cleanout doors 
2 single wdw. frs. 32x24, 2 Its. { ash dump 
4 single wdw. frs. 26x24, 2 Its. | damper 
| single wdw. fr. 24x20, 2 Its. 1 coal chute 
| single wdw. fr. 26x14, 2 Its. 320 Ibs. sash weights 
| stat. sash fr. 1-6x2-I—I% 4 hanks sash cord 
2 windows 32x24, 2 Its. 1%, top 8 Its. 6 cellar sash sets 
2 windows 24x24, 2 Its. 1%, top 6 Its. 1 cylinder lock set 
7 windows 24x20, 2 Its. 1%, top 6 Its. 1 mortise lock 3 tumbler 
4 windows 26x24, 2 Its. 1%, top 6 Its. 13 mortise locks, | tumbler 
| window 26x14, 2 Its. 1%, top 6 Its. { bath lock { tumbler | 
14 pes. 2x10—10 No. 1 jeists t each 1-Gx2-1-—-(% leaded 0S 3 pairs 4x4 butts O 
BILL OF MATERIAL 44 ri 2x10—14 No. Ayre 13 sides window trim, backband 14 pairs 32x32 butts 
CONCRETE AND BRICK WORK: 2 pes. 2x10—16 No. 1 joists 10. s. door 3-0x7-0—1% circ. top 16 sash locks | 
975 8-in. common blocks 150 lin. ft. tx3 No. 2 bridging 1 0. s. door 2-8x6-8—134, 3X, 1 It. 16 sash lifts 
425 4-in. common slabs 1000 ft. x6 No. 2 D&M 1 door 1-6x6-8—1i%, 2 pan. 12 pairs cupboard hinges 
17 yards conerete 780 lin. ft. 2x4 No. | plates 3 doors 2-0x6-8—1%, 2 pan. 7 cupboard latches | 
; <a ’ Is 
44 lin. ft. 8x12 flue lining 275 pes. 2x4—8 No. | studs 2 doors 2-4x6-8—1 3%, 2 pan. sgh ol 
2170 face briek 36 pes. 2x8—14 No. | ceiling joists 5 doors 2-6x6-8—1%, 2 pan. Flashing shingles 
500 common brick 10 pes. 2x8—16 No. | ceiling joists 11 ins. jambs 5%@ stops Valley tin 
LUMBER AND MILLWORK: 28 pes. 2x4—12 No. | gable studs | side door trim, circle top SUBCONTRACTS: 
4 pes. 2x8—16 No. | plates 5 pes. 2x6—14 No. | headers 23 sides door trim, backband Plumbing, heating, electric wiring and 
7 pes. 2x8—I4 No. | plates 1600 ft. Ix8 No. 2 shiplap 225 lin, 5 ft. 5Y%2 base & shoe fixtures, sheet metal, painting. 4 


‘ 


Complete Blueprints, Specifications and List of Materials, $3.50 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WASHINGTON, 


D. C., Aug. 3——Following is the National Lumber Manufacturers’ Association’s 


report for two weeks ended July 27, and for thirty weeks ended that date, covering mills whose 


statistics for both 1940 and 1939 are available, 


and percentage comparisons with statistics of 


identical mills for the corresponding period rf 1939: 


Av. No. 

Mills 
TWO WEEKS: Rpteg. 
Total Softwoods .. 401 


492,833,000 105 
Total Hardwoods... 85 


11,134,000 77 
Total Lumber 470 503,967,000 105 
Total Flooring .... 79 20,992,000 109 
THIRTY WEEKS: 

Total Softwoods... 407 
Total Hardwoods.. 8S 


6,179,648,000 107 
242,930,000 105 
6,422,578,000 107 
280,554,000 118 


Total Lumber 477 
Total Flooring 79 


Per- 
Production cent 
1940 of 1939 


Per 
cent 
of 1939 


Per 

Orders cent 
1940 of 1939 

483,739,000 104 558,795,000 114 

17,408,000 100 15,415,000 sO 

501,147,000 104 574,210,000 112 

22,387,000 101 25,816,000 126 


Shipments 
1940 


6,408,277,000 107 


6,47 
254,275,000 98 "25 
6,73 
2 


6,320,000 106 
8,183,000 99 
4,503,000 105 
99,279,000 119 


6,662,552,000 106 
278'638,000 111 





RELATION OF 


UNFILLED ORDERS TO STOCKS 


WasHinctTon, D. C., Aug. 5.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on July 27: 


No. of Mills 

Reporting 
Total Softwoods* 39 
Total Hardwoods* 


Unfilled Orders 
1940 1939 


733,514,000 
61,628,000 


Gross Stocks 
940 1939 


1 
3,538,639,000 3,801,469,000 
355,785,000 413,619,000 


726,437,000 
51,788,000 





Total Lumber 
Hardwood Flooring 

*Of Northern mills, 14 
on stocks. 
wood total. 


reported on 


795,142,000 778 
62,692,000 
softwoods, 
The total of softwood mills includes 14 northern units also 


,225,000 3,894,424,000 4,015,088,000 
49,013,000 84,829,000 91,655,000 
15 on hardwood unfilled orders; 15 mills 
included in soft- 





Western Pine Summary 


PorTLAND, OreE., Aug. 3—The Western Pine 
Association reports as follows on operation 
of identical Inland Empire and California mills 
during the two weeks ended July 27: 

Report of an Average of 115 Mills: 
Total for 2 weeks ended 
July 27, 1940 July 29, 1939 

190,239,000 166,926,000 
Shipments 165,675,000 160,344,000 
Orders Received... 171,494,000 175,362,000 

Report of 117 Identical Mills: 
July 27, 1940 July 29, 1939 
Unfilled orders... 273,604,000 227,385,000 
Gross stocks .1,644,918,000 1,632,267,000 
Report of 117 Identical Mills: 
c———_Total for Year——_—_,, 
194 0 1939 
Production 8,000 z: 1,000 
3, 
1; 


07 
Shipments 8,494,000 2, 000 
Orders 068,000 2, 000 


Production 


93 
351,37 
26,79 
27,86 





Southern Pine Statistics 


[Special telegram to AMERICAN Lumoraman] 
NEw Or.EANS, La., Aug. 7 i is 
a summary of reports from soutien pine mills 
for two weeks ended Aug. 3: 
Average weekly number of mills, 122; 
Units,+ 105 
Two Weeks 
production*.. 63,837,000 
64,502,000 


Three-year average 

Actual production 

Shipments 77,877,000 

Orders received 87,042,000 

Number of mills, 117; Units,+ 104 

On Aug. 3, 1940 
94,128,000 
383,663,000 


Unfilled orders 
Unsold stocks 
*Oct. 26, 1936, to Oct. 28, 1939. 


TUnit is 304, 000 feet of “3- -year average” 
Production. 





Appalachian June Record 
Approaches the May 


Cincinnati, Onto, Aug. 5.—June sales and 
shipments of Appalachian hardwoods closely ap- 
proximated their excellent record for May. Pro- 
duction was down 8 percent, but shipments were 
off only 3-plus percent. Sales fell just 2 per- 
cent short of production. Stocks, both gross 
and unsold, shrank 0.4 percent, while unfilled 
orders at the end of the month were practically 
identical with the May 31 volume. This sum- 
mary is based on the monthly barometer of the 
Appalachian Hardwood Manufacturers (Inc.), 
which shows the June performance of 57 band- 
mill units, in contrast to 58 units in May. June 
production for 57 units was 22,291,000 against 
24,573,000 feet in May; orders, 21,970,000 
against 23,333,000 feet, and shipments, 22,513,- 
000 against 23,772,000 feet. 


Western Furniture Mart Reports 
Larger Sales 


San Francisco, Cauir., Aug. 3.—Attend- 
ance at the fiftieth Western Furniture Market 
and home furnishings week, July 29 to Aug. 3, 
showed a 12 percent increase over the similar 
semi-annual market week last year, with many 
firms noting a 20 to 25 percent increase over 
last year in their fall sales. The showing, 
celebrated as the “Golden Market,” was staged 
as usual in the Western Furniture Exchange 
& Merchandise Mart. 

Outstanding at this market was the so called 
“half-tone” finish of walnut, mahogany and 
other cabinet woods. Such finish, it is claimed, 
retains more fully the natural charm of the 
original wood than does the traditional “dark” 
of period pieces and the “bleached” furniture 
of modern inspiration. Modern furniture pieces 
revealed bleached finishes of maple, pine and 
mahogany, with many examples of joining of 
wood with other materials such as leather, 
metal, plastics, glass, etc. Leading in the 
showings of period styles were Regency, 18th 
Century, French, and Jacobean oak furniture. 
Upholstered furniture of western manufacturers 
showed considerable decorative treatment with 
wood trimmings and moulding. Early Ameri- 
can types were: emphasized with beautifully 
grained wood such as hickory in natural finish 


B. C. to Promote Hemlock in 


Domestic Markets 

Vancouver, B. C., Aug. 3.—With a view to 
developing a domestic market for hemlock and 
other less widely used species of British Colum- 
bia lumber, the industry is now launching an 
intensive campaign across Canada to bring 
about a better balance of sales in relation to 
species. produced The demand for Douglas fir 
for war and other purposes has so far out- 
weighed the requirements for hemlock and 
cedar, that many logging operators are facing a 
serious situation. Hemlock has to be cut in 
order to produce sufficient volume of fir to 
meet market demands. The trade isn’t worrying 
about spruce, which is commending pre-emi- 
nence as a pulpwood species, and has won new 
laurels for aircraft production, nor about cedar. 
J. C. Berto, of Vancouver, one of the country’s 
ablest lumber salesmen in foreign lands, has 
been assigned the job of whipping up an in- 
terest in hemlock and cedar, especially hem- 
lock. He will cover the prairies and eastern 
Canada. Mr. Berto was formerly assistant 
trade commissioner in London for British Co- 
lumbia. 








“The lumber will be 
here tomorrow. 
| can always depend 
on our 
Western Wholesaler’ 


Lumber buyers have found there is 
great advantage in dealing with the 
right kind of Western Wholesaler. 
You can depend on the wholesaler to 
see that your order is accurately 
filled, the lumber strictly up to grade, 
the shipment quickly on its way. 


The Western Wholesaler is right here 
on the job, right here in the produc- 
ing field, keeping tab on the market 
today and every day. Changes oc- 
cur so rapidly they can't be safely 
followed from distant points. 


It will pay you to place your busi- 
ness with a Western Wholesaler. Let 
him supply ALL your needs in Doug- 
las Fir, Ponderosa Pine, Western Red 
Cedar, Idaho White Pine, West Coast 
Hemlock, California Sugar Pine. 


Below are listed West Coast Whole- 
salers. Let them help you solve your 
lumber-buying problems. 

















“110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR,. CO. 
A “One Stop Station” for Lumber and Shingles, 
SEATTLE, WASH. 


Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand te aes 
2x4-8’ Fir Dimension, SEATTLE, W. 


Morrill & Sturgeon 











The Mark of Quality 


Yeon Bidg., Portland, Ore. 








Lumber Co. 
(Sawmill: Pine 


CARL SODERBERG = (Savmit corn 
LUMBER COMPANY "stile. Or 


Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 
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Among the Lumbermen’s Clubs 


Annual Convention of Hoo-Hoo to 


Be Held in Chicago 


To the members of the Concatenated Order of 
Hoo-Hoo (the fraternal order of lumbermen) 
Sept. 9 of each year is known as Hoo-Hoo 
Day. On that day Hoo-Hoo assemble to renew 
old friendships and to make new friends; to 
review the accomplishments of the past year; 
to plan the activities for the next year and to 
elect officers and members of the Supreme Nine 
to carry out those activities. 

The date of the annual meeting is fixed by the 
By-Laws of the Order. The place is selected 


by the Supreme Nine. In selecting the 
i a 
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on’ 
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Stevens Hotel, the committee on ar- 


Chicago, 
rangements has assured the members of every 


facility for readily conducting the business and 
entertainment of this convention. 

The officers and members of the 
Nine meet at the Stevens Hotel, Sunday, Sep- 
tember 8. The first session of the convention 
opens at 9:09 a. m., Monday, Sept. 9. A Con- 
catentation banquet and entertainment has been 
arranged for Monday evening. The business 
session will be resumed Tuesday morning and 
the luncheon meeting that day will be addressed 
by a speaker of national prominence. It is 
planned to conclude the business of the con- 
vention so that delegates and visitors may 
leave Chicago, Tuesday evening if they so 
desire. 

The United States and Canada are divided 
into nine jurisdictions. Each jurisdiction is en- 
titled to one delegate for each fifty members 
in that jurisdiction. All members of the Or- 
der are invited and urged to be present and 
attend any or all sessions. 

It has been several years since the Order 
has held a general convention but with the 
renewed interest and increase in membership 
the past year, the committee in charge is mak- 
ing plans for a good attendance in Chicago this 
year. 

All past Snarks of the Order have been in- 
vited to attend the meeting of the Supreme 
Nine on Sunday, Sept. 9. 


Supreme 





Hoo-Hoo Offers Former Members 
Reinstatement 


MINNEAPOLIS, MiInN., Aug. 3.—In a letter 
addressed to foriner members of Hoo-Hoo, rein- 
statement is offered upon the payment of one 
year’s dues. The letter points out the definite 
revival that has taken place recently—this year 
there has been an increase of over sixty percent 
in membership, over three hundred new mem- 
bers and a greater number of reinstatements, 
according to George W. Dulany, Jr., Snark of 
the Universe. 

The finances of the Order, it is stated, are 
on a cash basis with all bills paid and a reason- 
able balance in the treasury. The officers and 
members of the Supreme Nine are pledged to a 
policy of no increase in dues ~-7 a rigid super- 
vision of all expenditures for the greatest 
benefit to the members of the lumber industry. 

The letter states further: “Within recent 
years you were a member of the Order and 
were cognizant of the principles for which it 
stands. Those principles are more vital today. 
than at any time in the history of the lumber 
industry.” 


The letter also calls attention to the coming 
annual convention at the Stevens Hotel in Chi- 
cago, Sept. 9 and 10, inviting reinstated mem- 
bers to attend and take a part in determining 
the future policies and conduct of the order. 
A reinstatement blank and a convention reserva- 
tion card are included. 





Club to Resume Sessions Sept. 9 


Battimore, Mp., Aug. 5.—The Baltimore 
and Washington Lumber Sales Club will re- 
sume activities, interrupted by the hot weather, 
with the fall opening session scheduled for eve- 
ning of Sept. 9, at the Longfellow Hotel, this 
city. 





New Orleans Lumbermen's Club 
Has Annual Meeting 


New Or-eans, La., July 30.—T. H. Mathes, 
New Orleans commission salesman, was re- 
elected president of the New Orleans Lumber- 
men’s Club at the annual meeting. Other of- 
ficers named included: Robert H. Tait, of 
Jahncke Service, Inc., vice president; Jesse O. 
Stamps, commission salesman, secretary; and 
Lee J. Wilson, of Baldinger’s Lumber Service, 
treasurer. 

Directors elected for the year included: E. G. 
Boh, of Frerichs Lumber Co.; J. P. Brodtman, 
of Gulf States Creosoting Co.; Walter Scales, 
of National Lumber Manufacturers’ Associa- 


tion; Arch D. Franklin, of Weyerhaeuser Sales 
Co.; E. B. Baldinger, of Baldinger Lumber 
Service; Ben L. Johnston, of Madison Lumber 


Co.; George E. Knoop, of Otton Knoop Lum- 
ber & Realty Co., Ltd.; R. A. Hill, of R. L. 
Hill Lumber Co., Inc.; and R. W. Williams, 
of Hardwood Export Co. 
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During the meeting, which was held in the 
Club’s headquarters in the Hotel Roosevelt, 
President Mathes gave a resume of the year’s 


activity. Reports were also submitted by Sec- 
retary E. B. Baldinger and Treasurer Robert 


H. Tait. The Club was shown to be in a 
solvent condition. Following the business ses- 
sion, refreshments were served. 





Cleveland Lumbermen's Club Holds 
Annual Meeting 


Iron Mountain, Micu., Aug. ‘. = 
Tousignant, Ontonagon, was elected president 
of the Cloverland Retail Lumbermen’s Club at 
the meeting held here. Other officers elected 
were Gunnard M. Hult, Marquette, vice presi- 
dent; Ewald E. Dickson, Iron Mountain, sec- 
retary-treasurer; John Hamar, Houghton, re- 
tiring president, was named a director, as were 
Tom Hawley, Ontonagon, and A. H. Proksch, 
Iron River. H. M. Buswell, Crystal Falls, is 
the retiring member of the board. 

Over 100 persons attended the meeting. The 
noon luncheon and afternoon business meeting 
were held at the Coneva Club, Spread Eagle. 
Speakers included Don S. Montgomery, sec- 
retary of the Wisconsin Retail Lumbermen’s 
Association; Ray Schorf, also of the Wiscon- 
sin association, and H. P. McDermott, man- 
ager of the Retail Lumberman’s Mutual In- 
surance Company’s mortgage department. 








Buffalo Hoo-Hoo Entertain 
Ladies 


BuFFa.o, N. Y., Aug. 5.—The Buffalo Hoo- 
Hoo Club will hold its first annual ladies’ day 
on Aug. 14 at the Buffalo Auto Club. The 
master of ceremonies is Edward Hoffman. The 
afternoon program includes bridge for the 
ladies, baseball and horse races. Dinner will 
be served at 6:59 p. m., and will be followed 
by dancing. 


Center of Fir Production Is Rapidly 
Developing 


EuGENE, Ore., Aug. 3.—This thriving me- 
tropolis and home of the University of Oregon 
is the center of the most rapidly developing 
district in the Douglas fir region so far as 
lumber production is concerned. Here is the 
home of the Booth-Kelly Lumber Co., pioneer 
operator in the district. This company has 
two large lumber manufacturing plants—one at 
Springfield and one at Wendling, only a few 
miles distant from Eugene. These two plants 
on a one-shift basis are producing about six 
million feet a month. In addition to supplying 
logs for its own operations, the company mar- 
kets peeler logs to the plywood industry. Booth- 
Kelly timber, being largely old-growth yellow 
fir type, is particularly suitable for plywood. 
Chas. G. Briggs is president and manager of 
the Booth-Kelly Lumber Co., and L. L. Lewis 
is sales manager. 


Large New Plywood Plant Starts Up 


Adjoining the Booth-Kelly mill, at Spring- 
field, about five miles from Eugene, the new 
plant of the Springfield Plywood Co. began 
operations yesterday. This is one of the largest 
plywood plants in the Pacific Northwest, being 
equipped with two lathes and dryers, hot plate 
press and all the necessary equipment for the 
production of plywood. Springfield Plywood 
Corp. is owned by the Washington Veneer Co. 
of Olympia, Wash., and the Booth-Kelly Lum- 
ber Co., of Eugene, with some of the stock held 
by individual stockholders of those companies. 
Weyerhaeuser Timber Co., Tacoma, owns con- 


trolling interest in Washington Veneer Co. 
An interested party that attended the opening 


of the Springfield Plywood plant July 24, in- 
cluded: J. P. Weyerhaeuser and Minot Davis, 
Weyerhaeuser Timber Co., Tacoma; E. E. 
Westman and Fred Fant, Washington Veneer 
Co., Olympia, and C. G. Briggs, Booth-Kelly 
Lumber Co., Eugene. In addition to visiting 
the new plywood plant, the party also visited 
the Booth-Kelly logging operations, which will 
supply peeler logs for the Springfield com- 
pany. 
Southern Piner Builds Fir Plant 


The most important fir sawmill to begin op- 
erations this year is also located at Spring- 
field—the Rosboro Lumber Co. plant. It 1s 
modern in every respect, with band mill and 
resaw, planing mill and ample dry kilns of the 
Moore cross-circulation type. Although this 
plant is operating, its planing mill equipment 
has not all been installed, due to delays 
caused by a strike in the Stetson-Ross Ma- 
chine Co.’s plant. President and general man- 
ager of Rosboro Lumber Co. is T. W. Ros- 
borough, fornferly an operator in Arkansas, 
where he was one of the organizers of the 
Caddo River Lumber Co. 


Other New Plywood Plants and Sawmills 


At Eugene, the Aberdeen Plywood & 
which lost its plant at Aberdeen, Wash., 
fire, has a new plywood factory under feo 
tion. On a site very near this location, Guis- 
tina Bros. are constructing their new sawmill. 

Another plywood plant under costruction in 
this part of Oregon is that of M. & M. Wood- 
working Co., at Albany. This company is al- 
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the ready the largest manufacturer of fir doors John W. Blodgett, Jr., with his wife, of Grand experience and ability led to his appointment as 
velt, and plywood. Also the Evans Products Co. is Rapids, and their daughter who was born just a director of the Federal Reserve Bank of the 
ar’s building a big plywood factory at Lebanon a month ago. 7th district, at Chicago. 
Sec- which is nearing completion. _ At Sweethome, John Wood Blodgett was born at Hersey, Mr. Blodgett is widely known for his gener- 
bert Oregon Plywood Co. is building. ‘ ; Michigan, a lumber town, on July 26, 1860, the osity and civic spirit. His major local philan- 
na Near Dorena, and about 32 miles from Eu- son of Delos A and Jane Wood Blodgett. His thropy is the Blodgett Memorial Hospital, 
Ses- gene, the fine new plant being built by Ed- father had come from New England and had which he built in 1916 in memory of his mother ; 
mund Hayes, recently president of the West acquired large lumber interests in Michigan. his wife, who died in 1931, during her life- 
Coast Lumbermen’s Association for two years, The boy attended Todd Seminary School for time was a substantial donor to the nurses’ 
is almost completed. It is expected this plant boys at Woodstock, Illinois, and Highlands home there. He played an important part in 
will be in_ operation about Aug. 5. ; Military Academy at Worcester, Mass., com- organizing the _State’s first social welfare 
Ids W. A. Woodard, head of the W. A. Wood-  pleting his formal education at the age of 18. agency, and to its first Anti-Tuberculosis So- 
ard Lumber Co., is moving his sawmill to the He then entered his father’s business, taking ciety he gave large aid. He served the Repub- 
site of his distributing yard and planing mill at charge of operations at Muskegon, Michigan, lican Party as a national committeeman. 
= Cottage Grove. The mill was formerly located conducted by Blodgett & Byrne, a partnership, Among Mr. Blodgett’s recreations is garden- 
ident in the timber, and lumber was flumed down to and after completion of these he came to Grand ing, and the grounds of his beautiful home at 
b at the yard. F ; Rapids, where he has since made his home. Grand Rapids are evidence of his enthusiasm; 
cted Ben Bennett, formerly of Vernonia, Ore., is When his father retired in the 90s, Mr. Blod- while until a year ago he enjoyed horseman- 
resi- building a circular sawmill at Springfield. gett began, diligently and efficiently, to build up — ship; and he took pleasure in walking from his 
sec- his enterprises, which extended from the Gulf home to his office and in exploring the outdoors, 
- re- cost to the Pacific Northwest and included large a love for which he cherished from his early 
were Industry Congratulates C1 interests on the Great Lakes. His business days in the woods. 
ksch, ° 
s,s Leader on His 80th 
The : h d 
eting Birt ay CROSS- - 
agle. GRAND Rapips, MicH., Aug. 5.—The attain- More han 1900 oore Kilns 
ele. Granp Rapins, Mici., Aug. 5.—The attain i CIRCULATION 
: ment of his 80th birthday by one of the most 
nen’s beloved leaders in the lumber industry, John a 
— Wood Blodgett, was celebrated here July 26. Are Ow n uccess t! peration 
mat- The record of his services to the industry, es- | 
In- pecially those rendered through the National z i 
Lumber Manufacturers’ Association, of which Savin Mone For } heir Owners 
he was president three 
times, in 1922, 1923 and 
n again in 1933, and in 
connection with the for- Operating these Moore Cross-Circulation 
mulation of American : bs eeea A 
Lumber Standards, is ie Kilns on “Part Time” basis (developed 
Hoo- outstanding, and numer- by Moore Engineers) saves money for 
~ ous friends in the trade National Furniture Co., Mt. Airy, N. C. 
_ The “Part Time Operation” of kilns reduces 
7 . JOHN W. BLODGETT, steam and fuel costs and seasons lumber 
be “d Grand Rapids, Mich.; uniformly to desired moisture content. 
oo Celebrates His 
Eightieth Birthday _ 
One of the leading Southwest manufac- 
will join with the turers of Southern Pine is Ozan Lumber 
AMERICAN ga Co., operating plants at Prescott and 
ee ee Delight, Ark. The entire output of the 
ing of the teeatees in- famous Ozan brand Arkansas Shortleat 
; dustry to John Wood Pine at both plants is properly kiln-dried 
a Blodgett was so fitting- with Moore Cross-Circulation Kilns. 
Davis, ly expressed by Dr. 
E. E. Wilson: Compton, secretary-manager of the - ee ye wee ee 
eneer NLMA on Mr. Blodgett’s retirement from its P : 
-Kelly presidency in 1933, that this tribute deserves E. L. Bruce Co., world’s largest hardwood 
ree repetition : <a flooring manufacturers, season green as 
~ rr It has fallen to the lot of few men, as it well as air-dried Mississippi Valley 
1 W has to the lot of John Wood Blodgett, to have d th M = Cteiaitien 
com- served a great industry with distinction. The hardwoods wi oore Cross-Circ ' 
son of a lumberman, the father of a lumberman, Kilns. The Moore System enables this 
he has carved for himself a high place in the company to get large capacity. fast dry- 
7 history of modern business enterprise. He has . . 
1 Op- ’ ; seas sip i lity seasoned lumber. 
ora been a stalwart supporter and advocate of in- ing. and finest quality 
It * dustry co-operation. Twice he has been drafted 
11 and as the president of the National Lumber Manu- 
e the facturers’ Association, first in 1922 and 1923; : i details. 
f the ai , e call and give full detai 
1 this again in 1932. In the peak of such prosperity Let our Representativ a 
coment as in recent years the industry has known, it 
tele turned to him for leadership. In the valley of : ’ : ‘ MOORE DRY KILN COMPANY 
s Ma- depression, it turned to him again. He has If you are interested in kiln drying Largest Wnnsfastorere of Ory (ites end Veneer Given 
mati- added much to the national repute of the lum- and would like to be placed on our 
Ros- ber industry of America. Now the tide is mailing list, send us your name and JACKSONVILLE, FLORIDA 
cansas, turning. Mr. Blodgett has asked for the op- the name of the firm with which you VANCOUVER, B.C. 
of the portunity to retire from active official responsi- NORTH PORTLAND, ORE 
bility in the industry’s national affairs. The are connected. : : 
, official rosters of the industry will so record. 
wimills But by no act of his, nor of ours, may he re- 
i Co tire from the position of nation-wide respect, 
} by esteem and affection which he has won for k 
ae himself in the minds and in the hearts of his s 
"Cale fellowmen.” } a 
a Mr. Blodgett’s 80th birthday was marked by : aa SORF . eer 
ae the gathering of his children and grandchildren DRY KILNS 
n : : 5 an ee wut bee “2 ai a 
W ool at Brookby House here. His daughter, Mrs. 8 Co} og e Cente Gy ges. MeL vp INTERNAL FAN SYSTEM 
is Morris C. Hadley, her husband and their four 





children came from New York to join his son. 
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COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


ia SHAKES 


Cedar 
“Totem,” Hand-Split - “Fitite,” Processed 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 


F- ‘ FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 














Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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OPERATED HOTELS 





Jn Cleveland 
HOTEL HOLLENDEN 


, s Jn Columbus 
8 atid THE NEIL HOUSE 


Jn AlAon 
THE MAYFLOWER 


In Corning, h. lp. 
BARON STEUBEN 
HOTEL 





Jn Jamestown, h. Y. 
THE JAMESTOWN 
and 
THE SAMUELS 
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The hotels that check with every travel standard 


— 








ONE LONDON NIGHT 
From Issue of Sept. 19, 1914 


Above the tower one perfect hour 
We watch the moon together ; 

And blue your eyes as Scotland’s skies 
And fair your face as heather, 

We heard the thrum of rolling drum 
We heard the bugle calling ; 

Was it a tear I saw, my dear, 
Upon your bosom falling? 


Tonight I stand upon the strand 
And look across the waters, 
While Britain’s sons on Britain’s guns 
Dream on of Britain’s daughters. 
No starlit skies, no lovelit eyes, 
No bonnie Scotland weather; 
I wonder when we two again 
Shall watch the moon together? 


SEALED ORDERS 
From Issue of Oct. 31, 1914 


Stern, squat and gray, and silent as the death 
That is her purpose and her stock-in-trade, 

At sunset, when the breeze is but a breath 
And the long shadows on the land are laid. 


She goes to sea—she goes, and knows not where 
Men at attention, fate beyond their ken; 

Only her captain, standing grimly there, 
Knows where her anchor shall let fall again. 


She goes to sea—and so I put to sea 
Upon the ocean man has labeled Life 
Under sealed orders, what the future be, 
Whether it be for peace or be for strife. 


I am a sailor, seaward journeying 
Under sealed orders, as the good ship goes. 
When I shall harbor, what the years shall bring, 
Only my Captain knows. 
SOUTHAMPTON, ENGLAND. 


THE LUMBERMAN POET | 


THE DISAGREEABLENESS OF 
INFALLIBILITY 


From Issue of July 18, 1903 


He owned a mill, he owned a mine, 
He owned a hundred miles of pine, 
He owned a horseless carriage fine. 
He also owned a coach and four; 
He owned a house, he owned a lot, 
He owned a yawl, he owned a yacht; 
Could Lake Superior be bought 
He owned that, too, from shore to shore, 


He owned a mansion great and brown, 
He owned at night a couch of down; 
He owned a street, he owned a town, 
In politics he owned a State. 
He owned a sumptuous palace car; 
He owned a railroad stretching far, 
He owned a ship from keel to spar, 
He owned them both and owned the freight. 


And yet he lived a life alone 
Because one thing he did not own; 
And all his cash was seed, was sown 
Upon a field of arid salt. 
He had no popularity 
Because he had not learned to see 
That what he lacked in life was he 
Had never owned a fault. 
VENVOI. 
This life would be one grand, sweet song 
If other folks would say they’re wrong. 


Manufacturing ethyl alcohol out of saw- 
dust is getting something out of noth- 
ing, a valuable commodity being se- 
cured without detracting, save in ap- 
pearance, from the utility of the mate- 
rial used. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Recent advices all indi- hold 
cate that work on the Nica- 
ragua Canal is to be prose- change. 
cuted from now on with * 
great activity. The com- 
pletion of this canal will 
have a very decided effect 
upon the lumber trade of 
the Pacific slope. 


+. . * 


1864 to 1889: 
The white pine 


lumber 


dealers of St. Louis, Mo., 1864 oo 
are meditating upon the ad- 1865 _.... 249 
visability of establishing a 1866 ..... 246 
retail lumber dealers’ asso- 1867 ..... 243 
ciation. The movement is 1868 ...... 932 
championed by H. B. Law- 1869 ..... 216 
rence, of Heinrichshoefen & 1870 ..... 928 
Lawrence, Otto Meyer and 1871 ..... 299 
others. They have made a 1872 .....199 
proposition to the Lumber- 1873 ...... 190 
men’s Exchange, to occupy 1874 ...... 171 
the exchange headquarters 1875 ..... 166 
as a place of meeting. The 1876 ...... 173 


privilege of holding commit- 
tee meetings at the _ ex- 
change headquarters has 
been granted to them by 


committee 
but not to use it for an ex- 


We append herewith a 
table published by the Tit- 
tabawassee Boom Co., giv- 
ing the average log sizes 7 2. 
for a series of years from 





Operations are on foot to 
combat the demurrage or 


a time, and charge storage- 
on-track rates for their 
keeping. This practice has 
* occasioned much dissatis- 
faction among lumbermen, 
and they have decided to 
bear it no longer. 


meetings, 


The St. Paul (Minn.) re- 
tail association, after dis- 


Feet | cussion of the question of 


—_—  _. 17 forming a pool in that city, 
—. 152 | have concluded to abandon 
1879 ..... 143 | the project at present and 
1880 ..... 147 | have officially deferred ac- 
—_— . 137 | tion until Jan. 1. The sentl 
1882 ..... 137 | ment of most of the retail- 
1883 ..... 128 | ers favors the combination 


a 124 of their interests under the 


1886 ..... 115 management of a common 
1886. 120 directorate and a pro rata 
1887 ..... 111 division of the profits among 
$508 ..... 110 | ,the members of the pool; 
7459 ....: 110 there are one or two who 


are skeptical in regard to 
this arrangement. In the 
meantime, the old agree- 
ment under which they 








the board of directors, who 
also extend invitations to 
all other bodies of lumber 
dealers and consumers, to 





track tactics of the ,rail- 
roads. It has been their 
usage to side-track loads of 


lumber for several days at ; 





have operated since May 15 
is to continue in force and 
the price list adopted con- 
tinues effective. 
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Canadian Timber Controller 
Appoints Committees 


Toronto, Ont., Aug. 5.—At the request of 
H. R. Macmillan, timber controller for Canada, 
a meeting of representative lumbermen from all 
parts of the Dominion was held recently, to 
consider problems relating to the production 
and sale of lumber. Mr. Macmillan explained 
the policy of the Timber Control, and appointed 
the following two committees to advise: 

Committee on Prices—W. J. LeClair, chair- 
man; C. J. Cutler, Hammond, B. C.; H. Hodg- 
son, Burlington, Ont.; Hales Ross, Edmon- 
ton, Alta.; N. F. Blair, Quebec, P. Q.; A. W. 
Pringle, Rimouski, P. Q.; E. W. Ross, Ed- 
mundston, N. B.; C. G. Hawkins, Mitford 
Station, N. 8S.; R. C. Winton, Minneapolis, 
Minn.; D. A. Gillies, Braeside, Ont.; E. R. 
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cans eliminated the losses of bulk selling, such 
as foots, leaks, over-measuring and temperature- 
volume losses. 

Reasons for selling linseed oil in cans were 
summed up with the manufacturer’s phrase— 
“You buy a can—you sell a can. Your profits 
are sure and certain.” The meeting adjourned 
with a buffet luncheon against a background 
of “Roll out the barrel—the old linseed barrel.” 





New Plywood Plant to Be Com- 
pleted Soon 


Sweet Home, Ore., Aug. 5.—Under the di- 
rection of David Crockett, construction of 
the Oregon Plywood Corporation’s new plant 
at Sweet Home, Ore., is progressing at a rapid 
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chinery by August 15. The main structure con- 
sists of a single story building 96 ft. x 456 ft. 
Joining the main building, near one end, will 
be a two story wing 30 ft. x 250 ft. The outer 
end of this wing will extend over the log pond 
so that the large size peeler logs can be floated 
under the crane which will be housed in this 
building. 

Oregon Plywood Corporation owns a site in 
the Santiam River Valley in the stands of old 
growth yellow fir standing on the West Coast. 
A log pond capable of storing upwards of 3,- 
000,000 feet of logs has been formed on. the 
property by means of the erection of a dam. 
It is estimated by timber cruisers that Linn 
County, Ore., in which the new plant is lo- 
cated, contains over 30,000,000,000 feet of mer- 
chantable old growth yellow fir timber. 

One of the innovations in connection with the 




















re, Bremner, Ottawa, Ont.; D. C. Johnston, To- pace and it is anticipated that the buildings will production plans of the new plant will be the 
ronto, Ont.; A. F. Cooper, Toronto, Ont.; R. be completed and ready for installation of ma- emphasis placed on the manufacture of fir lum- 
Halliday, Toronto, Ont.; Fred Hanbury, B. C.; 
J. L. MacFarlan, Toronto, Ont.; L. Hill, New alg 
Liskeard, Ont. 
Committee on Production and Labor— 
Bruce Farris, Chairman; Mr. Van Dusen, rep- 
resenting B. C.; Theo. Sparks, representing 
the Prairies; C. E. Smith, representing north- 
ern Ontario; J. G. Fleck, representing 
ht. Ottawa Valley; R. G. MacFarlane, repre- 
senting New Brunswick; Rufus Dickie, rep- 
resenting Nova Scotia. 
A. S. Nicholson, of Burlington, Ont., has been p mee 
appointed assistant to H. R. Macmillan, and 
his duties will be in connection with the buying 
and inspection of timber and lumber. He will 
also continue his own wide activities in connec- Put our 
tion with Nicholson & Cates, wholesalers, and y 
A. S. Nicholson & Son (Ltd.), Burlington, Ont. 
r] . 
Dealers' Meeting Stresses Value Inve ntory 
” of Linseed Oil in Cans 
th- Mapison, Wis., Aug. 6.—Bernie Mautz, T m 
“a Jr., was host to a group of retail paint dealers 0 wor 
. at the Mautz Paint Co. factory here. A. J. Through 
ap- Luther, specialist in retail merchandising, han- 
ate- dled the meeting in two sections. The first 'e e 
was devoted to statements and illustrations of E e 
the ten basic requirements for successful re- ie qd r ousin 
tailing: the location factor, methods of display, é € 
— direction of store traffic, animated interiors, and D | — G d 
the formula for determining the net earning oug as uar ian 
power of each item. Discussion revealed an . 
eagerness on the part of retailers to take ad- ‘4Over 17 years of experience ” 
vantage of these practices. 
The second section of the meeting considered Loans based on Field Warehousing of lumber in various stage of pro- 
Pol-mer-ik linseed oil in cans—both as a dry- duction—are welcomed by bankers. Yet our field men report that plenty 
— of big concerns in the lumber industry need money or could use more to 
good advantage, but don’t realize how easily they could secure it, right 
bart from present inventory, by utilizing Douglas-Guardian Service. 
heir . 
has t ee 9 
atis- Why don’t you “Talk it over 
men, e 
d to with your Douglas-Guardian man 
Our service is a “natural” for the lumber business. 
, Bankers everywhere welcome loans on the gilt 
' edged security of our warehouse receipts. 
n of MAIL COUPON FOR BOOKLET 
city, AND SPECIAL INFORMATION 
ndon —it doesn’t obligate you in any way. Simply tells 
a us you're interested! . 
ac- > 
senti- €. 5. 
etail- DOUGLAS-GUARDIAN WAREHOUSE CORP. /° «: 
_ Nation-wide Field Warehousing ff whe . ie 
r the r ee 
amon 106 W. Monroe St., 118 No. Front St. i > Os r gw * 
rata Chicago, Ill. New Orleans, La. / |“ 3 Ke 
, : 7. , Fla. Springfield, Mo. Py . uw 
<e ata hg jeg Fenestra, Cal. Portland, Ore. 7 ss *- ay  & 
— é Rochester, N. Y. Los Angeles, Cal. Springfield, Mass. 7 & es - “te a oo. 
whe ' Cincinnati, O. Dallas, Texas New York. N.Y. 7 gh P ga 
rd to ing oil and as a profitable merchandising pro- Memphis. Tenn. — By s <x. if ae A ea 
. the y The diff : - Oy?’ s FO 
gram. The difference between polymerized oil P oe a OR ee 
gree- and boiled oil was clearly defined, according to ao ei wo. > 
they 4 eS $ SOP Fg 
iB the manufacturer, and the value of controlled ae ¢ m S&S © eX 4 
ay j drying and gloss and durability were illustrated os? # < ae yr it 
e ee with enlarged photographs. Emphasized, too, ft KE s wt a. & 
co was the fact that Pol-mer-ik Linseed Oil in e°. & © $ 
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ber-core plywood products and specialties. The 
plant is located adjacent to the tracks of the 
Spokane, Portland and Seattle railway, which 
railroad connects with the main line transcon- 
tinental railroads. An Eastern office will prob- 
ably be maintained for the convenience of East- 
ern customers. Earl W. Lesher, formerly 
president of the Rockport Lumber Company, 
Cleveland, Ohio will have charge of local office 
management, Western sales and research and 
David Crockett, formerly president of the Van- 
couver Plywood and Veneer Company, Van- 
couver, Wash., will have charge of all produc- 
tion and mill operations. 





Loadings of Revenue Freight 


The car service division of the Association of 
American Railroads reports that revenue freight 
for the two weeks ended July 27 totaled 1,- 
$48,386 cars, showing an increase of 71,020 cars 
above the number for the two weeks ended 
July 13. Forest products loadings of 70,386 
cars show an increase of 13,733 cars over the 
number for the two weeks ended July 13. 


Amemecanfiumberman 





August 10, 1940 


Here’s What's New 


Leaflet Promotes Lumber and Paint 
to Keep Homes in Style 


The advantages of the combination of lumber 
and paint in building construction are brought 
out in a new leaflet “How Lumber and Paint 
Keep Your Home Always in Style.” Copies 
may be obtained free of charge from the Lead 
Industries Association, 420 Lexington Ave., 
New York, N. Y. This four-page brochure is 
designed for the attention of prospective home 
owners and others who are interested in modern 
paint styling and shows how the use of good 
construction and high quality paint allow the 
maximum decoration and serviceability to be 
attained in modern construction at lowest cost. 
Pointing out that homes so built and beautified 
possess unlimited styling possibilities, remain 
attractive longer, and are more easily and eco- 
nomically re-styled when the owner desires, the 
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BRADLEY, MILLER & COMPANY 


Push These Bradley-Miller Frames 
and Watch Your Business Grow 


These are the frames that bid defiance to old Father 
Made of Genuine White Pine, carefully seasoned, 
painstakingly manufactured, they deliver the kind of 
satisfaction that builds and holds trade. 
tion is so good, so precisely accurate, one needs only 
hammer and nails to assemble and install. 
not shrink or warp. 
Frames, same manufacture and grade as the Genuine 
White Pine. Mixed car shipments of Frames and Quality 
Let us quote on your neeeds. 


BAY CITY, MICHIGAN 


Their construc- 


They do 
We also furnish Ponderosa Pine 





THESE 
DEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





Strength, endurance, wear-resistance! Beautiful grain and color! Easy 
workability! These qualities make North Carolina Pine well-liked by 
dealers, architects and builders. It’s the all-around dependable lumber 
for interior and exterior construction. The firms here listed can supply 
you with all building items in North Carolina Pine. 





BURRUSS LAND & LUMBER CO. 


Lynchbarg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
a specialty. Car Lining and Decking. Mills 
im Va. and N. C. 








PROMPT SERVICE on STRAIGHT or MIXED CARS 


ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 


iolder includes complete exterior color-styling 
suggestions for two homes sponsored by the 
National Small Homes Demonstration. 


New Carpet Binding Is Placed on 
Dealer Market 


A carpet binding that “grips as it clamps” 
has just been developed by the B & T Floor 
Company of Columbus, Ohio, manufacturers of 
metal trims trademarked Chromedge. The new 
number is known as their number 770 and has 
been entered for patent. The top flange clamps 
down over the carpet, which is then held in 
place by two special gripper edges—one above 
and one below. Carpet can be stretched into 
place and secured with a few quick hammer 
blows. The neat rounded, tapering face of the 
trim makes it very attractive, it is stated. It 
is also said to be ideal for runners, as the trim 
is heavy enough to hold them smoothly and 
firmly without tacking the carpet down to the 
floor. It is made of aluminum alloy and offered 
in a number of finishes. 


Letter Boxes Form Part of Home 
Equipment Display 


An assortment of letter boxes ranging from 
an attractive low-cost utility model to a design 
known as the Tudor Mailtainer which may be 
equipped with an outdoor thermometer is being 
offered by the Patent Novelty Co., Fulton, III. 
Most of the units are made of rust resistant 
material and each may be had in a variety of 
finishes. They are equipped with a clip or 
scroll designed to hold papers and magazines. 
The Patent Co. points out that from the mail 
box a guest receives his first impression of a 
home. Therefore it is important that it be 
designed and constructed correctly. A show- 
room display stand is provided for an attractive 
arrangement of a variety of models. It is suit- 
able to be included in any display of home 
equipment items. Further information may be 
obtained from the manufacturer. 


Mortar in Many Different Colors Is 
Offered to Dealers 


To obtain colored mortar joints in brick work 
that are uniform, the Riverton Lime and Stone 
Co., Riverton, Va., manufacturers of water- 
proofed Flamingo for masonry mortar, offer 
dealers a material in many colors that needs 
only sand and water added in the usual way. 
The manufacturer states that the additional 
cost of the colored material depends entirely 
upon the kind and amount of color added. This 
mortar is described as an hydralic lime product 
that makes a workable mortar. A request ad- 
dressed to the company will bring sample 
briquettes. 


Three Additions to Line of Sanders 
Are Offered to Dealers 


Three additions to its line of sanders has 
just been announced by Skilsaw, Inc., 5037A 
Elston Avenue, Chicago. Model SP is a two 
speed heavy duty sander and polisher for steady 
use in metal fabricating plants. Model H2 
is also a two speed heavy duty sander intended 
for constant use. A 9-inch disc is first used 
at a speed of 2700 r.p.m., and later resized to 
7-inches in diameter, mounted on an alternate 
7-inch pad, and operated at a speed of 4200 
r.p.m. Both of these models have eight heavy 
duty ball bearings mounted on the shaft. Model 
SL is announced as an extra heavy power 
unit for a wide variety of sanding, grinding 
and surfacing operations. It operates at a no 
load speed of 5000 r.p.m., as recommended by 
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grinding wheel manufacturers as the most 
practical for 6-inch wheels. Complete details 
may be obtained from the manufacturer. 


New Line of Wallpaper Is Introduced 


“The Cooperator,”’ a monthly publication is- 
sued by the Lennon Wall Paper Co., Joliet, 
lll., states its devotion to customer’s interests 
on its cover page. The July issue of the leaflet 
heralds their 1941 line of paper and describes 
some of the new patterns, as does a new broad- 
side. One item tells of the use of Lennon wall- 
paper in a “Life” model home. Inserted in the 
folder were samples of their new papers and 
an attractive business reply card on which cus- 
tomers may request a salesman’s call. 


Display Cards Used to Emphasize 
Point of Sale Advertising 


Display cards which are used to stimulate 
point of sale advertising are now offered to 
dealers by House & Garden, Dealer Service 
Bureau, 420 Lexington Avenue, New York, 
N. Y. There are twenty different types of 
cards which are now available that reproduce 
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advertisements that have appeared in House & 
Garden. An‘extension on the back of the card 
can be unfolded so that the card stands upright 
and can be placed near the product advertised. 
The words, “As Seen in House & Garden” ap- 
pear on each placard, along with a reproduction 
of the advertisement. Displayed in the show- 
rooms of dealers, these cards not only attract 
the attention of the regular readers, but also 
the home-minded buying public in general. 


Leaflet Describes Painting of 
Creosoted Wood 


“The Painting of Creosoted Wood” is the title 
ot a new leaflet just issued by The Wood Pre- 
serving Corporation, Pittsburgh, Pa., a Koppers 
Company subsidiary. It describes seasoning 
atter treatment and gives directions for painting 
creosoted poles and posts with aluminum paint. 
Complete information may be obtained from the 
manufacturer. 


House Organ Promotes Safety 
Devices for Bathroom 


A house organ entitled “Splash” is issued 
tach month by the American Enameled Prod- 
ucts Co., Waukesha, Wis.. An editorial in the 
July number credits the defense program with 
tesponsibility for increased building of small 
homes this year. An article suggests a cam- 
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paign of promotion for bathroom safety de- 
vices by bathroom equipment manufacturers. 
It emphasizes the fact that the tub and shower 
accident hazard could be materially reduced by 
installation of grab rails and sturdy towel bars. 
Another article stresses the value of intelligent 
advertising, and other items promote the com- 
pany’s Sno-Wite bathroom fixtures. 





Wood to Be Prominent at 
Canadian Exhibition 


Toronto, Ont., Aug. 5.—Wood will be well 
represented at the Canadian National Exhibi- 
tion to be held at Toronto, Aug. 27 to Sept. 7. 
In addition to a number of displays usually 
shown by various trade associations and by 
individual firms, there will be complete houses 
in two different locations. A group of four 
dwelling units will be shown in the Interna- 
tional Building. These will be completely 
furnished inside and out and given a fine land- 
scape setting. One of the houses, a modern 
frame cottage, will be sponsored and designed 
by the White Pine Bureau. Three of its rooms 
will be panelled in white pine. The exterior 
will be of white pine with wood shingles on 
the roof. In another house the Canadian Hard- 
wood Bureau will show a library finished in 
yellow birch. Out-of-doors, in another part of 
the exhibition grounds, a house built to the 
design of one of the low-cost National Housing 
Act plans will be shown. This house will be 
of wood frame, with wood shingles and a new 
type of vertical siding. It is being jointly 
sponsored by the Lumber & Timber Association 
of Ontario and the International Fibre Board 
Co. 





Stumpage Rates Increased 


FrepDerRIcTON, N. B., Aug. 5—New Bruns- 
wick spruce saw log slumpage rate is ad- 
vanced from $2.50 to $3.50 per thousand, and 
other softwood rates are up 50 cents to $1.50. 
There were no changes in rates on pit props, 
pulpwood and hardwoods. The increases be: 
come effective Aug. 1. 





Jobs to Be Held Open for Men 
Called for Training 


MEMPHIS, TENN., Aug. 5.—Memphis Na- 
tional Guardsmen in the employ of Memphis 
lumber firms will find their jobs waiting for 
them upon their return should they be called 
for military training. Even if the training 
period is long, the lumber firms will hold 
their jobs open. 

“Every man in our employ who is called by 
the Government will find his job waiting for 
him when he returns,” said Robert G. Bruce, 
president of the E. L. Bruce Co. ‘These men 
are entitled to every consideration.” 

Claude J. Tully, secretary of the Anderson- 
Tully Co., said that his firm would find a place 
for every man called. “Those of military age 
who are pressed into service will find their 
jobs waiting for them.” 

A similar expression was made by other 
prominent lumbermen employing large numbers 
of men. 





Promote Quebec Timber 


Montreal, Que., Aug. 5.—Preliminary work 
of a committee appointed to promote lumber 
sales in the Montreal district has already be- 
gun, Roland Bock, president of the Province of 
Quebec Wholesale Lumber Dealers’ Associa- 
tion, and chairman of the committee, said today. 
The committee is mainly concerned with the 
study of new and varied uses for wood, Mr. 
Bock pointed out. It is planning a methodical 
and efficient campaign to promote the sale of 
Province of Quebec timber. Another object of 
the new committee is to supply information to 
lumber dealers and the public, Mr. Bock said. 


OA 


=—_— 


N 
nay 


Red Devil, 


AUTOMATIC DIAMOND 
POINT DRIVER 


Speed up your glazing of sash and frames and 
mirrors. Use only one hand. Automatically drives 
DIAMOND POINTS at machine-gun speed into 
hardest wood. 100° efficient from any angle. 
Points can’t drop out. Holds a clip of 100 Dia- 
mond Points. 


Diamond Points are made in 3s” and in %/2 


lengths. 100 to the stick. Will not corrode. Will 
not bend. 


LANDON P. SMITH, inc. 
IRVINGTON, N. J. 


GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 
PUTTY KNIVES + WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES + ELECTRIC FENCERS 












At every 


“CORNER” 
There's Profit 
for You! 





Save valuable time on every Asbestos 
Siding job. Profit from using “KOKOMO 
KORNERS,” individual corner strips. Sim- 
plifies fitting at corners and along window 
and door frames, improves appearance, 
gives added protection. Made of oxidized 
zinc ... will not stain. Lengths suitable 
for any Asbestos Siding Shingle. For com- 
plete details write 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street Kokomo, Ind. 






















HINGES 


The modern day hinge that has 
buying appeal; allows any treat- 
ment of decorating, reduces main- 
tenance costs, and eliminates acci- 
dents. Write for Dealer Proposi- 
tions. 


SOSS MANUFACTURING CO. 


- 657 E.istAve. ROSELLE, NEW JERSEY 
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DENSE 


PINE 


Mississippi Shortleaf 
ORDER IT FROM 


Sallis. 


Sallis Lumber has long been the 
favorite of thousands of dealers and 
builders. With soft, velvety texture, 
it's easy to saw and nail, light to 
handle. Strong and durable, ideal 





for structural work. Yard and Shed 
Items, Eased-Edge Dimension, Floor- 
ing, Ceiling, Siding, Finish, Mould- 
ings, Casing, Base. Shed stock is 
kiln-dried. Air-dried items Lignasan- 
treated. We solicit your inquiries 
and orders. 











If DUSTRIA 


LUMBER CO., Inc. 
ELIZABETH, LOUISIANA 


Timbers, chemically treated to 
prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





Ask Your Wholesaler 
for “ALGER” BRAND 


LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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W.T.SMITH LUMBER C0. 


PINE & HARDWOODS 
Alabama 
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Tacoma, Wash. 


WEST COAST WOODS—With most mills 
reporting ample orders on file, plants are 
operating steadily. The rail-served market, 
which showed improvement a fortnight ago, 
continues in good shape, with orders up and 
prices fairly firm. Some increase in supply 
of shipping space to the Atlantic seaboard 
is assured, and operators believe that this 
will result in stimulating this market, which 
has been off for some time because so few 
carriers were available. The American-For- 
eign Corp., largest carrier of lumber from 
here until its ships were withdrawn from 
Puget Sound last spring for world charter 
service announces that it will route its 
freighters to Olympia again starting the 
latter part of this month. The Liberty Glo 
will load approximately 3,000,000 feet at 
Olympia for the Atlantic coast, and com- 
plete cargo at Tacoma. Settlement of the 
veneer and door factory strike this week, 
with all plants returning to work on Aug. 1, 
assures activity for that branch of the indus- 
try, as prices are strong and orders total 
near capacity. Rain and cooler weather 
have greatly improved woods conditions, 
and logging camps are again back on full 
production schedules. 


Portland, Ore. 


WEST COAST WOODS—The lumber mar- 
ket continues to show general improvement, 





with prices steady to stronger on most 
items, and orders sufficient for sustained 
production for some time. 

EAST COAST—Demand from the East 


coast is brisk, and covers a broad range of 
needs. Prices are stronger, and ship space, 
while not as scarce as during the spring, is 
still hard to get. Strongest demand is for 
home building items. 


CALIFORNIA—Prices are around 50 cents 
higher than they were a fortnight ago. De- 
liveries at California tidewater points have 
been rather heavy, and yard stocks are re- 
ported large, despite a strong building 
movement. Gradual depletion of yard stocks 
is expected during August. 


RAIL—The market continues active, and 
prices are stronger. Railroads are consider- 
ably more active in the market. 


FOREIGN—Shift in the Japanese govern- 
ment has curtailed business at least tempo- 
rarily in that direction. Some inquiry from 
the United Kingdom is heard, and South 
American buying is of moderate volume. 


San Francisco, Calif. 


LUMBER RECEIPTS—Lumber receipts at 
San Francisco from interior points during 
July totaled 6,050,000 feet, compared with 
9,110,000 feet in June, and 8,540,000 feet in 
July, 1939. A total of 17,541,810 feet of lum- 
ber was received at the various piers of 
Oakland during June this year, compared 
with 18,243,340 feet in May and 17,579,000 
feet in June, 1939. 


LUMBER CHARTERS—A parcel of lum- 
ber, reported at close of July, to Australia 
was said to have been booked as low as 
$23.50, while the going rate was in neigh- 
borhood of $25. 


CALIFORNIA LUMBER AND BUILDING 
MATERIALS SALES—Sales of lumber and 
building materials dealers during June, 1940, 
showed a gain of 3.8 percent over the same 
month of the previous year. In San Fran- 
cisco, June sales showed a gain of 26.3 per- 
cent over June, 1939. Compared with a year 
ago, June sales in Los Angeles were up 20.4 
percent. For the first half of 1940, sales in 
Los Angeles were 16.7 percent above the 
same period in 1939, while those in San 
Francisco showed a gain of 12.4 percent. 


SHOOK SHIPMENTS from 36 _ identical 
mills in Pacific area totaled 37,541,000 feet 
in June, 1940, compared with 41,950,000 feet 
for the same month last year, a decrease of 
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11 percent. Twenty-nine identical Pacific 
area shook mills reported 177,684,000 feet of 
shook shipped in the first six months of 
1940, compared with 184,150,000 feet shipped 
in the same period of 1939, a decrease of 
approximately 3.5 percent. 


REDWOOD —Current demand is_ pretty 
good, and prices are firm. Mills in general 
are not long on most items, with stocks 
fairly balanced. Yards are reported buying 
pretty freely and calling for quick ship- 


ments. 
Seattle, Wash. 


WEST COAST WOODS—AI! domestic mar- 
kets are much improved. Early August sees 
the beginning of what looks like good fall 
business. . 


RAIL—Large placements by line-yard buy- 
ers have contributed to good order files at 
mills. With the Government and independ- 
ent yards still to come into the market, pros- 
pects look exceedingly good. Prices in the 
past fortnight have jumped $1 to $3. Di- 
mension is weaker: than uppers, but is being 
pulled up by the demand for them, and is 
now quoted at 50 cents under D 39 list. Drop 
siding, 6-inch, can hardly be bought, and 
4-inch is getting scarce; shortage is a re- 
sult of Government cantonment orders. Re- 
tail buying is mostly by big city yards. 
Railroad track and car material purchases 
are increasing. 


INTERCOASTAL—Space is a little tighter. 
Demand has increased, being chiefly for yard 
stock. Prices are up $1 to $1.50 above June 
level. Strength is not so much evident in 
f.a.s prices, which are 50 cents to $1 higher. 
Scarcity of space increases the differential 
between c.if. and f.a.s. figures. Yard stock 
and dimension are most in demand. 


CALIFORNIA—This market is starting to 
improve. Space is in ample supply. 


SHINGLES—Perfections are 5 to 10 cents 
higher and No. 2 XXXXX are up 5 cents. De- 
mand is good, but heavy rail buying is level- 
ing off. Production has been increasing. 


EXPORT—One or two cargoes of railroad 
material have been bought for the United 
Kingdom. The British are not buying until 
U. S. dollars are available. Oriental trade is 
practically dead. South Africa buys a small 
amount, but is now using Brazilian pine in- 
stead of Ponderosa from California. 


LOGS—Prices are unchanged. 
has abated, 
normal. 


Fire danger 
and operating conditions are 


Spokane, Wash. 


INLAND EMPIRE PINES—Orders con- 
tinue spotted, but have been increasing for 
the last few weeks, and last week almost 
equaled the production. Heavy rain storms 
and cold weather have temporarily checked 
the extremely serious forest fire menace. 


Kansas City, Mo. 


SOUTHWEST MARKET—Demand is show- 
ing further increase. Government was buy- 
ing for a number of defense projects. Two 
big railroads entered the market for mate- 
rials. Price changes were unimportant, and 
recent advances held. Discounts which were 
granted on a number of items as late as two 
weeks ago, have been withdrawn or reduced, 
and lumber for eastern delivery has been 
advanced. Weather conditions, except in Ar- 
kansas, have been ideal for production, and 
mills are attempting to build up their as- 
sortments. 


RETAIL—Board feet sales of lumber of 
150 retail yards in the tenth Federal Re- 
serve district in June declined 0.6 percent 
under the level of a year ago. Lumber stocks 
were 3.8 percent smaller than those of a 
year ago. The Department of Commerce 
reported that June lumber and material 
sales in this district were well ahead of the 
same 1939 period. The gains: Kansas, 25.1 
percent; Missouri, 5.2 percent; New Mexico, 
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5.5 percent; Oklahoma, 8 percent, and Wyo- 
ming, 10 percent. Colorado had a decline of 
6.7 percent, and Nebraska’s volume was off 
12.1 percent. 


SOUTHERN PINE—A good demand has 
prevailed. Recent advances have been 
maintained. About the only shipping diffi- 
culty is in giving prompt delivery of mixed- 
ear orders. Stocks are broken in many lines, 
and mills are attempting to build up as- 
sortments. No. 2 dimension is scarce. Some 
of the larger mills that were slow in ad- 
vancing prices have fallen into line. 


WESTERN PINE—Demand is coming from 
retail yards and industrial users. The with- 
drawal of concessions has steadied the Pon- 
derosa market considerably. The backlog of 
orders still is large. The movement of low 
grade stcck for boxing and crating has in- 
creased. 


OAK FLOORING—A scarcity of nearly all 
short-length items continues. Shipments are 
prompt, and the backlog has been whittled 
down to normal for this time of year. Resi- 
dential building is active, and is taking a 
lot of flooring. 


HARDWOOD—Production has been light 
and sales continue to exceed it, though new 
bookings are anything but heavy. Furni- 
ture manufacturers and the flooring trade 
are doing most of the current buying. Prices 
are steady. 


SHINGLES—The improvement in the shin- 
gle business has been pronounced. Prices 
have held their advances of as much as 25 
cents a square in the last three weeks. 
Searcity of No. 2 grades is reported. 





Vancouver, B. C. 


BRITISH COLUMBIA MARKET—The Brit- 
ish ministry of shipping in the past few 
weeks has allocated more than enough ves- 
sels to load lumber at Vancouver and’ other 
British Columbia ports for the United King- 
dom. Since July 1, over 20 deep-sea ships 
have called at Vancouver or at Fraser River 
mills. Many other ships have picked up 
cargo at Victoria, Port Alberni, Chemainus 
and other ports. Domestic demand has opened 
up in a big way. Large quantities of British 
Columbia lumber are being rushed to prairie 
and eastern points for hangar construction 
and other defense purposes. Ontario mines 
are buying heavily. Orders are on hand to 
keep British Columbia’s sawmills busier for 
the next few months than they have ever 
been before. In the United Kingdom British 
Columbia lumber is being used in the con- 
struction of military camps and evacuation 
settlements, hangars and pontoons for sea- 
planes, mine racks and for munitions cases, 
ammunition bases, air-raid shelters, anti- 
submarine booms at harbor entrances, scaf- 
folding in many of the 22 giant shipyards 
that line the Clyde, and ship decking. For 
aircraft manufacture probably 50,000,000 feet 
of Sitka spruce will be cut this year. 


Minneapolis, Minn. 


RETAIL—In June, 408 retail yards in the 
ninth Federal Reserve district sold 13,521,000 
feet of lumber, as compared with 11,439,000 
feet in May, and 12,292,000 feet in June last 
year. Stocks at 387 yards June 30 totaled 
71,356,000 feet, as compared with 72,022,000 
feet May 31, and 67,360,000 feet on June 30, 
1939. Total sales of all materials at 408 
yards amounted to $1,749,990 last June, 
$1,557,790 last May, and $1,577,270 during 
June a year ago. 


NORTHERN PINE—Head of the Lakes mills 
are operating at a rate that promises to 
round out all stocks that have been in short 
supply. Manufacturers report an increase 
in orders from yards in smaller cities and 
rural districts, while city yards continue to 
purchase steadily, although usually in small 
lots, with speedy shipment specified. Indus- 
trial demand also has improved during the 
past fortnight. Mills report the volume of 
business showing a weekly increase since 
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the first week in July. Prices are firm, with 
some items in most demand advancing. 


NORTHERN WHITE CEDAR—There is a 
seasonal falling off in demand. Manufac- 
turers report stocks greatly reduced, and in 
some cases orders are delayed. The 7-foot 
posts are in best demand by retailers, while 
short poles are going to rural phone and 
power lines in considerable numbers. Prices 
are steady. 


MILLWORK—While estimate work has in- 
creased, some mills report a slight falling 
off in actual sales due to an excessive heat 
wave, but others say the trade volume is 
about the same as for the past few weeks. 
All plants are busy filling back orders. There 
have been no recent price changes. 


57 
Warren, Ark. 


ARKANSAS SOFT PINE—Up to a week or 
so ago, prices had been weak, and activity 
low; this is all changed now. While prices 
have not shown any sharp upturn, increased 
volume after a long period of inactivity al- 
ways presages increases. Practically all 
mills are over-sold on both finish and com- 
mons, and are turning down more than 50 
percent of the orders offered. Dealers are 
eager to place orders, most of which are 
wanted for quick shipment. A short period 
of relief from the prolonged rainy season has 
permitted logging operations to get under 
way, but it will take considerable time for 
the mills to replenish their badly broken 
stocks. 


SOUTHERN HARDWOODS—Reports from 
several mill operators indicate that July 
sales were the best of the year, and from 
several sections come reports that low grade 
gum has been entirely sold out. Flooring 





For information regarding your specific problem, in- 
quire: MONSANTO CHEMICAL ComMPANY, St. Louis, U.S. A. 





STOP Lyctus Beetles! 


Lyctus and other powder post beetles, through their 
attack on the seasoned sapwood of ash, oak, hickory and 
other common hardwoods, are responsible for a loss of 
approximately $18,000,000 every year to lumber dealers 
and manufacturers of finished millwork. 


Four years of experimentation with Permasan (formerly 
Monsanto Permatol A) indicate that much of this costly 
waste can be eliminated by early treatment of the season- 
ed wood. Permasan is a solution of pentachlorophenol in 
solvent oils and has been found to be effective in killing 
“live worms” of the beetles in infested wood, as well as 
preventing new infestation of uninfested seasoned wood. 





MONSANTO CHEMICALS 


SERVING INDUSTRY}:..WHICH SERVES MANKIND 














a 


l nats, I 
_ ere ee 











58 


al a 


1" The lumber i 
that stands 
hard knocks 


iIWIER] 


' LONG 
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a Yellow Pine i 




















Aristocrat of Structural Woods 





Cut from choice timber, manu- 
factured on modern machines, 
there’s dependable quality in 
every fiber of the weod. Rec- 
ommend and sell it for all 
structural uses. 
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Wier Long Leaf Lumber Co. | 


HOUSTON, TEXAS y 
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WHITE PINE '22he— 


Also California White 


and Sugar Pine 
Fir Wallboar 


Cedar and 
William Schuette Company 


West Coast Products 
New York 


Office—4i East 42d St. 
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PITTSBURGH, PA. 











GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 
(PINUS 


GENUINE WHITE PINE “'srrosus) 


for nearly 100 years. Capacity 30,000,000 ft. 
annually. Members N.W.L.D. Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 











FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 














JAMES W. SEWALL 


Consulting Forester 


JAMES W. SEWALL 
Old Town, Maine 


Ly Established 1910 


Vest Pocket Ready Reckoner 4 3*0%! vex, 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscell useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


PHILLIPS & BENNER 
Ruttan Block 
Port Arthur, Ontario 
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oak prices are unchanged but firm in most 
instances; several large flooring plants, 
however, are reported to be needing addi- 
tional supplies, and it would be compara- 
tively easy for prices to rise a couple of 
dollars. Oak flooring sales are good and 
indications are that they will be _ better. 
Furniture woods also should soon begin to 
improve. Export orders are on the up-grade, 
and several new items have been added to 
the list which Great Britain is buying. Most 
of the new business in this area is in 8/4 
FAS quartered sap gum. 


Shreveport, La. 


SOUTHERN PINE—The market is de- 
cidedly strong. Retail yard items have ad- 
vanced $1.50. Orders are coming here from 
all sections in considerable volume. Mills 
are refusing much business, as they are al- 
ready booked up with all they can handle in 
the near future, and, with prices steadily 
increasing, show reluctance about booking 
ahead. Yards in the North, the East and 
the Southwest have been vigorously in the 
market. Besides the retail yards, factories 
and the railroads are buying. Some pine is 
being exported to Cuba. 


SOUTHERN HARDWOODS—The market is 
much improved. Sap gum is advancing in 
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price right along. Demand is heavy all along 
the line. Exporters continue to call for oak, 
poplar, cypress, sap gum, and tupelo. Stocks 
are lower than ever. The mills are not pro- 
ducing more than fifty percent of what they 
are selling and shipping. 


Birmingham, Ala. 


SOUTHERN PINE production is near ca- 
pacity, but hampered by extreme _ hot 
weather. Some large plants are working over- 
time, and small mills have started up again 
and are shipping green stocks. Air dried 
dimension, roofers and common boards, prin- 
cipally 6- and 8-inch, are being shipped in 
large volume. Low grade stocks, however, 
are accumulating. Speculative buying has 
assumed big proportions, with most orders 
coming from wholesalers and large indus- 
trial users. Governmental projects, includ- 
ing those for national defense, are coming 
into the market daily, buying principally 
through competitive bidding. Manufacturers 
are withdrawing from the market, with 
prices advancing steadily. Small mills are 
overloaded with orders for boards booked at 
up to $17 for 1x4-inch and $20 for 1x6- to 
12-inch. Air dried roofer prices keep even 
with those of No. 2 boards. Buyers are pay- 


(Continued on Page 70) 


SAWMILL HAS UNUSUAL OUTPUT 


Products of the average fir sawmill com- 
prise hundreds of items. But one operation in 
Morton, Wash., has reversed this and brought 





Here are several pieces of Vitaminized 2 by 4 by 
8 as manufactured by Mauk-Seattle Lumber Co. 





specialization down to the “nth” degree. This 
operation is owned and controlled by the Mauk- 
Seattle Lumber Company of Seattle which mar- 
kets its output. 

The plant, turning out 40,000 board feet a 
day (about seven carloads per week), has just 
one product, namely, “Vitaminized Studding,” 


all 2 to 4 by 8 feet, all kiln dried, all double 
end trimmed, and all eased edges. There you 
have it, the entire output is 2 by 4 by 8 feet. 





Pg 


This utility saw is used at Morton mill and moved 
to points where needed for special trimming 


The company does 
not cut up logs. Its 
two by fours are 
made from eight foot 
cants that represent 
the sidecut from mills 





View of Moore Cross- 
Circulation Kiln at the 
Morton mill of Mauk- 

Seattle Lumber Co. 





in the surrounding 
district making ties. 
In this way, the com- 
pany states, the best 
of the log goes into 
“Vitaminized Stud- 
ding.” 

Just what “‘Vitaminized Studding” is this 
writer does not know but we are supposed to 
have vitamins in milk and spinach and garden 
fertilizer, why not in studding? These two by 
fours are not only made from a better part of 
the log but they are seasoned in the latest de- 
sign Moore Reversible Cross-Circulation Kilns. 





Aug 
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THERE’S NEAT PROFIT FOR YOU 
IN 


Now. Dierks announces a new “Interior Trim” 
Manual that shows you the easy way to greater sales 
and profits by featuring Standardized Trimpak which 
you can sell right out of stock at competitive prices. 
Volume production of the standardized product makes 
it possible to offer Trimpak at a saving in cost—a 
feature which appeals to home-builders. 


Trimpak is favored by contractors and builders 
because of its time-and-labor-saving qualities. Actual 
tests have shown that the time required for trimming 
a window with Trimpak is 44% less than with lineal 
length. Experienced painting contractors customarily 
figure 15% less for labor when this product is used. 


_ Trimpak eliminates the necessity of carrying huge 
stocks of lineal length trim ...saves loss caused by 
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dirty, broken, unsalable stock. It is easy to fill orders 
the Trimpak way, because all of the material is in unit 
packages. Consequently, there are no overages or 
shortages on the job. 

Two popular designs of mitred Trimpak are offered 
—Colonial and Streamline. For greater volume and 
higher profit in 1940, stock DIERKS STANDARD- 
IZED TRIMPAK. 


GET THIS FREE BOOK 


Write Kay Dee, today, for your free copy of this 
mew, money-making book, DIERKS’ MANUAL OF 
STANDARDIZED INTERIOR TRIM, with its beau- 
tifully illustrated samples of TRIMPAK designs and 
complete installation suggestions. 


To KAY DEE—Dierks Lumber & Coal Co. 
Dept. AL-4, Dierks Bldg., Kansas City, Mo. 
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Viste 


WE DO NOT MAKE THE 
MOST OAK FLOORING 
BUT WE DO _ THE BEST 


CCATIFICO 


LY, 


CAREFULLY SELECTED LUMBER 
~PROPERLY KILN DRIED-- 
~-PRECISION MACHINED-- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W.R.WRAPE STAVE COMPANY 
Post Office Box 182 
L.TTLE ROCK, ARKANSAS 





HARD 


Dugmonafizice” 
F 


AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&SJIWWwELLS 


LUMBER COMPANY 








MAAN VFA TYR ERS 
MENOMINEE MICHIGAN. 


~ MAPLE FLOORING 
BROWN DIMENSION CO. 


HOTEL BENSON 


PORTLAND 
OREGON'S 


Distinctive Hotel 


Centrally lo- 
cated. Aijr condi- 
tioned dining 
rooms. Unexcelled 
cuisine. 























All rooms with 
bath. Reasonable 
rates. 


R. K. KELLER 
and W. E. BOYD, 


Managing Directors 
ROSS FINNEGAN, 


Manager 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Aug. 5.—The index of New 
England’s industrial activity has made steady 
advances in recent months and for June moved 
up nearly 4 percent to 82.6, according to statis- 
tics compiled by the First National Bank which 
looks for an even greater increase through the 
remaining months of the year. There is great 
secrecy in the placing of lumber orders by 
both Army and Navy units in New England, 
but one Navy order for 2,500,000 feet of West 
Coast fir has been placed, and bids are in for 
another equally large schedule for delivery at 
New London. Activity in the call for lumber 
for plant remodeling and extensions appears 
to run the entire length of the Connecticut 
Valley, and business is divided about equally 
between eastern spruce and western fir—with 
some pressure being applied by the Salvage 
Administration and the producers of eastern 
pine to develop an outlet for the great surplus 
of pine lumber and logs salvaged by both the 
Government and by the regular operators from 
the logs felled in the hurricane of September, 
1938. 

A conference of seventeen leaders in lumber 
production and distribution, called by Director 
J. F. Campbell, of the Salvage Administration 
was held at Salvage headquarters in Boston on 
July 17, when a committee composed of three 
producers and three wholesalers was charged 
with the problem of producing a plan for the 
marketing of this lumber that would be accept- 
able to Forest Service officials as well as to the 
Reconstruction Finance Corp. This committee 
headed by J. A. Currey, of New York, president 
National-American Wholesale Lumber Associa- 
tion, has held two meetings at Salvage headquar- 
ters in Chauncey Street—July 17 and 26—when 
each point in the plan was critically analyzed— 
before a group of Government attorneys, who 
have returned to Washington to present the com- 
plete proposals of the committee. All of the 
sawed lumber is of low grade pine, cut square 
edge, chemically treated. From now on it will 
not improve with age. The writer has talked with 
members of this committee, who are convinced 
that broader than normal outlets can be de- 
veloped. Salvage officials urge that this lumber 
be specified wherever possible when drawing 
up Government schedules in connection with the 
preparedness program. 


WEST COAST WOODS—Receipts by water 
at Boston in July of fir and hemlock dimen- 
sion and boards totaled only 1,588,789 feet. As 
there is no ship space available for loading 
earlier than late October, the yards have 
been drawing heavily from local stocks. For 
mill shipment orders of dimension fir and/or 
hemlock on dock here, the discount from 
page 18 of list 33 has stiffened again to 
$7.50@8; which means an advance in deliv- 
ered prices to the dealer of $1.50 in the past 
four to six weeks. There are offerings of 
transit lots at the $8 discount. On small lots 
of dimension, 2x3- to 6x8-inch, wholesale 
yards give a $3 discount from page 18, and, as 
stocks are light and broken, these prices are 
firmly held. For an average run of No. 2 
boards at the docks, the price is quite uni- 
formly $29, with the No. 3’s at $25.50, though 
sales have been reported at 50 cents and even 
$1 less. The tendency, however, is toward 
a very firm price position. 


EASTERN SPRUCE—Order volume from 
yards has held well below normal, but in- 
dustrial and Government schedules have 
bulked large and are increasing daily as pre- 
paredness progresses. American mills have 
held to the prices for dimension, random and 
boards previously quoted in this column, and 
there have been highly competitive sales at 
slight concessions. Most of the larger Cana- 
dian operators have, within a week, added 
$1 to all spruce items and have very little 
lumber to offer for delivery this side of the 
line. The British Control Board combines 
with the home defense program to conscript 
about all the lumber Canadian mills can pro- 


duce, and very recently the Board has added 
$2 per thousand feet to its price allowance 
for all widths of deals, from $29 to $31, while 
the price for small scantling has been moved 
up to $28.50. A few small cargoes of small 
dimension and random have been sold for 
delivery at New England ports north of the 
Vineyard at $37@38 for dimension, and an 
average of $2 less for random sizes. 


LATH AND SHINGLES — ‘Standard slab 
lath are active, with most sales of 1%-inch 
at $3.50, and the wider size at $4@4.15. East- 
ern white cedar shingles are well sold up in 
all grades below extras. For the top grade 
of extras the delivered price at Boston rate 
points is $4.25@4.30, with the clears at $3.85; 
2nd clears and clear walls at $2.90@3 and 
the lowest grade of extra No. 1 at $2.25 per 
square. There is a freer demand for the 
top grades of West Coast red cedars, and the 
mills appear to be oversold on No. 1 Per- 
fections at $4.51 delivered by rail at New 
England points, and on 16-inch 5X No. 1 at 
$4.11. Supply of the other grades is ample, 
with the No. 2 Perfections at $3.84, the No. 
2-5X at $3.46, and No. 3 at $2.82. Ship space 
on the West Coast is at a premium and none 
of it is being used for the movement of 
shingles by water. 


PINE BOXBOARDS—There have been sales 
of narrow round edge inch box as low as 
$11 f.o.b. the mill yard, and the top appears 
to be $16 for the wider stock. The box shops 
have bought freely at these figures. The 
latest move by the Salvage Administration 
calls for bids by the box makers for logs 
held in ponds, same to be sawed into round 
edge box at Government mills at cost. At 
the Boston salvage office bids will be opened 
on Wednesday, Aug. 7, while another set of 
bids will be opened at the New Hampshire 
headquarters on Aug. 14. There is pressure 
to sell square edge, and the price range be- 
tween high and low is wide. Sales of inch 
No. 4 common, 6- to 10-inch, are as high as 
$29@30, though there are pressure sales at 
$2@3 less, f.o.b. shipping point. 


EASTERN HARDWOODS — The mills are 
well booked ahead on inch birch, and inch 
and thicker maple, for the furniture fac- 
tories and woodworkers, but report a slow 
start in sales of thick maple to the heel 
shops for the new season. Inch birch or 
maple FAS is firm at $88@90, with the 5/4 
at $95. The larger mills are holding 2-inch 
maple, kiln dried, at $102@105. 


NEW YORK, N. Y. 


Transactions in lumber through July have 
been in low volume, and this is clearly ac- 
counted for by the scant offerings of spruce 
for the Northeast—particularly from Canada— 
and by the continued scarcity of intercoastal 
space. The yards are covering current needs 
by drawing heavily upon spot stocks at the 
terminals and these have melted rapidly. In 
an effort to increase available ship space the 
Maritime Commission is calling for bids for 
the chartering of six ships from its “laid-up” 
fleet to be operated exclusively in the movement 
of lumber from Pacific to Atlantic coast ports. 
Their combined lumber carrying capacity will 
be approximately 30,000,000 feet per trip. They 
cannot be made ready for service much before 
the first of the year. 

Offices here have booked very little new 
business through July, but dimension prices 
c.if. show another gain of 50 cents against 
a clear advance of $1@1.50 in f.a.s. prices 
at mills. The discount from page 18 of the 
West Coast list has moved back from 
$8.50@9 to the current level of $8@8.50 on 
docks, and there is some selling pressure to- 
ward the $7.50 discount, but no sales have 
been reported at that figure. Boards are 
scarce, active and firm at $28.50@29 for No. 2, 
and $25@25.50 for 3’s. Spot stocks are well 
sold up, and transit offerings move readily at 
these quotations. The tendency to advance 
prices on most West Coast items is based 
more upon prospective rather than the cur- 
rent demand from_ yards. Government 
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schedules for the construction of barracks 
in connection with the preparedness program 
call for in excess of 60 percent of 6- to 12-inch 
boards, both rough and worked. One sched- 
ule calls for 2,500,000 feet of dimension and 
boards for delivery at Navy base near New- 
port, R. I., while another important schedule 
is for Navy use near New London, Conn. 
Industrial plants in eastern and central Con- 
necticut, up-State New York and through New 
Jersey and Pennsylvania are beginning to 
come into the market daily with lumber 
schedules for plant remodeling and exten- 
sions. As to Government orders, there is 
great secrecy both as to the footage in each 
schedule as well as to the destination of the 
stock, but dealers here who are in close touch 
with the industrial and Government require- 
ments in connection with the preparedness 
program are convinced that for six months 
at least the call for lumber will absorb all 
available supplies. 


Local offices specializing in eastern spruce 
have booked very little new business through 
July, though they are figuring on a number 
of important industrial schedules soon to be 
placed. Production in Maine is limited, while 
on the other side of the line, in the Provinces, 
mill product is almost completely absorbed 
by the British Control Board, and what is 
left is going largely for equipping Canadian 
military barracks and air fields. Recently the 
British Control Board advanced its allow- 
ance for 7-, 8-, 9- and 11-inch deals in pile 
on the mill yard from $29 to $31, and for small 
scantling 2x3 up to 6x6-inch, from $27 to 
$28.50. These prices are in line with local 
quotations of $38@39 for small dimension 
eargoes delivered at New York by vessel 
with random lots at $36@37. Most sales of 
the smaller dimension sizes, 2x3-, 4- and 
5-inch, and 3x4- and 4x4-inch, delivered by 
rail at Harlem River rate points are at 
$36.50@37, but there have been sales by Maine 
mills at 50 cents and even $1 less. For 4x6- 
and 8-inch, 6x6-inch, and 2x8- and 9-inch, 
the range is $40@41, with the 2x10- and 
12-inch at $43.50@45. .Dry boards are scarce 
and firm at $36@36.50 for 1x4-inch, and up 
to $44@44.50 for the 10- and 12-inch. 


The local office of Intercoastal Lumber 
Distributors has been advised that its chair- 
man, H. M. Vivian, of Wilkes-Barre, Penna., 
was operated upon for appendicitis on Mon- 
day, July 29, at the General Hospital in that 
city. Later reports from the hospital were 
favorable, and indicate that complete recov- 
ery was probable. 


Baltimore, Md. 


NORTH CAROLINA PINE.—The large re- 
quirements of the Government are begin- 
ning to be felt. Most local yards are busy, 
with some rushed. House construction calls 
for quanties of North Carolina pine, with 
the box factories also having heavy require- 
ments. Prices are advancing, the mills hav- 
ing marked up roofers $2. 


LONGLEAF PINE.—The demand sstill is 
concentrated upon the large sizes, but ordi- 
nary yard items are quiet. The market gen- 
erally is characterized by firmness. 


WEST COAST WOODS.—Potential buyers, 
who, for a time, manifested indifference to 
offerings, have become solicitous about se- 
curing shipments, and not only large but 
also yard sizes are being called for, with 
prices gradually rising. Fir especially is 
Stated to be stiffening. 


HARDWOODS. — Furniture factories. in 
North Carolina and elsewhere are increasing 
their requirements, and some stocks, among 
them sap gum, are up from $2 to $5. Local 
yards state that the movement is a little 
more active than it has been. 


Buffalo, N. Y. 


The lumber trade has begun to show some 
improvement. While buyers are not order- 
ing far ahead of their needs, sellers, too, are 
following a cautious policy, feeling that the 
market is likely to advance into a stronger 
position at any time. A stiffening in the 
prices of various woods has occurred of late, 
led by southern pine roofers and dimension. 
Government orders are reported to have 
been of such unusual size as to clean up 
large stocks at the southern pine mills and 
ensure a firm market for some time. Spruce 
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also is strong, and is quoted about $1 higher 
than it was a short time ago. 


HARDWOODS—Demand is ealled fairly 
good, though some consumers are holding 
off because of the vacation season and a tem- 
porary lull in their businesses. Oak floor- 
ing is stronger, and the hardwood market 
in general is steady. 


WESTERN PINES—D selects 4/4 in Pon- 
derosa pine are getting stronger. Common 
lumber is moving out freely and stiffening 
in price. Sugar pine selects and shop items 
are moving well. Retailers are not order- 
ing in large quantity as a rule, but are sell- 
ing a larger volume and finding it necessary 
to order more frequently. 


NORTHE'RN PINE—The Canadian market 
is absorbing a large amount of northern 
pine, as well as spruce, and both these 
woods are getting short at mills. Some pine 
mills in Canada are running on American 
orders to a larger extent than usual, en- 
deavoring to convert their stock into Amer- 
ican funds. 
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Houston, Tex. 


SOUTHERN PINE—The market continues 
to show strength, with prices advancing. 
Timbers are firm. There is a big demand for 
all items, particularly 2x4- and 2x6-inch 
No. 2 dimension, and for 1x8-inch Nos. 2 and 
3 shiplap. There are very few items in sur- 
plus at mills, and many are badly oversold. 
Railroad buying continues to pick up, with 
demand for car lining big. Ship and barge 
building have increased demand for longleaf 
timbers in the interior. The export market 
eontinues very slow, with shipping space 
scarce. A few small inquiries are out for 
30 cube timbers. 


SOUTHERN HARDWOODS—A large num- 
ber of oak items are becoming scarce, and 
some are advancing. Oak flooring has moved 
up $2 to $5, with mills oversold on numerous 
items. 


SHINGLES & LATH—Shingles continue to 
show strength, with prices advancing 
slightly. Pine lath stocks are low and the 
market is strong. 























SOUTHERN PINE 


KIRBY BUILDING 








You Can't Make a Silk 
Purse froma Sows Ear 


You can not expect fine 
lumber from coarse logs. 
Put down as reason num- 
ber one for Kirby's better 
products, the fact that 
choice timber was selected 
for today’s market, back 
in those distant days when 
choice tracts were readily 
available. 


KIRBY LUMBER CORPORATION 


SOUTHERN HARDWOODS 
“A Wood for Every Purpose” 


HOUSTON, TEXAS 
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Send Your Orders to 


CRATER LAKE 


BOX G LUMBER CO. 


LAMATH 
Ponderosa my ne 


Wherever quality is appreciated this fine, 
soft-textured Klamath Pine is popular. We 
offer it in all regular lumber items. Se- 
lects and Common, S4S, Yard and Shed 
Stock, Factory Lumber. Bevel Siding. 
Knotty Pine Paneling. Dimension, Lath, 
Mouldings, Box Shook, Crating. Let us 
quote or fill an order for you. Why not 
write us today? 


Crater Lake Box & Lumber Co. 











Sprague 

River, 

Oregon 
Members of the 


Western Pine 
Association 




















THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SUGAR & WESTERN 
» PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


G i) GA R Pattern Lumber 


Selects and 


Shop 


PINE 


California Ponderosa Pine 
Mouldings and Cut Stock 


Sugar Pine Specialists for 30 Years 
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Branch Manager Celebrates 
Twenty-fifth Anniversary 
ATLANTA, GA., Aug. 5.—August 1 was a red 


letter day for C. J. Hendryx, manager of the 
Atlanta branch office and E. C. Atkins and 


Company, manufactur- 
} ers of saws and related 
equipment. On that 


day Mr. Hendryx cele- 
brated his 25th anniver- 
sary as Atkins branch 
manager. These 25 





Cc. J. HENDRYX 
Atlanta, Ga. 
Branch Manager 





years as Atlanta branch 
manager were preceded 
by 16 years of work in 
other capacities — mak- 
ing a total of 41 years 
of uninterrupted. service 
in the employ of a 
single firm. 

It was August 1, 1915, when H. C. Atkins, 
president of the firm, commissioned Mr. Hen- 
dryx to his Atlanta post with instructions to 
build up the Southern division. In looking 
back on these 25 years, he counts his great 
number of friends as his most valued possession. 
He sums it up by saying, “My business friends 
are my personal friends.” 

He has no thought of retiring, saying: “The 
prospects for enlarging and developing our busi- 
ness still further are fine. We are looking for- 
ward to the future with enthusiasm.” 





Lumber and Log Exports and 
Imports 


WasHIneTon, D. C., Aug. 5.—Total exports 
of hardwood and softwood lumber (including 
boards, planks, scantlings, flooring, sawed tim- 
ber, hewn and sawn railroad ties, box shooks) 
and logs for the first six months of 1940 (Jan. 1 
to June 30) totaled 528,868,000 board feet, as 
compared with 615,384,000 feet for the first six 
months of 1939, a loss of 14 percent, according 
to figures just released by the Forest Products 
Division of the Bureau of Foreign and Domestic 
Commerce. 

Of the total 1940 amount, sawed material (in- 
cluding sawn railroad ties and box shooks) 
accounted for 469,863,000 feet, as compared with 
533,448,000 feet, a loss of 12 percent. On the 
same basis of comparison, exports of logs and 
hewn timber (including hewn railroad ties) 
totaled 59,005,000 feet, as against 81,936,000 feet, 
a loss of 28 percent. In the following para- 
graphs, the amounts given cover the first six 
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months of 1940 and comparative 1939 figures 
are in parenthesis : 

Exports of sawn softwood (excluding rail- 
road ties and box shooks) totaled 361,829,000 
(368,672,000) feet. Sawn hardwood exports 
(including flooring, and excluding railroad 
ties and box shooks) totaled 61,082,000 (140,- 
178,000) feet. Softwood log exports totaled 
37,629,000 (58,829,000) feet. Hardwood log 
exports totaled 13,888,000 (13,670,000) feet. 
Exports of hewn railroad ties totaled 7,448,- 
000 (9,437,000) feet; sawn railroad ties, 10,- 
329,000 (13,187,000) feet; and box shooks, 36,- 
623,000 (11,411,000) feet. 


Total imports of hardwood and softwood 
logs and lumber (including cabinet woods, 
sawn railroad ties, box shooks and empty 
packing cases) totaled 415,749,000 (429,107,- 
000) feet, a loss of 3 percent. Of this amount, 
logs (hardwood and softwood) accounted for 
95,256,000 (107,267,000) feet; softwood lumber, 
271,181,000 (277,165,000) feet; hardwood lum- 
ber and sawed cabinet woods, 44,917,000 
(40,878,000) feet. 





Announce Price Reductions on 


Window Units 


Price reductions on all sizes of Narroline 
Doublehung Window Units were announced re- 
cently by the Andersen Corp. of Bayport. Minn. 
This reduction, the company states, places the 
Andersen Narroline Unit in the competitively 
priced window market. 

In announcing the price reductions, James 
Rowland, vice president in charge of Anderson 
sales, pointed out that there will be no reduc- 
tion in the quality of the Narroline Window, 
a unit already known for its precision-built, 
life-time features, 

“This price reduction,” declared Mr. Row- 
land, “is our reward to the dealers, jobbers and 
builders who have cooperated in the drive for 
increased acceptance of standard-size, preci- 
sion-built windows. The increased sales vol- 
ume brought about by this campaign, coupled 
with modern production methods, has made 
the reduction possible, even in the face of a 
rising market.” 

Preparations are already complete at the An- 
dersen plant in Bayport to handle the increased 
volume expected. 





B. C. Forms Forestry Corps 


Vancouver, B. C., Aug. 3.—British Colum- 
bia loggers swarmed into the old Hotel Van- 
couver, now a mass recruiting center at Van- 
couver, B. C., recently to join the Sixth 
Company, Canadian Foresty Corps. Maj. A. E. 
Parlow, formerly of the B. C. Government 
Forestry Service, is recruiting the new unit. 
The call is for 400 men trained as fallers, buck- 
ers, swampers, millwrights, edgermen, sawyers, 
log canters, saw filers, logging truck drivers, 
tractor operators, logging foremen, electricians, 
motor mechanics, engine artificers, carpenters, 
a plumber, shoemaker, tailor and cooks. 





Salesmen for Henry Diss- 
ton & Sons, Inc., gath- 
ered in Philadelphia re- 
cently for a sales rally 
keynoted by the com- 
pany's observance of its 
100th anniversary. Here 
is the scene at the ban- 
quet in the Merchants 
and Manufacturers Club 
when the sales force 
heard a radio recording 
of an interview between 
George E. Sokolsky, 
noted writer and lec- 
turer, and S. Horace 
Disston, president of the 
company, in which Diss- 
ton labor policies were 
discussed 
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Newsy Notes of Persons and Places 











W. R. Grier of the Grier Lumber Co., Chey- 
enne, Wyo., has been named president of the 
Cheyenne school board. 


Gaylord L. Wilcox, assistant secretary of the 
Northwestern Lumbermen’s Association, with 
offices in Minneapolis, is taking a 30 day course 
at the C.M.T.C. at Forth Leavenworth, Kan. 


Continued drought which has affected its busi- 
ness is causing the Joyce Lumber Co. at Hen- 
derson, Neb., to move its stock to Clarkson, 
Neb. 

Don Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, and Mrs. 
Montgomery are spending several weeks at 
Whitefish Lake in northern Wisconsin. 


Harold Greenawalt has accepted a position 
with W. M. Ritter Lumber Co., and expects 
to learn the wholesale lumber business at its 
Fremont. Va., branch, Mr. Greenawalt comes 
to Fremont from Alliance, Ohio. 


Carl M. Ellingson has joined the staff of 
the Reliance Lumber Co., Tacoma, Wash., re- 
tail concern, and, according to Herbert Ben- 
son, secretary of the firm, will be attached to 
the company’s sales department. 


Paul R. Hollenbeck, manager of the Tulare, 
Calif., branch of the Hayward Lumber & In- 
vestment Co., had his life to date written up 
in a recent issue of the Tulare newspaper. He 
has been with the company nine years. 


Visitors to the Buffalo lumber trade in the 
past few days included H. A. Habeck, New 
York representative of Shevlin Pine Sales Co., 
Minneapolis, and J. H. Scrack, sales manager, 
M. R. Smith Lumber & Shingle Co., Seattle, 
Wash. 

E. S Hobart of Hobart-Mathews Co., retail 
Mier By firm in Indianapolis, Ind., and his two 
sons, spent ten days fishing in central Canada, 
and have enough pictures to prove their stories 
of muskies, wall-eyed and northern pike they 
caught. 


More than 130 dealers, contractors and archi- 
tects were guests recently of the Morgan Sash 
& Door Co., Chicago, at a sales meeting in 
South Bend, Ind. William Sawler, Chicago, 
was the principal speaker, and Ross Scame- 
born, Chicago, district manager, was chairman. 


Construction has started on a one-story dis- 
play and office building for the Hanna Corp., 
retail lumber firm in Tulsa, Okla. The struc- 
ture will be of modernistic style, and the in- 
terior will be paneled with hardwood veneer. 
It is expected to be occupied early in Sep- 
tember. 


; H. A. Templeton, head of the Herbert A. 
Templeton Lumber Co., Portland, Ore., and a 
representative of the Cobb & Mitchell mill, was 
a Denver, Colo., visitor recently. He conferred 
with Clyde M. Rogers, Denver representative 
of his company. He was en route home from 
the East. 


The lumber manufacturing firm of McCracken 
& McCall, Inc., near Flat Lick, Ky., was the 
scene July 21 of a radio broadcast which was 
part of the “Visiting Kentucky Industries” 
series. The stery of lumber from the time the 
tree is cut to the moment it goes into a new 
house was detailed. 


Stanley M. Cox. a co-founder with the late 
Herbert H. Tinkham of the Nassau Soffolk 
Lumber & Supply Corp., Inc., Amityville, 
N. Y., succeeded him as ‘president of the firm 
following an election by the directors, it was 
announced recently. Mr. Tinkham was killed 
in an automobile accident July 20. 


E. J. Doty has been placed in charge of the 
new Ponderosa and sugar pine department of 
Atkinson-Stutz Company, San Francisco, Calif., 
wholesale dealers in fir lumber... Mr. Doty has 
been connected with a large wholesale firm in 
Ohio and prior to that was with the Tarter. 
Webster & Johnson, Inc., in San Francisco. 


The 25th anniversary of the Johnson Lumber 
Co., Nehama, Neb., was celebrated July 29 with 
the entire community participating. Charles W. 
and John O. Johnson bought the yard July 29, 
1915 from the Edwards & Bradford Lumber Co. 
A complete line of quality merchandise is han- 
dled iff addition to a large stock of hardware. 


Recent visitors to California included: 
Charles Williams, of Jacksonville, Fla., presi- 
dent of the Moore Dry Kiln Company; Jake 
Richenstein, president of Cowser & Company, 
Inc., Dallas, Tex.; L. J. Wentworth, manager, 
Douglas Fir Export Co.. Portland, Ore., and 
Pete Cowbrough, sales manager, Crater Lake 
Box & Lumber Co., Sprague River, Ore. 


O. K. Palmer, who operates the Palmer 
Lumber & Manufacturing Co. in Chehalis, 
Wash., has returned to his home in that city 
following a two months’ eastern business and 
pleasure trip. He was accompanied by Mrs. 
Palmer and by their daughter, Mrs. Berkeley 
Gaynor of Old Greenwich, Conn., who will 
visit them for a while before returning East. 


R. Douglas Roe, for six years British Co- 
lumbia timber commissioner in Great Britain, 
and who since the outbreak of war has been 
special adviser to the British Timber Control, 
has returned to Vancouver and early in August 
will go to Ottawa in connection with the Cana- 
dian Forestry Corps, which is shortly to go to 
England to take a major part in forestry pro- 
duction there. 


Col. Nelson Spencer, prominent British Co- 
lumbia lumberman, returned recently from a 
three-weeks visit to cities in eastern Canada 
and the United States. He found business 
healthy throughout Canada and prospects that it 
will remain so. Col. Spencer is satisfied that as 
much lumber will be shipped to Great Britain 
and other Empire countries as ever before and 
perhaps more. 


The following announcement has been re- 
ceived from Philadelphia, Pa.: “We beg to 
announce that on August 1, 1940, the E. F. 
Magee Lumber Company will be succeeded by 
the Magee-Fine Lumber Company. There will 
be no change in the personnel of the com- 
pany and offices will be as heretofore in the 
Jefferson Building, 1015 Chestnut Street, Phila- 
delphia, Pa., and in the Fatzler Building, 9 Hill 
Street, Newark. N. J.” 


The Farmville-Woodward Lumber Co. at 
Hobgood, N. C., was completely destroyed by 
fire the night of July 12. Included in the 
loss was finished lumber stock of 1,500,000 feet 
awaiting shipment to the plant’s customers. 
The company started at Hobgood in 1931 un- 
der the supervision of G. C. Fanney, and had 
grown until the plant employed 150 men in 
addition to many in the camps. Executive of- 
fices of the firm are in Suffolk, Va. 


The Walter A. Woodward Lumber Co. of 
Grafton, W. Va., celebrated the reopening of 
its lumber yard July 20. The company’s first 
plant was burned several months ago and the 
new one is to replace it. On hand to receive 
guests were all but one member of the family. 
Collectively, they represented a total of 116 
years of service. During the afternoon, a 
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These are the kind of logs thai 
make Algoma Lumber. 


THEY ORDER 
ALGOMA 


AGAIN nu AGAIN 


Lumber buyers are constantly re- 
peating their orders for Algoma 
Pine. That's the finest kind of qual- 
ity endorsement ANY lumber could 
have. This superior stock is cut 
from choice Ponderosa Pine timber 
that grows at its best in the famous 
Klamath Basin. Fine, soft-textured, 
straight-grained, it’s easily workable 
and mills to a satiny smoothness. 
Yet it is strong, firm lumber that 
wears well and gives enduring 
service. 


Modern Kiln- Drying Facilities 
Advanced Manufacturing Methods 


Shop Lumber (carefully kiln-dried), 
Common and Selects, General Build- 
ing Lumber, Pattern Lumber, Yard 
and Shed Stocks, Ponderosa Pine 
Dimension, Bevel Siding, Knotty Pine 
Paneling, Mouldings, Sash and 
Door Cut Stock, Industrial Cut Stock, 
Lath, Pickets, Box Shook and Crat- 
ing. 


Straight and Mixed Cars. Your in- 
quiries will have prompt attention. 


Member of the Western Pine Ass'n. 


ALGOMA LUMBER CO. 


ALGOMA, OREGON 
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roller skating party was held for the children, 
and during the evening a dance was held for 
the adults, 


Paul Johns, president of the City Lumber 
Company, Inc., Tacoma, Wash., attended a re- 
cent meeting of the Washington State Repub- 
lican finance committee in Seattle. Mr. Johns, 
who is Republican chairman for Pierce county. 
represented Corydon Wagner, vice president 
and treasurer of the St. Paul & Tacoma Lum- 
ber Co., who is Pierce county finance chair- 
man for the Republican party but who was un- 
able to attend the session. 


Reorganization of the Thurston County 
Lumber Company of Olympia, Wash., and the 
addition of Ben Burroughs as a partner in the 
concern, has been announced by Marion Mil- 
holland and T. J. Fitzpatrick. The company 
henceforth will be known as the Thurston Lum- 
. ber Company. Mr. Milholland is president of 
the new corporation, Mr. Fitzpatrick is secre- 
tary-treasurer and Mr. Burroughs is manager. 
Milholland and Burroughs are in active charge 
of the concern. 


R. B. Cherry, of the Sterling Lumber Co., 
Vancouver, B. C., has consented to tackle the 
job of speeding up production of box shooks 
throughout British Columbia, in co-operation 
with H. R. MacMillan, timber controller. The 
shooks are in heavy demand now in the United 
Kingdom. Under the box section of the Cana- 
dian Manufacturers’ Association, an aggressive 
committee has been working in co-operation 
with A. Peto Bennett and A. L. Sleep, directors 
of the British Boxmakers Agency, who are now 
in Vancouver. 


H. Morton Jones, president, R. T. Jones 
Lumber Co., Inc., North Tonawanda, N. Y., 
has an illustrated article in the magazine 
“Yachting” for August, in which he relates ex- 
periences on his sixty-seven foot auxiliary 
schooner in the summer of 1937. With his 
son, Douglas B. Jones, and two other men he 
made a trip from Youngstown, N. Y.. on the 
Niagara River, through Lake Ontario and down 
the St. Lawrence, visiting Quebec and the 
Gaspe Peninsula, and cruising the Atlantic as 
far as Boston. 


Recent roving Californians, vacation and/or 
business, included: Larue Woodson, Wheeler 
Osgood Sales Corp., San Francisco, to Los 
Angeles; Henry M. Hink, vice president, Dol- 
beer & Carson Lumber Co., San Francisco, to 
Hawaii. with Mrs. Hink and daughter, Bernice; 
George W. Gorman, Gorman Lumber Co., Oak- 
land, to Pacific Northwest; H. G. Larrick, 
Barr Lumber Company, Solans Beach, and 
Fred Holmes, Holmes-Eureka Lumber Co., 
San Francisco, fishing off the Coronado Is- 
lands; J. E. Atkinson and George Hawley, At- 
Kinson-Stutz Co., San Francisco. at Salinas 
Rodeo; Al Nolan, western sales manager, the 
Pacific Lumber Company, San Francisco, to 
Portland and Seattle; Max E. Cook, director 
of sales promotion, the Pacific Lumber Co., 
San Francisco, to Feather River Park with 
wife and son. 


Brigadier J. B. White, D.S.O., E.D., out- 
standing lumberman and former president of 
the Canadian Lumbermen’s Association, who 
has been appointed to command the Canadian 
Forestry Corps for service overseas, at 22 en- 
tered the service of the Hull Lumber Co. as 
a clerk in the lumber camps, and was suc- 
cessively log scaler, bookkeeper and manager. 
In 1904 he became woods manager of G. H. 
Perley & Co., and five years later joined the 
Riordon Pulp & Paper Co. (Ltd.). On acqui- 
sition of the Riordon properties by Canadian 
International Paper Co. he became vice presi- 
dent. Mr. White also holds executive posi- 
tions in other leading paper and power com- 
panies. He is president of the Quebec Forest 
Industries Association. In 1917 he was colonel 
in command of the Canadian Forestry Corps in 
France, and deputy director of forestry with 
the Imperial Armies. 


American fiumberman 
RETAIL YARD CHANGES 


Detut1, Iowa—Tom Whitney left Yorktown 
July 25 to come here and manage the Green 
Bay Lumber Co. 

KINGFISHER, OxkLA.—Dick Creek, formerly 
of the Long-Bell Lumber Co. here, has been 
transferred to the Long-Bell yard at Haskell, 
Okla., where he will assume the position of 
manager. Mr. Creek’s place will be taken by 
Bud Everitt, who comes to Kingfisher from 
Enid, Okla. 


Roscor, TeEx.—Hugh Vaughn has been ap- 
pointed manager of the Higginbotham-Bartlett 
Co. yard here. His wife and three children 
have moved to Roscoe. Roy Pearce, whom Mr. 
Vaughn replaces, has been transferred by Hig- 
ginbotham-Bartlett Co. to Paducah, Tex. 


SPRINGFIELD, Ou1o—Earl Archer has been 
appointed manager of the Springfield Builders 
Supply and Lumber Co. For a number of 
years Mr. Archer has been identified with the 
building industry in this city. 


rm 
CHRISTOVAL, TEX.—Carl Purcell is te become 
manager of the South Texas Lumber Co. here, 
succeeding A. W. McKinney, Jr., who has been 
transferred to the yard at Coleman, Tex. 


Hutt. Tex.—Arch Wallace has been made 
manager of the Doucette Lumber Co. here to 
replace Oscar Cruse, who died recently. 


DunbEE, Micu.—Kenneth E. McCord is the 
new manager of the Hixon-Peterson Lumber 
Co. at Dundee. Before coming here, Mr. Mc- 
Cord was manager of the Gordon Lumber Co., 
at Bellevue, Ohio. 





Lumber Company Offers Hundred 
Percent Co-operation 


Tacoma, WaAsH.. Aug. 3—The John Dower 
Lumber Company, which operates retail lum- 
ber yards in this State, is one of several Wash- 
ington concerns that are cooperating one hun- 
dred percent in permitting national guard em- 
ployees in their organization to attend the an- 
nual field training encampment which opens to- 
morrow at Camp Murray, near here, and will 
continue through August 24. it was announced 
this week by Brig Gen. Maurice Thompson, 





Fire-Fighting Trucks Bought 


Davis, Cair., Aug. 3.—Twenty-five specially 
built 1%-ton trucks have been received at the 
forestry supply depot near here for fire con- 
trol work of the State Division of Forestry. 
Thirteen more trucks are to be delivered. The 
trucks are to be equipped with 155-gallon wa- 
ter tanks, 1,000 feet of hose, and pressure pumps. 
Each truck also will carry a squad of men, 
making it possible for forestry employees to 
get quickly to scenes of fires. When fully 
equipped, each truck will have cost $2,000. 





Centennial of Lumbering Being 
Observed in Idaho 


Botse, Ipa., Aug. 5.—Idaho is this year ob- 
serving its hundredth anniversary in the lum- 
bering industry. Lumberjacks had been cutting 
big “sticks” and river “pigs” had been driving 
them to mills for half a century before the State 
attained her majority in 1890. ; 

Records show that Rev. H. H. Spalding, mis- 
sionary to Nez Perce Indians, built the rude 
mill which cut the first boards April 1, 1840. 
It was raw, rough lumber and work progressed 
slowly. Timber cutting did not come into its 
own until gold was discovered at Pierce. When 
miners stampeded to northern Idaho, lumber 
was needed for cabins, stores, and Columbia 
river boats. Lewiston became the center, and 
has retained the position. Discovery of new 
mines in southern Idaho was followed by con- 
struction of mills at Boise City and in Boise 
Basin. Lumber has outgrown its infancy, and 
for over 50 years has been a major industry. 
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Fir Log Export Prohibited by 
British Columbia 


Vancouver, B. C., Aug. 3.—Export of all fir 
saw logs from British Columbia to non-British 
Empire destinations is prohibited until Oct. 10, 
this being made necessary by the “shortage of 
fir needed by British Columbia mills for essen- 
tial war orders. Japan has been the principal 
foreign buyer. The United States will be un- 
able to buy fir logs in British Columbia, but 
cedar, spruce, hemlock and other varieties will 
move as previously. 


Strikes Settled in Northwest 
and South 


Tacoma, Wasu., Aug. 3.—Approximately 
3,200 workers in eight Pacific Northwest ply- 
wood and door mills returned to work Aug. 1 as 
employers, and officials of the Lumber & Saw- 
mill Workers’ Union, an American Federation 
of Labor group, reached an agreement affecting 
the fourteen plants the union represents in 
Washington and Oregon. The eight plants 
closed by the strike had been down for periods 
varying from a week to three days. The new 
agreement also applies to six plants which 
remained open because of contract clauses call- 
for 30-day negotiation periods prior to walk- 
outs; these plants are in Tacoma, Everett, Long- 
view, Wash., and Portland and Coquille, Ore. 








Et Paso, Tex., Aug. 5.—Strike of mill em- 
ployees of the Southwestern Lumber Co. 
Alamogordo, N. M., has been settled after a 
duration of five weeks. The 350 men employed 
in the company’s logging camps, who were also 
involved in the strike, are expected to sign the 
agreement and return to work soon, it was 
stated. The settlement it was said, provides 
for minimum wages of 33 to 36 cents an hour. 
Employees will work 60 hours a week with 
time and a half paid for overtimes in excess 
of 42 hours. 


Tows 5.2 Million Foot "Cigar" 


LoncviEw, WasH., Aug. 3.—The first of three 
huge cigar shaped log rafts scheduled for ship- 
ment from the Columbia river to California this 
summer left Cathlamet, Wash., near here, last 
week for San Diego. The rafts are being built 
at a cradle near Cathlamet. Four river boats 
take the rafts to Astoria, Ore. A stern wheeler 
takes them across the Columbia River bar, 
where a seagoing tug takes them in tow for 
the trip to San Diego. The rafts are approxi- 
mately 1,000 feet long and contain about 5,- 
200,000 feet of timber each. The logs are 
being sent to the Benson Timber Co. mill at 
San Diego. 








Canada's June Exports 


MontTreEaL, Que., Aug. 5.—Canada’s June ex- 
ports of planks and boards were valued at 
$6,640,000, in comparison with $4,741,000 in 
June, 1939, according to the Dominion Bureau 
of Statistics. Purchases by the United King- 
dom amounted to $4,374,000, and those by the 
United States to $1,688,000. Exports of spruce 
were valued at $2,959,211; Douglas fir, $2,216,- 
997; birch, $286,400; cedar, $479,889; hem- 
lock, $221,927; pine, $409,549. 





Completing Forestry Room 


Mitwavukeg, Wis., Aug. 5.—A new “fores- 
try room” is being completed by the Milwaukee 
Public Museum for exhibits of wood spect 
mens and replicas of flowering plants. When 
completed, the room will house exhibits show- 
ing the relationship of plants and animals to 
their environment. Forestry room cases have 
been constructed in varying sizes and depths 
and face in different directions, in an effort to 
avoid monotony. Among the permanent ex- 
hibits will be a timberline group, indicating 
the effect of altitude on trees, and a cypress 
swamp. 
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adjutant general of the Washington National 
Guard. 

“Though the State military department has 
always received full cooperation in the past and 
had no reason to predict any difficulty this 
year, I am highly gratified by the response in 
view of the fact that the encampment period 
this year is for three weeks instead of the usual 
two,” Gen. Thompson said. 





Railroader Collects 1,500 Specimens 


EscANABA, Micu., Aug. 5.—The quest for 
specimens of wood begun by Walter Field, 
Escanaba railroad man, thirty years ago has 
led him to contacts in 26 different countries 
of the world and a collection of more than 
1,500 species. 





Pine on Ex-President's Lawn 
Split by Lightning 


RicHMOND, Va., Aug. 5.—The famed Nor- 
way pine which stood at the entrance to the 
boxwood garden at Ashlawn, for 26 years the 
home of President James Monroe, near Char- 
lottesville, was shattered recently by a bolt of 
lightning. The bolt split the giant tree from 
top to bottom and caused smoke to rise from 
its base. 

The pine, listed in the hall of fame of his- 
toric trees, was brought to this country over 
130 years ago by President Monroe. It was 
over 100 feet high, facing the lawn, on which 
is Picirilli’s marble statue of Monroe. 





Firms Merge to Do Business 


SACRAMENTO, CALIF., Aug. 3.—Papers were 
filed here recently for merger of Puget Mill 
Co. and the Rainier Investment Co. to do busi- 
ness as Pope and Talbot, Inc., with a capitaliza- 
tion of $8,000,000. 

The firm has corporate powers to carry on 
lumbering, realty, merchandising, oil drilling 
and distribution, general shipping and other 
business activities. 

Directors of the new company are: G. A. 
Pope, George A. Pope, Jr., and W. K. Pope, all 
of Hillsborough; F. C. Talbot, of San Fran- 
cisco, Alexander B. Baldwin of Redwood City, 
G. E. Jennings of Atherton and T. C. Walker 
of Santa Barbara. 





Hymeneal 


BLAZER-RETHERFORD—Miss Lois Reth- 
erford and Russell Blazer, manager of the 
Terry Lumber Yard, Swan Creek, Ill., were 
married at the home of the bride’s parents, 
Mr. and Mrs. T. W. Noble, Santa Barbara, 
California, July 21. 


HENDERLONG-ARMSTRONG—Miss Kath- 
erine Peggy Armstrong, daughter of Mr. and 
Mrs. Ernest Armstrong, Cedar Lake, was 
married to Arnold Newkirk Henderlong, son 
of Mr. and Mrs. Arthur Henderlong of Crown 
Point, on July 20. Mr. Henderlong is asso- 
ciated with his father and other family 
members in the Henderlong Lumber Co., 
Crown Point, Ind. 


EDMISTON-HENESON—Miss Janice Mae 
Heneson, daughter of Mr. and Mrs. John D. 
Heneson of Artemus, Ky., was married in 
Pineville, Ky., to Leonard Edmiston of 
Seattle, Wash., on June 26. The couple will 
make their home in Daisy, Ky., where Mr. 
Edmiston is connected with the Wm. Ritter 
Lumber Co. 


WOODWARD-PREWITT—Miss Roe Beth 
Prewitt, daughter of Mr. and Mrs. W. A. 
Prewitt, Gatesville, Texas, was married in 
Big Spring to Mark O. Woodward of Hous- 
ton, Texas, July 23. The couple will make 
their home in Houston where Mr. Woodward 
is employed by the Parker Lumber Co. 





Amenmecan fiunherman 


Golden Wedding Announce- 
ment Renews An Old Friendship 


On July 2, Charles L. Barnett and Mrs. 
Barnett, nee Carolyn May Wilbur, celebrated 
their Golden Wedding Anniversary (1890-1940) 
at their home in Toledo, Ohio. Of the occa- 
sion, Mr. Barnett writes: 

“The truth of the matter is that while we in- 
vited our friends in for a reception they must 
have misunderstood the meaning as they came 
in flocks and droves and stayed until the house 
was full and running over. We had a most 
enjoyable evening—many presents were brought 
and stacks of congratulatory letters and tele- 
grams from all corners of the United States.” 

It is apparent that Mr. Barnett has lost none 
of the good humor and fellowship which an 
editor of the AMERICAN LUMBERMAN discov- 
ered in him nearly fifty years ago. For in the 
March 4 issue in 1893 was written: 

“Mr. Barnett is the possessor of wonderful 
physical powers and his mirth bubbles up out of 
him like water out of a mountain spring. He 
is always happy and he doesn’t care who knows 
it; consequently many others imbibe his good 
nature and enjoy his fellowship.” 

A short sketch of his activities published on 
April 12, 1913 follows: 

“C. L. Barnett, of Toledo, Ohio, was born 
in Waterford, Pa., January 24, 1867. At the 





age of 17 he left his Pennsylvania home and 
located in Kansas, and after a short stay at 
Wichita, he. taught a country school for one 
winter, then journeyed to southwestern Kansas 
where he spent about a year on the plains, and 
from there went to Cimarron, Kan., where he 
secured employment in a lumber yard, working 
from 4 o’clock in the morning until after dark 
at night, for the munificient sum of $30 a 
month. He was soon promoted, however, to the 
position of bookkeeper and by the end of the 
first year was manager of the business. In 
1888, the Kansas boom having collapsed, he 
went to Wisconsin for a visit and started travel- 
ing Wisconsin for Radford Bros. & Co. at Osh- 
kosh. After 18 years of travel and business; he 
made a connection with Carr, Ryder & Adams 
Co., Dubuque, Iowa, starting a branch jobbing 
house at Toledo, Ohio, under the name of the 
Collier-Barnett Co. He has been secretary and 
manager of this company for the last seven 
years and is still located there. Mr. Barnett 
married a Pennsylvania girl 23 years ago and 
is the father of two children, David A., now 
20 years old, and John W., 10 years of age.” 

But of the “Pennsylvania Girl,” so cursorily 
mentioned in the 1913 sketch, Mr. Barnett 
states today: 

“In writing up this little affair, I just want 
to say this, that to my mind any woman that 
can live with any man for fifty years deserves 
all the praise that can be heaped upon her and 
this is especially true of this little wife of mine.” 

A toast to a long and useful life and to the 
woman who made it possible. 
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MAKE MONEY RENTING OUT 


SKILSAW “Rotoglide’’- 


FLOOR SANDER 


..the perfect rental machine! 


Pays for itself quickly, brings 
steady profits ... increases 
sales of flooring, varnish, 
paint, sandpaper . . 
Preferred because 

it works better and 

easier! 





Here’s a new sander your customers will be glad 
to rent—it has the proper weight and balance for 
easy operation; produces a perfectly smooth, rip- 
ple-free surface faster and at lower cost; offers 
professional capacity for any kind of job. De- 
signed by a group of practical contractors, built 
by Skilsaw engineers. No other floor sander has 
the patented ‘ROTOGLIDE’ Drum that does away 
with the usual slot across the entire drum surface. 
Only 45 seconds to change paper. 8-in. drum. One- 
piece heavy-steel frame. Attractively priced. 


SKILSAW, INC. 5037A Elston Ave., Chicago 


36 East 22nd St., New York @ 182 Main St., Buffalo @ 
52 Brookline Ave., Boston @ 15 8. 21st St., Philadelphia 
@ 2124 Main St., Dallas @ 918 Union Street, New Orleans @ 
29 North Ave., N. W., Atlanta @ 1253 South Flower Street, 
Los Angeles @ 2065 Webster Street, Oakland @ Canadian 
Branch: 85 Deloraine Ave.. Toronto. 





Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 


Samples and Catalog 
on Request 
Tally Cards Rules 
Crayon Gauges 
Rule Cases Hammer Stamps 
Pickaroons Marking Sticks 
Car Movers Leather Aprons 
Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 














GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN .UMBERMAN, 431 So. Dearbors St., CHICAGO 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. 
Exchange, 


southern pine to the Southern Pine Lumber 


\ mill sales prices on 
New Orleans, La., for sales made 


in the period of July 26-31, but where prices for this period were not available, prices for 
the month to date have been inserted and starred (*): 














West East West East 
Side Side Side Side 
Flooring Standard Ceiling Standard 
Lengths " Lengths 
1x3 rift 56 x4— 
Bé&better.. 56.78 *59.90|B&better.. 36.15 35.50 
_ ee BETO BEGGRO 6ccesecs 31.67 32.2 
Sere $4.50 *40.00]D ........ 22.40 22 
1x3 flat 
srain— -_ Surfaced Finish 
B&better.. 41.76 42.30 Standard Lengths 
GF a eaeew ee 35.3 38.93 
 Sanewege 29.23 30.42] B&better 
1x4 rift— Inch thick— 
B&better.. 55.60 65.00 Eoiveeeevees 52.40 50.00 
cS <neteens 47.06 *4S.B559 co cccccce 53.08 57.00 
Jaen nenes 33.09 *BB.GOE 2c cvcess 53.93 53.00 
1x4 flat aha aren a det 54.76 50.00 
grain— BESO 4ewves 58.10 58.00 
B&better.. 40.80 42.23}12 %..... 2+ 07.78 *72.57 
te ae 37.90 37.47)9x6/4 thick— 
 v80n wees 29.40 29.30]4, 6, 8.... 62.25 *63.59 
ae 73.89 79.00 
tnd Matched iS sweore Get Saee 
Flooring, 2 to S-foot | q__ 
1x3 rift— _,_}ineh thick— 
B&better.. 49.28 46.2514 ......... 41.01 41.62 
oS whteene a 41.00 OP rig eine oa 41.46 41.25 
oe *28.00 © cee vetoed 40.86 41.33 
1x3 flat 1x5&10 46.38 48.16 
grain— BE wairtieds 57.56 63.00 
B&better.. 34.58 33.95 — 
| ee 30.56 29.1$ 
BR ee has ad +4 13 4 00 Rough Finish, 
ix4 rift— . ee Standard Lengths 
B&better.. 49.00 -+--| B&better— 
Re sFviaeodss 37.51 oe+et1x4/8 --- *51.58 *50.02 
x4 flat 1x5&10 ...*52.50 *54.43 
grain— i) See *71.67 *70.87 
B&better.. 29.22 28.99]5&8/4 ee en 
See Seb eee 26.86 27.00 thick— 
view wece<s 20.83 *23.58 Oe aloaee 60.70 *60.23 
5 ‘S 27 £ 7 
Drop Siding, Stand- ed idan sane ES + 
ard Lengths, 1x6” FOE VE eS poe aaa 
No. 117— Casing and Base 
B&better.. 34.05 .... Standard Lengths 
Be see pres ee etal 36.50 37.75 ’ 
oP Sgeuwuks 29.86 35.00] B&better— 
No. 116— ee 62.63 56.22 
B&better..*39.96 *48.00 1x6&8 ---¢ 60.34 56.71 
eae 41.25 39.94)1xX5&10 62.56 56.50 
Se Sue ees 29.30 29.25 
No. 2 23.69 23.63 No. 1 Fencing & 
No. 3 e 19.04 19.59 Boards s 
rns ae a : Standard Lengths 
s&better.. 3.80 42.00 
pee 6 Hoo ae 34.01 *31.97 
Bs bene Std 30.26 29.32|1x6 ...... 32.46 29.43 
No. 1 33.95 *32.50|1x8 ...... 34.59 *29.87 
No. 2 . 24.02 23.30)1x5&10 36.95 .... 
No. 3 -*17.50 16.00j1x12 ..... 41.43 








} Aly oot West East 
ide Side Side Side 
No. 2 Shiplap and No. 2 Dimension 

Boards, Std. Leth. 2x4 
1x4 ...... 18.18 18.91lio @ 14... 22.19 21.91 
. , nee 23.31 23.18 
: 18 & 20... 24.24 25.10 
22 & 24... 30.00 Pe Ae 
2x6 
F 12 20.58 
No. 3 Shiplap and 16 22.49 
Boards, Standard 18 23.65 
Lengths 20 24.04 
99 
i) Pree 14.15 14.24]2x8 
$1S/S4S. 18.19 19.01 
1x6 CM... 17.89 17.99]12 & 14. 21.21 21.24 
Sy oem 19.55 19.26]16 ........ 21.86 21.72 
BE20 22.3%. 19.31 17.26]18 & 20... 23.86 24.33 
> ae 18.83 18.92]22 & 24 25.40... 
2x10 
; 12 & 14 24.91 23.04 
No. 1 Dimension | are 23.99 23.37 
18 & 20 25.06 24.06 
2x4 22 & 2 27.50 25.00 
12 & 14 24.72 24.63)9x12 
OD. scene ne 26.27 25.23 
18 & 20 27.10 29.48112 & 14... 25.43 23.11 
22 & 2 34.00 oh z. aacte en alate ag ty ape 
2x6 20.11.1212 31.06 28:56 
12 & 14 22.89 22.50}22 & 24 35.00 *33.00 
a; nove 23.46 23.54 
uke ae e0lae 25.63 26.72 
| paeegere 26.11 26.33 Ne. 3 Dimension. 
22 & 24 32.62 34.00 Randems Lengths 
2x8 
BES sow eas 18.24 16.75 
12 & 14... 24.10 23.64)9x6 22227: 15.53 17.20 
Oe cas eases 25.13 24.87}9x8 ...... 15.25 17.00 
Oe cee eaewn 25.71 27.3512x10 ..... 17.20 16.00 
ee 26.45 27.43]9x12 ..... 20.46 15.73 
22 & 24 31.50 *32.03 ; . 
2x10 
Plaster Lath 
ae 33.14 32.33 c 
 Bepeeeae: 32.11 31.69 — aa 
ict thine sen Ones S1ATh a oe ac 0 
18 & 20.) 33/54 34.18; %*x1%", 4 ; 
92 & 2 44.25 43.00 me. 2 scce GSO 4.82 
ud mi ‘ite IO. 2 .vce Bae 73.54 
2x12 
12 & 14 35.51 34.13 * > ” 
16 wees 36.61 34.26) “OF =tntna, 19/10 
iD, aatheatmrent 34.56 37.12Zle = 
Peete ane ae 
22 & 24 46.50 *43.0011x6, 18.... 32.00 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 

1#x2Yy” {ex1lh” 3x2” %x1%e” 


Cir. qtd. wht....$82.00 $70.00 $65.00 $62.00 
Cir. atd. red.... 72.80 61.00 60.00 60.00 
Sel. qtd. wht.... 62.00 52.00 52.00 46.00 
Sel. qtd. red.... 64.00 52.00 53.00 50.00 
Clr. pin. wht.... 65.00 53.00 53.00 47.00 
Clr. pin. red.... 66.00 55.00 50.00 48.00 
Sel. pln. wht.... 60.00 50.00 45.00 41.00 
Sel. pin. red.... 61.00 51.00 45.00 42.00 
No. 1 com. wht. 56.00 46.00 38.00 36.00 
No. 1 com, red’... 56.00 47.00 38.00 36.00 
No. 2 com....... 38.00 32.00 34.00 28.00 
%x2” %x1%” §;x2” 
ae | $75.00 $73.00 
A eee ee 72.00 70.00 
eee 60.00 58.00 
| LEME EEE ECE 60.00 58.00 costae 
ey EE. SPERadidne view asians 61.00 59.00 $60.00 
eee 61.00 59.00 56.00 
ee S|. pee eee 56.00 54.00 55.00 
ee ee 57.00 55.00 55.00 
mee, 2 GOO. WR. ccc ieves 53.00 51.00 42.00 
= fe” ree 52.00 50.00 42.00 
a ee 35.00 33.00 : 


New York delivered prices may be obtained 
by adding to the following differentials fig- 
ured on Johnson City origin: For j}-inch 
stock, $8; for %-inch, $4; for %- and },- 
inch, $4.50. 


Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on 
inch stock, $6; for 
fs-inch, 


Memphis origin: For }}- 
%-inch, $3; for %- and 
$3.50, 





WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 


July 22 to 27, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
Setects, S2 or 4S— 1x8 5/4RW 6/4RW 
Ot PRR. $54.54 $59.03 $57.78 
ae "eee 36.61 40.25 39.11 
SHop, S2S— No. No. 2 
er ee ae ee $31.38 $23.71 
a ee eee 31.69 23.06 
Commons, S2 or 4S— No. 2 No 3 
BS eee ere $28.35 $20.22 
Se ee eee ss 29.33 19.43 
BOO Gy BPW FO ion adincidiciecisccecwo same $15.98 
Idaho White Pine 
SELEcTs, S2 or 4S— 1x8 5-6 4RW 
Choice ot Oe $62.51 $73.77 
CMM y CE) Tbk cceccc civic 41.75 60.36 


Commons, S2 or 4S— 
Colonial Sterling Standard 
No. 1 No. 2 No. 3 
Paweewecaietalle $39.26 $35.15 $26.96 
eae 71.22 41.60 29.21 
Utility (No. 4) 4/4 S2 or 4S RWRL....$18.97 
Sugar Pine 


Srrrers, S2 or 4S— 4/4RW 5/4RW 6/4RW 
As ee $70.49 $69.94 $70.85 
a a es 63.36 65.71 63.77 
et Sree « 46.31 48.87 47.00 

SHop, S2S— No. No. 2 No. 3 
SS eae aera $37.99 $29.62 $23.00 
ee ere a 36.94 27.48 20.47 
ig, ee Perea 47.98 33.37 are 

Larch-Douglas Fir 

2 Te a ae 7 ere $22.87 

Permeation, T1G. 1, BROS dices vecnesios 22.14 

Flooring vert. gr. C&Btr., 4 Rl........ 30.3% 

moaeds, Ne. 5, Bae OF 4B BEG ..c ve ccccccsce 19.71 





NORTHERN HARDWOOD 


Following are prevailing quotations f.o0b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FA Sel. Com. Com. Com. 
‘; Sept $65.00 $55.00 $40.00 $28.00 $19.00 
PD. sev omeer 70.00 60.00 42.00 30.00 20.00 
eee 75.00 65.00 50.00 32.00 20.00 
BES. wivanedel 80.00 70.00 53.00 34.00 21.00 
No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 
Me av cusees $78.00 $68.00 $46.00 $27.00 $20.00 
ae Se is: 83.00 73.00 51.00 31.00 21.00 
Oe 86.00 76.00 54.00 33.00 23.00 
8/4 ........ 93.00 83.00 64.00 34.00 23.00 
10/4 ........ 98.00 88.00 71.00 5.00 . 
12/4 ~ee--103.00 93.00 76.00 50.00 ee 
iL Nearer 0.00 60.00 39.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 
eer $75.00 $60.00 $47.00 $30.00 $16.00 
re  sasaeasi 78.00 63.00 52.00 34.00 18.00 
Bie waseneies 81.00 66.00 55.00 36.00 18.00 
eee = 86.00 71.00 60.00 36.00 19.00 
7 ee 86.00 71.00 60.00 37.00 19.00 
9/4 ........101.00 86.00 68.00 42.00 on 

a eee .00 6.00 71.00 42.00 .... 

11/4 ........121.00 106.00 83.00 45.00 : 

12/4 ....++--121.00 106.0 83.00 45.00 ee: 

TOSS cccccccc React Tame THEO cscs) ce 

No. 1 No. 2 No. 3 

Soft Elm— FAS Com. & Sel. Com. Com. 
J eee $50.00 $40.00 $28.00 $20.00 
lo, ORT ee 53.00 43.00 29.00 21.00 
_y eee 53.00 43.00 29.00 22.00 
ees 56.00 46.00 32.00 22.00 

BOG sccaveces Be 49.00 34.00 woul 


13/4 ..cccccee 64.00 54.00 39.00 


No. 1 No. 2 No. 3 
Rock Elm— FAS Com Com Com 
SFE ccccscvcceee $30.00 $19.00 $16.00 
_* eee ee 55.00 37.00 21.00 18.00 
eee ..+- 65.00 45.00 23.00 18.00 
BFS cvossesess Se 53.00 28.00 21.00 
WOE vcsccccce Be 63.00 40.00 ota 
SAPS ceceecscs OO 73.00 45.00 26.00 
No.1 No.2 No.3 
Birch — FAS Sel. Com. Com. Com. 
$89.00 $69.00 $48.00 $29.00 $18.00 
SS ee 94.00 74.00 55.00 35.00 19.00 
5 See 91.00 75.00 60.00 40.00 19.00 
i Dcwdlenes 94.00 82.00 70.00 46.00 20.00 
10/4 ......-- 96.00 86.00 73.00 47.00. .... 
BS/4 ..cccccclSl OO SLGO TE.00 G2.00  .... 
BOSE cccccccckeeee Bemee UELGO ccce | (cums 
2 Ey 3.00 59.00 43.00 28.00... 
BES niiawawes 75.00 61.00 46.00 29.00... 
No.1Com. No. 2 No. 3 
Soft Maple— FAS & Sel. Com. Com. 
3 ere $59.00 $41.00 $25.00 $18.00 
Be asoseenen 66.00 46.00 29.00 19.00 
eer 76.00 51.00 34.00 19.00 
SFG. oa.cadavee 81.00 56.00 34.00 20.00 





DOUGLAS FIR 


Seattle, Wash., Aug. 2.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
for rail shipments direct to the trade appear 
below: 

Vertical Grain Flooring 


B&btr. © D 

DE. oe enanweeealeats $40.00 $31.00 $22.00 

Flat Grain Flooring 
SS Gee err $29.00 $26.00 $20.00 
BE. diatowoe teewereRes een 33.00 31.00 24.00 

Drop Siding 
1x6 Pat. No. 106....$32.00 $29.00 $23.00 
iz6 Pat. No. ¥3¢.... 83.00 29.00 23.00 
Ceiling 

EE: <Gtie ks oi seiereo erate $28.00 $26.00 $17.00 
REE. Gives seawanciense 29.00 27.00 17.00 

Boards and Shiplap 

1x6 1x8 1x10 1x12 
No. 1 . -$21.00 $21.00 $20.00 $22.00 
No. 2 . 17.00 17.00 17.00 17.06 
No. 3 13.00 13.00 13.00 13.00 

No. 1 Dimension 
12 14 16 18 20 

Re Awadeens $21.50 $21.50 $22.50 $22.50 $22.50 
ee ar ee 21.50 21.50 22.00 22.00 22.00 
eS ae 21.50 21.50 21.50 21.50 21.50 
errs 22.50 22.50 23.00 23.00 23.00 
BEES scswceses 23.50 23.50 24.50 24.50 24.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to as aaa planks 20 feet and 


BO ah RI GR Seg ae pe ae 20.00 
TSETS BO TE. BRE GHETTO ooo nok cc Ke ciece 17.50 
SEES BE CO OO MOOS 6 60s 8s ce céccceveuete 19.50 


Ste ee ee ee lee 


SO oe he Fy rhe hy CODD LD 


A ie A ok 


ic) 


whore 


con 


Sono 








0 


.00 ‘ 


tions 
cars 
»pear 


D 
$22.00 


20.00 
4.00 


23.00 
453.00 


$17.00 
17.00 


1x12 
$22.00 

17.00 

13.00 


20 
22.50 
$52'00 
21.50 
23.00 
24.50 
ers 
' 90.00 
$20. 
ar 80 


19.50 
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SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, from 




















reports of sales made during the week 
ended Aug. 5: 

Qrtd. Red Gum Mixed Oak (5) 
FAS— 3-A— 

Seo cereus 79.50 Cee ices 18.00 

No. 1 & Sel.— Sd. Wmy.— 
T. Sere 31.50 No. 1 & Bet.— 
Plain Red Gun is cao 20.00 
FAS Plain Poplar 
eee 75.75 FAS— 
No. 1 & Sel.— 4/4 ......56.25@63.50 
4/ 0000 5 2800 @ 29.75 Saps— 
GFP write en 40.50 i ee ore 45.75 
No. 2 Com.— No. 1 & Sel.— 
ie eee 17.25 Ot 33.00 
Qrtd. Sap Gum No. 1 Com.— 
FAS— 2 ee 33.25 
i: eer 46.75 Ss ae 34.50@35.25 
Ee 6h eetes 43.00 @ 46.50 eee 36.25 @38.00 
2 eee pee 43.25 @ 46.50 No. 2A— 
se 43.25 @ 46.50 ‘RR Se 21.25 
No. 1 & Sel.— Ash 
i, errr 28.00 FAS— 
G/4 seccscdOcte@el.to eae 54.50 
Jk eee ee 32.75 Oe 69.25 
8/4 ......32.00@36.00 le 69.50 
Plain Sap Gum 3. ee 86.75 
FAS— No. 1 & Sel.— 
i ae 38.00 OIE! cana 32.50 
5/4 2.00288. 00@ 89.25 Beech 
BAR: oo ieiieks 40.00@ 41.25 FAS— 
ee cciathinns 44.50 4/4 ......32.50@36.00 
No. 1 & Sel.— No. 1 & Sel.— 
fk eee 21.00 @ 26.00 B/S ov eres «SO 0O0@ 26.00 
as er ae 27.00 No. 2 Com.— 
Qrtd. Black Gum S@ oc eae 12.50@13.00 
No. 1 & Sel.— Cypress 
pS Serre 38.00 FAS— 
Plain Black Gum (5) ee 63.50 
FAS— Ih wee 66.00 
ss Ser 28.50 8/4 ......83.00@88.50 
2 42.00 Selects— 
ke 53.00 | 2/2 sccm 51.00 
No. 1 & Sel.— CS ee 49.00 @55.75 
4/4 .... 20.50 @ 22.00 6/4 oe oe oo Ol. 0058.75 
Qrtd. Tupelo Shop— 
FAS i ieee 23.50 @ 29.00 
Sl ee 42.75 No. 1 Com.— 
Sy ae 55.00 4/4 ......25.00@27.50 
No. 1 & Sek— No. 2 Com.— 
4/4 ......28.00@32.75 i eee 19.25 @ 21.00 
i ee 34.00 See Hardwoods 
‘ Dunnage— 
FAs Tupelo 4/4 oo. 6:50@11.50 

j ial iniaa eat Soft Maple (5) 
if 32.50@ ye FAS, WHND— 

tie. gE oe ee 40.00 
Te SOs 44.75 u ae sus 
No.1 & Sel— ® | No. 1 & Sel, WHND— 
4/4 ......21.50@85.00 | 644 °°°°*" co 
Rae $475 | tte: wes: 30.00 

be FAS, WHAD— 

: Magnolia MS ie Grea. 52.75 
FAS— pele. 54.50 
|S. ae 65.50 99 1 & Sel... WHAD— 
Qtd. White Oak (5 B/4 66... 42.75 
FAS— mo i648 44.50 
4 Saerres 93.75 @95.75 Elm 
No. 1 & Sel.— No. 1 & Sel.— 
ee 45.50@54.50 | 4/4 ...... 21.00 
i 5 eee ee 54.75 F Cottonwood 

> r wa * 
yal hite Oak @) 4/4 eto eee 33.50 
rl re 57.75 bg oars 37.25 
5/4 ..:... ase ict «eet | 
i * aie til 89°50 ik ne 26.00 
le ae 95.00 Basswood 
No. 1 & Sel.— i +7 piece 25 
4 eee ee 29.00 ‘ ieee 25.00 
No. 2 Com_— : Sycamore 
1/4 24.00 Log Run— 

oe SFice “4. 6/S .....-19.00@ 21.25 

,, Plain Red Oak Willow 
FAS— FAS— 
le. Serr 40.00 i ee 38.50 
No. 1 & Sel.— No. 2 Com.— 

4/4 ooee ee 55.00@ 29.75 ee 14.00 @15.25 

6/4 ......29.00@39.50 SS Ee 17.25 

OPE Siccigiace 40.00 a ee 18.00 

No. 2? Com.— Pecan 

ik aoe ee 24.00 Log Run 

Yi, aa ee BOG £478 6 ceca 24.75 
Seattle, Wash., Aug. 2.—Average prices 


of logs are as follows: 


Fir No. 1, $21-24; 
$10.50-12. 


No. 2, 
Peelers, No. 1, $34; 


$16-18: No. 3, 
No. 2, $27-29. 


Cedar Shingle logs, $13, lumber logs, $28.00. 
Hemlock: No. 2&3. $13.00. 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 


2.—Below are listed 


average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


Royals: 
1-24” 4/2 


aID- ay eiNl miolps 9,199 Si er9e ese $3.80 
sales ¢aNT bee crete! cer tints toe 2.60 
er ee 1.60 
jvasa salem lountereed $2.90-$3.00 
Hise sees wwe $2.25 2.30 
inte vig are ieaacerane 1.40- 1.50 
Se rew aa ine! gravel $2.70-$2.80 
loa Slave quacerets 1.90- 2.00 
Siena eia/e@'ee e's «. 1.35- 1.40 
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Lumber Market Review 


Softwood bookings began to show the 
effects of the defense program during the 
two weeks ended July 27, when they 
exceeded by 14 percent those for the 
corresponding period of last year, were 
more than 15 percent ahead of current 
shipments, and almost that much above 
the current production; while shipments 
were less than two percent behind pro- 
duction. Since the end of the above 
period, reports indicate, there has been 
an increase in the pressure of buyers for 
supplies. The bulk of the business has 
come from heavy construction projects 
and railroads. Retailers, though inclined 
to buy cautiously, are, however, now 
becoming conscious of the strengthening 
trend of the market, and have been a 
little anxious because they are encounter- 
ing more difficulty in obtaining deliveries, 
so that more of them are inquiring for 
fall delivery. They find prices already 
advanced, with the mills, because of their 
depleted stocks and the upward trend of 
the market, reluctant to book ahead. In 
the Northeast, there is a vigorous demand 
for expansion of plants in the many 
industries stimulated by war buying, and, 
with the movement from the West Coast 
still restricted by shortage of ship space, 
quotations on both western and north- 
eastern lumber have stiffened. North- 
west mills have been booking some large 
orders for defense construction locally and 
in California. Increasing consumption in 
California has been depleting stocks, with 
the result that prices have moved up from 
their recent lows. Southern mills have 
received some heavy orders for defense 
materials, and, now that the long-con- 
tinued rains appear to have ended, are 
pushing operations to the limit to try to 
build up depleted and broken assortments. 
Nearly all items of southern pine are 
decidedly stronger. Middle West retail- 
ers have begun to seek fall supplies at 
the shorter-haul southern mills, but these 
find it increasingly difficult to give early 
shipments of mixed-car orders, and un- 
doubtedly the western fir and pine mills 
will soon get more benefit from their 
buying. British Columbia mills are 
heavily booked with orders for the United 
Kingdom, and, with the Norwegian mer- 
chant marine in British control, are 
obtaining more bottoms for delivery. 

Hardwood business continues dull, but, 
because of production difficulties in the 
lowlands of the South as a result of recent 
rains, it is far ahead of production. 
Despite the fact that midsummer is a 
slack period at furniture plants, sales of 
sap gum especially have been improving, 
and the outlook, with much Government 
purchasing in prospect, is considered 
good. Flooring sales are increasing, and 
prices almost throughout the list have 
been marked up. Export buying, though 
of small volume, is becoming a more 
important factor. Hardwood — lumber 
prices have shown no decided changes, 
but are quite firm. 
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WESTERN RED CEDAR 


Seattle, Wash. Aug. 2.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %-inch 


Clear ee _ 
NN in crash winrar $26.00 $23.00 $19.00 
ae See 31.00 25.00 23.00 
OHNO oisece Siete sda ‘ 38.00 34.00 31.00 


Clear Bungalow Siding, %-inch 


Lee Cee ee Dh ey ee ee $57.00 
SN heed ss0..0. 0's ve ona aie eee 62.00 
SPRUE ce a ov a'c 0 '0'o bc: 'S-ncd co ciweom - 70.00 

Finish, B&better, S2 or 48, 6-16’ 

S2S or S48 

or Rough 
Ee ene Dae ha AUIS ow bore See we wme $ 80.00 
1x10” ile Siceiw! hialatatal eis a diate bielbmiew sieie ‘ 85.00 
RMNENETE drcierbial ab gi erelplGlhi 90-0 a ie)ine' ate ae-ae bees 90.00 
BNE. 6: kale eewsee Sncalee%s is esis ORS ware 95.00 
NE vas eva Sod cua dieva alata: 6'w nibra @ibnerbgaatoestakie 100.00 
ASSESS ON en a ee hee - 105.00 

Mersin ste ea leeieatee le sieuidieinaceleer geal 115.00 

PE gk o eirglteeitsc.<Saisaerals paaetod 120.00 
Ceiling or Flooring, B&better, 4-16’ 

SU. éadin-ale & SAR, <A R RE 5) $36.00 

Base eee pete be sities tjareseava mraveers -. 38.00 


Discount on Mouldings 6-20’, Odd Lengths 
eo $4 

oe eS eer Sere - 55% 

Listing $4 and over.............. eee 


Clear Lattice, 5/16”, 4 to 16’ 


eee e rere sees eeeees 


cove -37 
BRET °c aecaneTeWGe cree Son oc.ee ne o0eceeee 50 





Illustrates new 
decorative 
ideas, pictures 
the new trend 
in home floors. 
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Deliver a service to your customer—and yourself 
—with this new folder! Every photograph tells 
a story of comfort and beauty in a modern home, 
kindles desire to build or remodel. And every 
picture sells the need for quality flooring, in- 
fluences use of fine-grained Hard Maple (in har- 
mony with furniture) for a_ satisfied customer 
and extra profit for you. 


You can use this folder a score of ways in sell- 
ing. And, the Association will send with your 
card a copy to each of your prospects without 
cost to you. Send us your list. 


Get your copy and you'll see at once what help 
it can be in closing quality contracts. Ask for 
the folder, ‘‘A Glimpse of an Interesting Modern 


Home.” 
MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 


Floor with 


MFMA Maple 


(NORTHERN 


HARD 
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OBITUARY RECORD 








FRED C. GARDNER, 78, secretary-treas- 
urer of E. C. Atkins and Co., Indianapolis, 
Ind., died July 28 at his home. He had been 
ill a month. Mr. 
Gardner was asso- 
ciated with E. C. 
Atkins and Co. 59 
years and had 
been secretary- 
treasurer since 
1900. He began his 
career with the 
company asa gen- 
eral office helper. 
He had been ac- 
tive in civic or- 
ganizations, serv- 
ing as a member 
of the Indianapolis 
city council, park 
board, chamber of 
commerce and 
board of trade. 
He was a former 
treasurer of the 
State. He was ac- 
tive politically and 
had once served 
as a delegate ata 
national conven- 
tion. Mr. Gardner 
was treasurer and 
trustee of the 
church to which 
he belonged for 57 
years. He was a 
member of several 
fraternal organi- 
zations. Survivors are his 





widow, two 
daughters and four grandchildren. 


EDWARD W. WIESE, 58, president of 
Thomas & Proetz Lumber Co., St. Louis, Mo., 
died August 1. He had been active in the 
wholesale hardwood lumber business for 
more than forty years, having started as an 
office boy with the firm of which he was 
president at his death. Mr. Wiese was prom- 
inent in local religious and civic activities. 
He served as president of his church for 
many years and was on the board of direc- 
tors of a local hospital, mission, publishing 
house and the North Side Y. M. C. A. Dur- 
ing the World War he was treasurer of the 
89th Division Auxiliary. He was a member 
of a number of fraternal organizations. He 
is survived by his widow and five children. 


HUGH B. HAWLEY, 61, 
Lyon-Gray Lumber Co., Dallas, Tex., died 
Aug. 1 of a heart attack. Mr. Hawley had 
been engaged in the lumber business con- 
tinuously since 1898. In 1906 he, together 
with B. D. Gray organized B. D. Gray & Co. 
at Pilot Point, Tex., and in 1909 merged with 
Cecil A. Lyon Co., of Sherman, Tex., the new 
company being known as Lyon-Gray Lumber 
Co. Mr. Hawley played an important role 
in the expansion of this. company, which 
now has many outlets in north and central 
Texas. Mr. Hawley was active in associa- 
tion work. Survivors include his mother, 
two brothers, his widow, four sons and a 
daughter. 


CHARLES A. BE'RNTSON, 69, owner of the 
lumber firm of Johnson & Berntson, which he 
helped organize 42 years ago in the Queens 
section of New York, died July 22 after an 
illness of two months. Besides heading the 
lumber firm, he also was president of sev- 
eral other business organizations. He was 
a member of the Northeastern Retail Lum- 
bermen’s Association and an honorary mem- 
ber of the Queens County Grand Jurors As- 
sociation. Surviving are three sons, five 
daughters and three grandchildren. 


— 


W. H. DAWKINS, 77, founder of Dawkins 
Lumber Co., Ashland, Ky., died July 22 at 
his home there. He had not been active in 
business for some time, but he had been 
influential in the lumber business for a num- 
ber of years, as well as having been active 
in association affairs. Mr. Dawkins had en- 
gaged in other enterprises. related to the 
lumber industry. The widow, one daughter, 
one grandson, two brothers and two sisters 
survive. 


vice president of 





HAROLD D. McDOWELL, 49, president of 
W. S. McDowell Co., Chester, Pa., died re- 
cently. He had been ill for several days, 
but had shown improvement and his death 
was unexpected. Mr. McDowell had devoted 
his life to a career in the lumber company 
that had been started by his grandfather 
more than 60 years ago. He was active in 
lumber associations and other fraternal or- 
Spawsesons. His widow and a brother sur- 
vive. 


WILLIAM C. BALL, 74, longtime Indiana 
lumber dealer in the firm of W. C. Ball & Son 


at Brownstown, Ind. until his recent illness 
and death July 22. In his boyhood Mr. Ball 
worked with his father in the contracting 
business. He formed a partnership with his 
brother and later, one with his son with 
whom he was associated until his decease. 
Survivors are his widow, two brothers, seven 
children, seven grandchildren and a great- 
grandchild. 


JOHN H. JACOBSEN, 68, longtime lumber 
merchant in Brocton, Ill., died July 11 at 
his home. He was the proprietor of the 
Jacobsen Lumber Co. in Brocton from 1895 
until last year, when it was sold to the Graf- 
ton Lumber Co. Mr. Jacobsen served as 
president of a Brocton bank in 1928 and 1929 
and was an organizer of a local building 
and loan association. Two sons, four grand- 
children and a sister survive. 


LEMUEL O. ANDERSON, 72, of the Foun- 
tain City Lumber Co., Fountain City, Ind., 
and his wife, were killed recently in an auto- 
mobile collision near Richmond, Ind. Three 
other people in the car were badly injured. 
The party had just left for St. Paul, Minn., 
when the accident occurred. Mr. Anderson 
had been a partner in the Fountain City 
Lumber Co. for about sixteen years; pre- 
vious to that he had been in the lumber 
business elsewhere. 


CONRAD K. HOCK, 74, president of the 


Sailor Planing Mill and Lumber Co., Potts- 
ville, Pa., died at his home July 16. He had 
been ill for more than three weeks. In con- 


junction with his lumber interests Mr. Hock 
was president of a Pottsville bank and an 
active real estate man. He served his church 
in numerous capacities and was active in fra- 
ternal organizations. His widow, four chil- 
dren and four grandchildren survive. 


VICTOR LAMB, 65, former assistant treas- 
urer of the Mengel Co., Louisville, Ky., died 
July 24 in his home. He retired two years 
ago. Employed by the old C. C. Mengel and 
Brothers Co. in 1899, in the South, he was 
later transferred to Louisville where he 
served as auditor and treasurer of the com- 
pany until its consolidation with the Mengel 
Co. Surviving are a sister and several 
nephews and nieces. 


ALVA WHITE, 49 years old, manager of 
the W. L. White Lumber Co., Owensville, Ind., 
died July 26 in an Evansville Hospital. Mr. 
White, a World War veteran, operated the 
lumber company with his father, W. 
White, and a brother, Louis White. He was 
a member of the Owensville Post, American 
Legion. Surviving, besides the father, are 
three brothers and a sister. 


RITCHIE HATCH STEVENS, 61, head of 
Stevens Lumber Co., Inc., of Newton, Mass., 
died at his home in ‘Needham, Mass., July 22. 


He had been in ill health for some months. 
Mr. Stevens had been a president of the 
Massachusetts Wholesale Lumber Associa- 
tion in 1928 and was also active in fraternal 
circles outside the lumber business. His 
widow and two sons, who are active in the 
business, survive. 


GEORGE O. BURNEY, SR., 64, vice-presi- 
dent and general manager of the Standard 
Hardwood Lumber Co., Buffalo, N. Y., died 
August 2 after an emergency operation. Mr. 
Burney was first a salesman for his com- 
pany, and through successive promotions 
reached the position he held at the time of 
his death. His widow and two children 
survive. 


WILLIAM WESTHOFTF, proprietor of the 
retail lumber company which bears his name, 
died July 20 at his home in Yorktown, Tex. 
Mr. Westhoff not only had several other 
business interests but also was mayor of 
Yorktown. He was prominent in numerous 
local civic organizations. He is survived by 
his widow, a daughter, two brothers and 
four sisters. 


DAN E. KISER, 75, organizer and former 
head of the D. E. Kiser Lumber Co., died 
in Eau Claire, Wis., July 28. He retired 
from the lumber business three years ago. 
Yards of the company are situated at Cam- 
eron, Knapp and Elk Mount, Wis. Mr. Kiser 
was active in Wisconsin politics, and in more 
than one fraternal order. He is survived 
by .a son. 


S. R. MONTGOMERY, 65, proprietor of the 
Montgomery Lumber Company, Freeport, 
Pa., died July 22 at his home in Natrona 
Heights, Pa. Mr. Montgomery, as a con- 
tractor and builder, was largely responsible 
for the development of that suburb. He was 
an active church member. His widow and 
four children survive. 
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OTTO J. MELCHER, Wautoma, Wis., lum- 
ber merchant, died at Silver Lake, Wis., July 


22. Mr. Melcher had been in the lumber 
business in Waushara county for thirty 
years. His health had been poor for some 


time. He is survived by his widow and two 
children. 


R. O. CRAM, 76, a lumberman for over 45 
years died early in July at his home in 
Charlevoix, Mich. He was associated with 
Cram and Whitford Lumber Co., lumber man- 
ufacturers and dealers. Mr. Cram is survived 
by his widow, a son, six grandchildren and 
two great grandchildren. 


JAMES EVRALL HAMMER, 45, lumber 
dealer at Geneseo, Ill., died as a result of 
gassing and injuries he received in France 
during the World War. Mr. Hammer was 
active in the American Legion and fraternal 
organizations. His widow, two daughters 
and two sisters survive. 


FRANK HAMILTON, 79, died July 19 at 
his home in Gifford, Ill. Mr. Hamilton had 
been in the lumber business in Champaign 
county for over 50 years. He was active in 
church work and a fraternal organization. 
His widow and one son survive. 

EDWARD M. KLOCK, veteran Syracuse, 
N. Y., lumber dealer, died July 16 of a heart 
ailment. Mr. Klock was president and treas- 
urer of E. M. Klock & Sons. He had been in 
the lumber business fifty years. Surviving 
are a sister and two brothers. 

J. B. DICKISON, “assistant manager of the 
Metzger Lumber Co., Delphi, Ind., died July 
20 at a hospital in Lafayette. Surviving are 
his widow, three children and four step- 
children. 


R. F. GOODLETT, Tupelo, Miss., retired 
lumber dealer and co-founder of the Leake 
and Goodlett Lumber Co. of Tupelo was 
buried July 16. 


JOHN H. McKENZIE, 62, lumber manufac- 
turer of Wagram, N. C., died July 24 of in- 
juries received in an auto accident. His 
widow and six children are living. 





MRS. ELISE REDISKE, wife of William, 
founder of the Interior Woodwork Co. and 
the Wisconsin Lumber & Supply Co., Mil- 
waukee, Wis., died at her home July 28. Sur- 
vivors are her widower, a daughter, one 
sister and four brothers. 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 


weights, obtained bv Arkansas Soft Pine 
mills during the week ended Aug. 3: 
Flooring 
Edge grain— 3-inch 4-inch 
qmhetior ee oe $62.00 $60.00 
Mb iat 10-6 &.0 Wis lewd. die Sm 6 Rterensteld 53.00 52.00 
D ac cite seas te le Snes We aria wade TTL eier< 37.00 
Flat grain— 
EC re $44.00 $42.00 
MF, nse Wie a. OO ee anwenle are ee aia 39.00 39.00 
BP sorts tea aiinord, Glaehal asa aibielaere a aba 29.00 30.00 
Ceiling & Partition 
ae &Better C 
PR, NE 0 Sie Sa dos aS eee $36.00 $34.00 
iy gh JS OO 48.00 43.00 
Boston Partition, }4x4........ 45.00 40.00 


Drop Siding, 1x6 
No.117 No. 116 


netter aia Ciba awe wane aeleeie $42.00 $48.00 
‘ae eee se ers ee 40.00 43.00 
D ee ere een 28.00 30.00 


Finish, Surfaced, B&better 


4 5 6 8 10 12 
4/4 ...$55.00 $60.00 $55.00 $55.00 $62.00 $80.00 
5/4 ... 65.00 77.00 65.00 65.00 77.00 90.00 


Casing & Base, ee 


4 6 8 
2!” er = 00 $65. "0 $60.00 $60.00 
WN o.cc6es neuen 60.00 65.00 60.00 60.00 
Mouldings Discount 
Kdated at $8 and Gude... .....0.0 ccsscces 40% 
OOF OE ei cc hase Oden break aoa 35% 


Boards and Shiplap 
1x6 1x8 1x10 = 1x12 
*Boards, S4S, No. 1.$37.00 $37.00 $41.00 $53.00 
or Shiplap No. 2. 22.00 23.00 23.00 28.00 


No. 3. 19.00 20.00 20.00 19.00 
Dimension, S4S, 16-Foot 

No. No. 2 

OR Re re Tree nee Veron oee $26.00 $24.00 
i ee 23.00 21.00 
ees AS re Se: 24.00 22.00 
NEY char 6iehaate Beata Sige migra OO ee 33.00 25.00 
EE 6 bak 5 6s5 wee ceebowawanee 36.00 27.00 

Lath, %x1%, 4-Foot 

BG She ta tics oy Sergi one'iovor @ cht oo ate G4 ka ating ara 5.25 
ER ee ae peneeees ices aaa 4.25 





*Applies to the new SPA grade of No 1! 
common. 
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This picture was taken by James Baker of 
the lumber company during the fire 


In November 1938 the Kalamazoo 
Lumber Co. in Michigan’s “celery city” 
was in the midst of remodeling and mod- 
ernizing its office when fire broke out 
one noon, got beyond the control of fire- 
men, and completely destroyed every 
building, all the stock, and trucks. When 
the last embers had ceased to glow, the 
former lumber yard was just a big open 
space. Re-construction work was started 
as soon as plans could be drawn. 

The plant has been finished for some 
time now, but residents of the city have 
not forgotten the fire and still come to 
see the new structures which were after- 
wards erected. The exterior invites in- 
spection of the interior which always 
pleases the visitor and gives him a new 
conception of what the modern building 
material store is like. 

Edge-grain cedar and fir were used 
both vertically and horizontally on the 
walls of the large display room, insulat- 
ing board of tile and plank types was ap- 
plied to the ceiling, doors are birch and 
white pine, and floors are maple. In the 
private office, the walls are covered with 
a wood-veneered insulating board. All 


There is no question in the minds of patrons of the 
firm whether paint is sold for it is well displayed 
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of the windows are the 
unit type and are fitted 
with Venetian _ blinds. 
Walls of the whole office 
and display building are 
filled with four inches 
of insulation. The 
outside sills of the two large front win- 
dows are stainless steel. Eighteen-inch 
wood shingles are on the outside of the 
main building. 

Several jobs of picket fence have been 





John DeKreek, draughtsman for the firm, is 
doing an able job for home buyers 


sold as a result of using more than 125 
feet of it to enclose the yard adjoining 
the office. At the time the AMERICAN 
LUMBERMAN representative called it was 
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Out of the Embers 


Grew aWhole New Plant 


planned to furnish the lawn with garden 
furniture, trellises and other outdoor 
pieces. Window boxes were flowering at 
openings in the shed in back of the lawn. 

Lumber dealers quite often roof their 
buildings with several types, colors, and 
kinds of material they stock. This was 
done at the Kalamazoo Lumber Co. but 
the result is not a clashing conglomeration 
as sometimes happens. This is true be- 
cause the back slope of the roof on the 
shed along the sidewalk was used as the 





see this graceful 


Customers 
among other niceties of the office 


stairway 


“experiment station” instead of the 
front half as is frequently done. A cus- 
tomer gets just as good an idea of how 
a particular kind of roofing will look. 


Here is the office and display structure showing 
its inviting architecture and large show windows 
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THE BUSINESS RECORD 








New Ventures 


CALIFORNIA Fresno— 
Co., certificate to conduct 


Central California Floor 
business under that name 


issued to Gus. C. Borger. 
Van Nuys—Witmer Roof Co., certificate to con- 
duct business under that name issued to Noah J. 


Witmer and Arthur G. Hiebert. 
IOWA. Council Bluffs—Home Lumber Co. recently 
opened by Lou and Max Shostak; roofing, siding. 


insulation, wallpapers, paints, building materials. 
ILLINOIS. Peoria—John Procter Lee Lumber 


Co. opened by John Procter Lee; lumber and build- 
ing materials. 

MICHIGAN. Yale—Northern Lumber & Coal Co. 
recently opened; building materials. 

NEW YORK. White Plains—Hamilton Lumber 
Co. recently opened; Jos. H. Carnaghan, proprietor. 

TEXAS. Pasadena—Pasadena Lumber Co. will 
open a store; E., Whitman, son of owner, 
manager: paints, built-in furniture, 
builders hardware. 

VIRGINIA. Chase City—Builders Supply Co. re- 
cently opened for business. 


Incorporations 


wallpaper, 


ARKANSAS. Little Rock—Home Builders & 
Furnishings Mart, Inc.; organized to promote sales 
of building materials. Incorporators: 8S. J. Beau- 


champ, Jr., T. J. Gentry, Jr., Denham Wooten. 

CALIFORNIA. Los Angeles—Bell Lumber Co.; 
capital, $25,000; directors: C. E. Spencer, Los An- 
geles; C. H. Otterman, Alhambra; G. E. Wallace, 
Compton, 

Los Angeles—San Fernando Valley Lumber Co.; 
capital, $25,000; directors: Leo Davidoff, S. V. 
Adams, Elias Mansfield, I. B. Drachlia, all of Los 
Angeles. 

INDIANA. Westport—W ooden & Thompson 
Lumber Co.; lumber yard and contracting business; 
incorporators: William D. Wooden, Mrs. William 
D. Wooden, Mrs. Albert B. Thompson. 


OHIO. Canton—Reedurban Lumber & Supply, 
Inc.; E. A. MeDonell, Esther V. McDonell, Kenneth 
Loehr. 

Cleveland—Federal Sash & Door, Ine.: Harry A. 


Banchek, A. L. Adelstein. 
Glencoe—Glencoe Lumber Co.; 

Wall, Clifford E. Horton, Geo. R. 

Charter delivered to E. C. Burris, 


Goodman, Dorothy 
OKLAHOMA. 
$5,000: F. D. 
Brown, Glencoe. 
Stillwater, Okla. 


SOUTH CAROLINA. Camden—Powe Veneer Co.; 


$15.000; J. E. Powe, president; E. P. Guy, secre- 
tary and treasurer. 
Laurens—Laurens Lumber Co.; lumber, brick, 


building materials; R. N. Owings, 
Owings, secretary and treasurer. 


Business Changes 


Nogales—J. D. 

succeeded by Foxworth-Killen 

of Tuscon, Ariz.) 
ARKANSAS. 


president; G. E. 


ARIZONA. Lumber Co. 


(Branch 


Halstead 
Lumber Co. 
Benton—Arkansas Mill & Lumber 
Co. succeeded by Benton Lumber Co. 
CALIFORNIA. San 
ting succeeded by Herring Nutting & 
FLORIDA. Belle Glade—Arthur 
Co. purchased by Victor L. Geiger 
changed to Geiger Lumber Co. 
ILLINOIS. Montrose—T. H. 
by Builders Supply Co. 
Myrtle—Holcomb-Dutton 
Myrtle Lumber Yard. 
IOWA. Cherokee, 
Washta—Weart & 
Island Lumber Co. 
Irvington—Farmers 


Francisco—Herring & Nut- 
Le Page. 

Wells Lumber 
and name 
Vaughn succeeded 
Lumber Co. sold to 
Otto Gram, proprietor. 

Marcus, Quimby, 
succeeded by Rock 


Cleghorn, 
Lysaght Co. 
succeeded 


Co-op Association 


by Farmers Lumber & Grain Co. 

MAINE. Norway—Norman U. Greenlaw Co. pur- 
chased by the Diamond Match Co. 

MINNESOTA Rochester—Conly Co., Inc., suc- 
ceeded by Waters Conley Co. 

Shelly—Shelly Elevator Stock & Lumber Co. 


succeeded by Farmers Elevator & Lumber 
Co. 

MISSOURI. Anderson—J. L, 
Elliff & Allman Tie & 
Elliff and C. A. Allman, 


Co-op 


Elliff 
Lumber Co. 
proprietors, 


succeeded by 
Mrs. J. L. 








NEBRASKA. Sterling—Koehler Lumber Yard 
purchased by the Kirtley Lumber & Supply Co. 
of Nebraska City. 

NORTH DAKOTA. Vashti—S. P. Boileau suc- 
ceeded by Boomgaarden Lumber Yard 

OHIO, Ada-Kenton—Root-King Lumber Co. cor- 
poration dissolved. Yard at Ada purchased by 
W. E. King, name changed to King Lumber Co.; 
yard at Kenton purchased by P. W. Root, name 
changed to Root Lumber & Coal Co. 

Pandora—Pandora Lumber Co. purchased from 
receiver by Edison Diller of Tiffin. 

OREGON. Dallas—Aebi Bros, Lumber Co. suc- 
ceeded by John Aebi Lumber Co. 

Lyons—Hallin Lumber Co. succeeded by Mount 


Jefferson Lumber Co. 
Sweet Home—Robert Forster 
name changed to Forster 
PENNSYLVANIA. Rural 
ing Mill Co. succeeded by 
SOUTH DAKOTA. 


moved to Lebanon, 
Lumber Co. 

Valley— 
James L. 


Superior Plan- 
McKelvey. 
Aberdeen-Groton—John W. 





Tuthill succeeded by Lampert Lum- 
ber Co. 
WASHINGTON. Olympia 
Lumber Co. succeeded by Thurston Lumber 
WEST VIRGINIA. Shinnston—L. A. and Leon- 
ard Riley, Inc., succeeded by C. L. Richardson 
Lumber Yard. C. I. Richardson, proprietor. 
WISCONSIN.  Birchwood-Campia-Radisson-Win- 
ter—Frank Carter Co. yards purchased by Lampert 
Yards, Inec., with headquarters in St. Paul, Minn. 
Fenwood—Gateway Lumber Co. succeeded by Mc- 
Crory Lumber Co. 
Glenhaven—Meuser 
Glenhaven Lumber Co. 
Gordon—Fullerton Lumber Co. 
son Lumber Co. 
Saxon—Saxon Supply & 
by Erspamer Lumber Co. 


Lumber Co. 


Thurston 





County 
Co. 


Lumber Co. succeeded by 


succeeded by Ben- 


Lumber Co, succeeded 


New Mills and Equipment 


OREGON. Cottage Grove—Row River Lumber 
Co. recently constructed a new mill. Edmund 
Hays, Portland, owner; F. H. Beebe, Cottage Grove, 
superintendent. 

TEXAS. Patroon—Sherman Lumber 
operated by the Sherman Brothers 
has started operation. 

WEST VIRGINIA. Clarksburg—Chickasaw Wood 
Products Co. barrel factory will open in September. 





Co. mill, 
of Centerville, 


W. TT. Fronabarger, plant superintendent. 
. 
Casualties 
IDAHO. McCall—Brown Tie & Lumber Co. saw- 
mill and other small buildings destroyed by fire; 


damage estimated at $75,000. 
insurance, 


Partially covered by 


ILLINOIS. Chicago—Harris Brothers Lumber 
Co. partially destroyed by fire. 
MISSISSIPPI. Biloxi—Back Bay Lumber Co. 


suffered an estimated $10,000 loss by fire. Loss 
partially covered by insurance. 
MISSOURI. St. Louis—Mosberger Lumber Co. 


suffered an estimated $20,000 loss by fire. Insured. 


NEW JERSEY. Paterson—New York Sash & 
Door Co. main sheds destroyed by fire; damage 
estimated at $10,000. 

NEW YORK. East Rochester—Despatch Lumber 
Co. suffered loss of four sheds in fire. 

OHIO. Cuyahoga—Falls Lumber Co. suffered a 
loss of several thousand dollars when fire broke 


out in the garage and warehouse. 

PENNSYLVANIA. Erie—D. Schlosser 
ber and planing mill gutted by fire. 
at $12,000. 


Co. lum- 
Loss estimated 





(Continued from Page 58) 


ing $1 premium for grade marked. Many 
mills are definitely out of the market for 
sixty days on practically every item except 
Ix4-inch No. 2 flat grain flooring, and 1x4- 
inch No. 3 flooring, which items are drag- 
ging. It is dangerous to quote No. 2 S4S 
at less than $20 for 1x4-inch; $23 for 1x6- 
and 1x8-inch; $24 for 1x10-inch; and $25 for 
1x12-inch. No. 2 dimension, 2x4- to 8-inch, 
advanced to $21, 2x10- and 2x12-inch to $25; 


No. 1 is $25 for 2x4- to 2x8-inch, $33 for 
2x10-inch and $35 for 2x12-inch—all 16 foot 


and under. All items of trim and finish are 
up $2 to $4, and upper grade flooring, ceil- 

ing and drop siding follow close. 

. 

Memphis, Tenn. 
SOUTHERN HARDWOODS.—The market 
appears to be gaining momentum, with or- 
ders and shipments increasing weekly, and 
prices stiffening or in some cases increas- 


ing substantially. Poplar, now in heavy ex- 
port demand, has risen $1.50 in two weeks. 
Sap gum is being widely bought at prices 
ranging, f.o.b. mill, from $37 to $41 for 4/4 
FAS and $22 to $24.50 for No. 1 4/4; both 
air dried. Poplar saps and selects have been 
selling at $67 c.i.f. on a 45 cent rate for ex- 
port; No. 1, at $52.50, c.if., on the same 
rate. The demand for other woods continues 
strong, with sales currently up to approxi- 
mately 75 percent of normal production. 


OAK FLOORING—The market appears to 
get better weekly. Shipments are maintain- 
ing about the high average of the past month 
—during which period they reached a new 
high for all the time since the depression 
started a decade ago. Many items are miss- 
ing from the manufacturers warehouses, and 
prices continue to hold firm. Sales continue 
to exceed production, and a backlog of orders 
is accumulating. 





August 10, 1940 


CLASSIFIED 
ADVERTISING 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One issue ............es+eeee00-.30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues...........90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. . 

One inch space advertisement is 
equal to fourteen lines. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





Heading 

















Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 


APPRAISALS (MILL & YARD) 
MISSISSIPPI VALLEY APPRAISAL CO. 
ST. LOUIS, MO. 
Specialists in appraising saw mills & lumber yards 
for insurance, accounting, taxation, etc. 











Salesmen 


WANTED—BY LARGE WHOLESALER 
Selling Yellow Pine and all West Coast products, 
SALESMEN for Illinois, Indiana and Ohio. Will 
pay established producers salary or profit-sharing 
basis with weekly drawing account. 

Address “G. 46," care American Lumberman. 


WTD: SALESMAN, EXPERIENCED, TO SELL 


Complete line rigid insulation St. Louis and adja- 

cent territory. Drawing acct. & comm. Give age, 

references and complete details in first reply. 
Address “G. 60,” care American Lumberman 











Employees 


WANTED: MAN 





EXPERIENCED IN RETAIL 

Lumber business. Must be able to read plans and 

make estimates. Refs. req. State exp. fully. 
Address “G. 56” care American Lumberman 





MAN FOR SERVICE LUMBER YARD 
Who will work as if he owned the business. Steady 
position, good salary, advancement offered. 
Address ‘“G. 62,’ care American Lumberman. 





WANTED 


LUMBER YARD MANAGER—40 miles from Chi- 
cago; thoroughly competent. 
Address “G, 69,’’ care American Lumberman. 


COMBINATION MACHINE MAN & FOREMAN 


One who can keep up 8” band resaws, operate 
matcher, keep up machinery and operate planing 
mill at capacity. Modern plant with steam power 
located in Florida. Give references, age & state 
salary expected. Good opportunity for a hustler. 
Address “F. 71,” care American Lumberman. 











